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WPB Is Moving 
To End Impasse 


In Sheet Steel 


Way Is Open for Boost 
In °45 Car Quotas: 
Parley Due This Week 


By Robert M. Finlay 
Managing Editor 


DETROIT.— WPB’s action 
last week to remove the sheet- 
steel bottleneck is expected to 
permit other auto manufac- 


turers to follow Ford into pro- 
duction of new cars within a few 
weeks. 

In addition, increased production 
meetor of the monthly trade pub-|of new cars this year appeared like- 
lication who said just three months|ly as WPB opened the way under 
Bn : the spot-authorization plan. This 
It can be stated with finality |!eft quota boosts up to manpower, 
that no new cars will be built material and facility conditions at 
ea 1 6)45, the time the increases are needed. 

WPB is taking effective steps 
to clear the picture as rapidly as 
possible. Therefore, many in the 
industry believe that moves to 
permit more production will keep 
step with the rapid strides the 
auto companies themselves are 
taking toward production. 

Other major reconversion devel- 
opments include: 


Auto manufacturers will meet 

WPB Wednesday, at which time 
the entire materials situation will 
be reviewed. 

Newcomers to auto manufacture 

may apply for quotas under spot- 
authorization plan. 

3 Early resumption of production 

by Ford has brought the need 
for immediate solution of the price 
problem. 

Several companies otherwise in 
good shape were reported held up 
by the lack of sheet-steel. Steps 
taken by WPB to break the bottle- 
neck included an order for an im- 
mediate 25 percent cut in inven- 
tories for sheet and strip steel and 
a freezing of the sheet and strip- 

(Continued on Page 38, Col. 3) 


a - 
~WPB Removes All Controls 


7 0n Maintenance Equipment 


VASHINGTON.—AIll controls on future without priorities assistance. 
’ th production and distribution of Schedules B and C, listed in 
<a omotive maintenance equipment | Automotive News June 11, have 
ha‘e been removed, WPB an-| been combined into one schedule, 
anced late last week, by amend-| designated as Schedule B, since 
"it of L-270, the order under| WPB considers it is no longer 
wh'-h the industry operates. necessary to keep these items sep- 

a sider the amended order, prefer-| arated. 
t* ratings and firm allotments} The effect of the amendment of 
assi:ned for maintenance equip-|L-270, WPB reported, will be to 
™| wt may be used only for the pro-|open production since Schedule A 
hietion of items on list B. Schedule | items may now be produced for 
co items will be produced in the | civilian use and the previous limi- 


tations on Schedule B and Schedule 
1 In This Issue 


C items (respectively, 50 percent 
:tomoti and 100 percent of the = base 
omo 
FOB ae nie B period) have been eliminate 
Aircraft News 
















m=ywvPB has banned spare tires 


Le from the 7 me = 


Yield reports tndtoate dealer serv- 
t e ice business is returning to normal 
mer the new-car hysteria. 
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pitain’s First 

‘pritain’s first postwar car, a 10 
horsepower Austin sedan, is en 
te to New York, reports J. L. 
reen, New York distributor. He 
says he wants all the British small 
s he can get for postwar Amer- 
ican buyers. 


Bk, Tsk 


et’s see now, who was that 













* * * 
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* * * 

—tyick Decision Wanted 

OPA is considering various car 
makers’ secret applications for 1946 
mareces but can’t hold a roundtable 
; | hearing because of competitive cost 
{LL ipformation. 

‘Manufacturers are expected to 
announce the ceilings themselves, 
ough OPA may make known 
Me increase factors taken into ac- 
count. But main desire of the in- 
a try is a quick decision. 

€ * * of 


Wes for 375,000 Cars 


»] Tire companies are planning to 

D pduce 1,500,000 tires for new cars 
"| =S year—enough to supply 375,000 
b ae with four tires each, accord- 
mane to Ralph Watts, Detroit News 
kCO editor. 


“We can take care of the auto in- 
try even if the quotas are dou- 
led,” one executive told Watts 
dy ring a tour of Akron plants last 

k. Another official doubted that 
_» | VPB’s limit of only four tires for 
h new car would remain in force 
the rest of 1945. 
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Priorities assistance for the 1945 


“| (See REPAIRS, Page 6, Col. 5) 
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A New Era... 


TOP PHOTO: Henry Ford II drives 
first 46 Ford off line July 3. SECOND 
FROM TOP: Final assembly line hums. 

THIRD PHOTO: 1946 Lincoln. BOT- 
TOM PHOTO: 1946 Mercury. 


Knudsen Elected 
To GM Board; 


Howard Returns 


DETROIT.—The directors of Gen- 
eral Motors Corp. last week elected 
Lt. Gen. William S. Knudsen to the 
board, from which he had resigned 
in 1940 to head the national defense 
program. 

At that time Gen. Knudsen sev- 

(See KNUDSEN, Page 30, Col. 1) 
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in the Old Spirit 


Ford Preview 
Sidelights 


- Start of assembly line at Rouge 
was no phony—there were 23 Ford 
cars in various stages of assembly 
when newspapermen toured B 
building. And there were numerous 
chassis, engines, etc., on feeder lines 
ready to roll onto the final line. 


Four cars were completed for the 
ceremonies; first was a mocnbeam 
gray tudor, second a blue coupe, 
third a 
black for- 
dor, and 
fourth a 
maroon job. 
Rest of the 
23 on final 
line were 
mostly 
blacks. 


* * 


First two 
cars rode 
on prewar, 
slightly 
used Ford-made tires. Why? Be- 
cause new tires didn’t arrive in 
time. Rest on the line had Fire- 
stone S-3 tires. 

* 





* * 


Unofficial WPB reaction was: 
“Holy Smoke* 
* * 
Production oa was one car an 
(See SIDELIGHTS, Page 31, Col. 1) 
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FORD BEGINS NEW CAR OUTPUT 
AS OTHERS NEAR STARTING LINE 





First Shipments 
Off to Branches; 


Dealers Next 


400 Fords Scheduled 
For July, 5,000 in Aug.., 
July 3 Is Milestone 


By Pete Wemhoff 
Editor, Automotive News 


DEARBORN.—Producer of 
the industry’s first automobile 
since Feb. 10, 1942, Ford Mo- 
tor Co. has scheduled 300 to 


400 of the 1946 Fords for as- 
sembly this month and 4,000 to 
6.000 for August, with prospects 
that dealer sampling of one Ford 
each will be completed around 
Labor Day. 

The epochal car, marking the 
initial reconversion of the auto 
industry after 314 years of all-out 
war production, was driven off 
the Rouge plant assembly line at 
10:50 a.m., July 3, by Henry Ford 
II, executive vice-president, in 
the presence of newspapermen, 
photographers and newsreel cam- 
eramen. It was a shiny moon- 
beam gray two-door Super Deluxe 
sedan. 

Jack Davis, general sales man- 
ager, said the first cars are already 
being shipped to branches. where 
they will be held until OPA sets 
new prices. By the first part of 
August, it is hoped that shipments 
of cars to dealers will start. He 
hopes to get OPA action shortly on 
prices. 

Refusing to disclose how much of 
an increase the company has asked, 
Davis admitted, however, that labor 
costs are up 25 percent, that the 
rise in materials prices is appre- 
ciable but has not been determined. 

Various Ford officials at a press 
conference also revealed: 
l The 1946 Ford V-8 engine will 
develop 100 horsepower, instead 
of 90 as in prewar, making it most 
powerful Ford in history. (See de- 
scription on page 2.) 
Mercury and Lincoln curs will 


| be in production by Oct. 1 (see 


(Continued on Page 38, Col. 1) 


126,000 Trucks Are Added 
To °45 Civilian Program 


By Jack Weed 
Truck Editor 

DETROIT.—An increase of near- 
ly 126,000 commercial trucks for 
1945 production, to be produced on 
an unrated basis, was announced 
last week by WPB. This will bring 
total commercial truck production 
for the year up to 561,000 units, of 
which only 186,810 have been offi- 
cially allotted to civilian sale. 

It is estimated, however, that 
approximately 455,000 will eventu- 
ally be earmarked for the United 
States civilian market when the 
present controversy between the 
military and FEA is settled. 

No official announcement has 


| been made of the number set aside 
for the exemption agencies (Lend- 
Lease, Maritime Commission, Can- 
ada and WPB’s off-highway allot- 





Rationing Eased 
Rationing eased on light and 
medium trucks. See page 51. 


ment) of either the previously an- 
nounced first “bonus” authorization 
of 188,700 units or the second 
“bonus” authorization of over 125,- 
000, which Automotive News an- 
nounced as an estimated 110,000 
units two weeks ago. 
Approximately 106,000 units of 
(Continued on Page 31, Col. 1) 
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But Auto Front Is Quiet os 








Navy Runs Goodyear; 
Firestone Strike Rages 


By Mac Gordon 
Staff Writer 

DETROIT. — Navy officers were 
piloting the Goodyear plants in 
Akron at a “full speed ahead” pace 
today to make up for time iost in a 
nineteen-day strike, but defiant 
CIO workers sent the Firestone tie- 
up into its second week. 

In contrast, the automotive 
front was calm through the week. 
No major work stoppage was re- 
ported at any auto plant as all 
the strikers involved in the AFL- 
CIO jurisdictional dispute re- 
turned to their jobs. 

Agreement upon a formula to 
heal any future rift over mainte- 
nance jurisdiction between the rival 
unions was announced in Washing- 
ton. The formula calls for establish- 
ment of joint AFL-CIO committees 
in Detroit and Washington to ne- 
gotiate present and potential dif- 
ferences. 


The show of force by the Navy 
in taking control of the Goodyear 
plants Thursday produced a quick 
back-to-work movement among 
the striking workers. By Friday 
morning virtually all of the 16,700 
United Rubber Workers-CIO em- 


Studebaker Seen 
Delayed Until Oct. 
On 46 Car Output 


SOUTH BEND, Ind.--Studebaker 
will spend more than $1,500,000 to 
concentrate all of its war-produc- 
tion activities in a single building, 
H. S. Vance, chairman of the board, 
disclosed last week. 

“Obviously,” Vance said, “the 
program prevents resumption of 
passenger-car production this sum- 
mer even though material short- 
ages and government regulations 
did not exist. 


“However, when we do resume— 
probably some time after Oct. 1-- 
we will be in a position to accel- 
erate our production as quickly as 
the lifting of government restric- 
tions permits.” 


Involved in the project is a com- 
plete duplication of much of the 
equipment currently used in the 
manufacture of the tracked mili- 
tary carrier, the Weasel. New con- 
veyor lines, welding equipment and 
assembly-line fixtures, similar to 
those now in operation, are being 
purchased for installation in the 
new center. According to the plan, 
there will be no interference with 
Weasel schedules while the pro- 
duction shift is being made from 
other buildings. Entire cost will be 
borne by the company, Vance said. 

“The new equipment we are pur- 
chasing will, in effect,” Vance said, 
“increase our productive capacity. 
It will permit us to continue meet- 
ing our Weasel delivery schedules 
regardless of automotive develop- 
ments. To all practical purposes 
we will open a new vehicular plant 
the moment the present plant is 
closed down.” 


ployes were back at their jobs. 

After seven times rejecting back- 
to-work appeals from the WLB, C. 
V. Wheeler, president of the Good- 
year local, declared in his order 
calling an end to the strike: 

“Under the circumstances, and 
because of the necessity of con- 
tinued war production, we are 
happy to work under government 
supervision pending settlement of 
disputes with the company.” 

Before President Truman author- 
ized the Navy to seize the plants, 
William H. Davis, economic stabil- 
izer, ordered Selective Service to 
terminate occupational deferments 
for any workers participating in the 
Goodyear strike. This was believed 
the first time that such action was 
taken in a major shutdown. 

The Navy will be in charge of the 
plants for 60 days. Meanwhile the 
WLAB is expected to undertake me- 
diation of the grievances between 
the union and the management. 

The strike began June 16 and 
halted war production of heavy- 
duty tires, aircraft tires and re- 
fueling hose. 

At the neighboring Firestone 
plant in Akron, Isaac H. Watson, 
president of the URW local, again 
refused to order his 16,500 strik- 
ing colleagues back to work. 

“We are not going to go back on 
the conditions under which we went 
out,” Watson asserted. 

The Firestone workers had voted 
2 to 1 for nonconcurrance with the 
report of a union committee nego- 
tiating a new contract with com. 
pany officials. Manufacture of tires 
and other rubber materials for 
Avenger and Corsair planes was at 
a standstill. 

The NLRB will conduct a strike 
vote on July 18 at the A. C. Spark 
Plug division of General Mctors in 
Flint. The UAW local’s strike vote 
request protested wage rates and 
discharge policies. 


Hudson Names 
Van Derzee As 
Aide to Pratt 


DETROIT.—Appointment of Nor- 
man K. Van Derzee as assistant 
general sales manager of Hudson 
has been announced by George H. 
Pratt, general sales manager. 

Van Derzee 
started in the 
auto business in 
1917 and joined 
Hudson in 1932 to 
handle merchan- 
dising and sales- 
promotion work. 
He has served as 
a Hudson region- 
al manager and 
as manager of 
the New York 
zone. 

In 1939 Van 
Derzee was appointed eastern sales 
manager for the company. Prior to 
his new assignment, Van Derzee 
was manager of the War Contract 
division of Hudson. 





Van Derzee 





WILLIAM O. Seattle Ford, 


from Post Commander 


McKAY, 


dealer, receives 
1, the 


Lincoln and Mercury 
Joseph A. Sweeney, American Legion Post No. 
legion citation for a working Veterans’ Reemployment Program in his dealership. 
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INSPECTION OF the site of Studebaker’s new building construction was on 


the program of regional managers at South Bend last week. 
steam shovel gouge out new excavations =. 
Meulen, St. Louis; Jack Amerman, Boston; 


Philadelphia; W. H. 


Wellens, Omaha; Paul Davis, Seseres sales manager; 


J. Cremins, Buffalo; R. B. Be 
manager; J. Christal, Memphis; M 
Kansas City; ; x. F. Weaver, Da 


Variety of Changes Noted 


Above, watching the 
left to right, ae Vander 


J. Wise, New York; G. Read, 
Stevens, Atlanta; F. - Urquhart, South pena, J. 
H. B. O'Neil, Chica 0; E. 
Bender, res Tom F. Leaghlia, § assistant sales 
M. Scovill, St. Pau J. Van Hecke, 


las, and A. J. Chanter, Boston. 


In ‘46 Mercury, Lincoln 


DEARBORN. — New features of 
the 1946 Mercufy, previewed by 
newspapermen July 2, include a 
wide variety of changes in exterior 
and interior body styling and in 
mechanical improvements. Reflect- 
ed in the latter is the improved 
engineering know-how gained dur- 
ing research and production of 
wartime goods. 

Five Super DeLuxe Mercury 
body styles will be produced 
eventually. These will include two 
and four-door sedans, sedan 
coupe, convertible coupe and 
station wagon. 

As with the Ford, the first Mer- 
cury cars off the production line 
will be confined to one or two body 
styles. Others will follow as soon 
as production facilities permit. 


Outstanding exterior feature is 
the front grille, consisting of die- 
cast vertical louvres extending 
across the front. A heavier, lower 
and wider appearance is further 
enhanced by a middle insert in 
the hood. 

The hood ornament also has been 
changed; its lines altered to con- 
note fleetness and beauty. Wider, 
more substantial mouldings accen- 
tuate the length and low center of 
gravity of all Mercury models. 


The rear deck lid moulding also 
has been widened. Separate “Mer- 
cury” and “Eight” nameplates have 
been added. 


Instrument panels feature better 
visibility. Location is the same, 
only wider; easier-to-read pointers 
are used. 


A glove compartment nameplate 
has been added on the 1946 model, 
while panel color schemes are 
available in a wide selection includ- 
ing: brown metallic, gray plastic, 
brown trim, gray green metallic, 
gray plastic or red orange trim. 

Customers have a choice of in- 
strument board and moulding col- 
ors to harmonize with special up- 
holstery color schemes. 

The steering wheel remains un- 
changed, except for a more attrac- 
tive horn ring. 

Mechanical changes on the 
1946 Mercury engine include such 
features as tri-alloy bearings, 
crankcase ventilation, oil filter 
air cleaner and oil cleaner as 
standard equipment, improved 
oil pump, four ring aluminum 
pistons, interchangeable cylinder 
heads, etc. 

Wheelbase of the Mercury is 118 
inches as compared with the 114- 
inch Ford wheelbase. 

Mercury production 
to get under way in 30 to 90 days. 





is expected | 


DEARBORN. — The first hand- 
made model of the 1946 Lincoln 
was shown to newspapermen July 
2, but company officials stated that 
limited production of two models 
the four-door sedan and club 
coupe — was not expected to get 
underway for several months. 

Outwardly the new car retains 
the flowing, graceful lines first in- 
troduced by Lincoln. But a number 
of improvements have been added, 
the over-all effect giving the new 
model a sleeker, heavier and more 
luxurious appearance. 

A new grille gives the front a 
lower, broader appearance. A 
massive die-casting, its quadrated 
pattern reflects simple taste and 
luxury. Built-in fog lights are a 
new safety feature. 

Bumpers are wider, to provide 
more protection for fenders, while 

completely new bumper guards, 
heavier at the top, prevent over- 
ride and possible damage to fen- 
ders and grille by quick-stop col- 
lisions or during parking maneu- 
vers. 

A new hood side ornament sug- 
gests custom-built beauty and adds 
a touch of color. 

Interior is keynoted by a variety 
of new color combinations. 

A new translucent plastic wheel 
is featured. 

Electrically operated hydraulic 
mechanism for opening and clos- 
ing windows will be standard on 
all Lincoln cars. The mechanical 
lift will be available as special 
equipment. 

A number of improvements are 
made in the 1946 Lincoln 12-cylin- 
der engine. Added is a larger ca- 
pacity oil pump, which improves 
lubrication. 





‘isaid last week. 


; |any previous year to year mq 
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46 Ford Reflects . 
4 Years’ Researe I 


Officials Say 


DEARBORN.—The 1946 For 












not a “stop- gap” model hurrie 
produced but is the result of 
years of research and produ 
know-how, Ford Motor Co. offic 






It contains more mechanical 
provements than were included 


it was announced. 

Eventually the 1946 Fords 
be produced in six Super DeL 
body styles and three DeLu 
styles. The announcement w 
qualified by the disclosure tf 
only a few body styles will t 
produced among the first cars 
roll off production assembly li 
at the Rouge. 

Super DeLuxe models will 
clude two and four-door sedans, 
five-window coupe, sedan coug 
convertible coupe and station 
on. 

DeLuxe models include two g 
four-door sedans and a five- 
dow coupe. 

Outstanding features of the 
are: a more powerful engine, 
ter performance, longer life, 
proved economy and a better nim 

The new V-8 engine develop 

100 horsepower, making it thé 

most powerful Ford in the t 
tory of the company. Prews 

Fords were equipped with 

engines developing 90 horsepé 
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er. 

The chief exterior change 
newly designed radiator grille. 
louvres are fewer in number 
larger. 
from fender to fender, 
a lower, broader appearance. 

Other exterior changes inc 
a new hood ornament and a mo 
elaborate rear deck ornamenta 
In addition a complete line of 
ors will be available in Ford s 
thetic enamel paints. 

Instrumentation is generally 
same, but the styling and col 
schemes of the instrument p 
are new. Upholstery will be a 
able in mohair-broadcloth of § 
eral shades. Imitation wood g 
panels have given way to subdu 
panels that blend into the gen 
interior color scheme. 

Durable art-leather decorates the 
door panels and interior trim. 

An improved ride and bet 
roadability, especially at high 
speeds in cross winds or on cu 
is said to be assured by the us 
improved-type springs and shock 
absorbers and the addition 
rear-end sway bar. 

The thickness of the sprj 
leaves has been reduced and t 
number increased. Shock absorbers 
have improved oil seals to preg 
loss of fluid. 

The brakes also have received 
considerable attention. They 
new and require less pedal pr 
sure. They are easier to adjust 
and feature a floating type s 
that seats itself. 

A Lincoln-type hand brake 1 
has been adopted as stand 
equipment on all Ford Models. 

Radiator brackets have been 
designed to prevent radiator 
ners from breaking and causing 
leakage. In addition, the hood 1 
has been changed to a stam 
to eliminate possibility of break- 
age. 

Other improvements are: 

The use of self-locking nuts 
wherever possible to eliminate Qe 

(See FORD, Page 38, Col. 5) 










HIGH ON A HILL overlooking Firestone Tire and Rubber Co.’s Akron plait 
is the company’s new $2,000,000 research laboratory, one of the world’s largest 
and most complete laboratories for rubber and plastics research. In this t 
story, soundproof, air conditioned brick building scientists have the pri 
and seclusion they need for research that will make possible new and be 
products in the years to come, it is announced. 








(See story on page 6.) 




























213 war experience for automo- 
ile dealers has not been with- 
ts blessings. Those dealers who 
ed the keys in their doors and 
Pert to Florida for the duration 
have missed out. Dealers who deter- 
=>. to stick with the ship were 
rewirded not only with profits, but 
the ‘eeling of satisfaction that they 
9s GS @..<j their community well during 
y line wartime. Perhaps more important, 
i thg dealers who continued gained a 
will@ee ® of experience that will benefit 
dans, them from now on. 
coun ne of the things that has been 
ili err evelation to many dealers is the 
| fact that the public has cheered 
VO 988 «ors in their efforts to keep cars 
ve-Vllsnning. During wartime people 
have gotten a better conception of 
he gt_@ .caler's contribution to the life 
of the community, as well as a 
deeper appreciation of the utility 
ue of the product he seils. 
The experience has impressed 
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i Dealers 


CONGRATULATIONS to the fol- 
ing dealers who are celebrating 
ancl tucir birthdays this month: 
>, Harotp H. Hart (Buick-Chevrolet), 
ne lfeboro, N. H.—born July 3, 1882, 
. mo’ in Racine, Wis. 
tatio R. A. Erwin (Chevrolet), Phila- 
yf @ phia—July 5, 1889, in that city. 
ds Henry J. Kirtrett (Dodge), Mo- 
bile, Ala—July 9, 1892, in Leaks- 
e, Mo. 
L. Frowers Hamrick (Ford-Mer- 
wry-Lincoln), Greenwood, Miss. — 
y 12, 1898, in Hamrick, Miss. 
Howarp Pore (Ford), Kalamazoo, 
‘po h.—July 12, 1897, in Findlay, O. 
bdue JEORGE C. WESTLUND (Ford-Ford 
en Tractors), Pelican Rapids, Minn.— 
ee: 12, 1892, in Moorhead, Minn. 
es the | “RANK H. Srockpate (Packard- 
i Pontiac), Colorado Springs, Colo.— 
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t y 13, 1884, in Colorado Springs. 
high _V- L. Yates (Chevrolet), Pelham, 
u 2—July 15, 1910, in Decatur 
13 Funty, Ga. 

shock Georce F.. ZiesMer (Ford-Mercury- 


aac. Mankato, Minn.—July 15, 

cd4, in Marshall, Minn. 

pring S. S. Savers (Chrysler-Plymouth), 
tle Wash.—July 17, 1896, in 

bers ayton, Wash. 

e FLETCHER B. ALLEN (Chevrolet- 

ick), Ames, Ia.—July 17, 1900, in 

Lincoln, Neb. 

CHARLES N. Roire sr. (Chevrolet), 

shville, Tenn.—July 19, 1908, in 
that city. 

ARSHALL F. Frencu (Ford), Val- 

=raiso, Ind.—July 19, 1892, in Chi- 

cago. 

D Hammer (Chevrolet - Oldsmo- 

tie), Sheridan, Wyo.—July 20, 1897, 

in Princeton, IIl. 

SaNForD C. Wess (Buick), Ft. 

worth. Tex.—July 26, 1891, in Baird, 

XX, 

“RANK Co.LLorp (Dodge-Plymouth), 

Waterloo, Ia.—July 25, 1893, in Lin- 

n, Neb. 


.  Swney Ze.t (Packard), Baltimore 

| onrn” 30, 1900, in Baltimore. 

| “FRANK J. Hauss (Chevrolet), East 
S. Louis, Ill.—July 31, 1893, in that 

e city. 

























* * * 


WituaM L. Hucuson (Ford), San 
= mancisco, was born in Buffalo, N. 
Y., Nov. 3, 1868. That makes him a 
teal old-timer. He has been a 

rd dealer for 42 - 
_._§ years. He first 
ve nt to the Ford 
rctory to hurry 
1 aong a shipment 
\cars with $5,000 
i 2m a backer as 
“el down payment. 
——ere Ford com- 
Piny was not yet 
ie l:icorporated. 
“7 “enry Ford sug- 
fm gested the money 
—aee used to buy 
ck in the com- 
pany. A long distance call to San 
~a@@eancisco ascertained the backer 

“7 (Continued on Page 10, Col. 4) 
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on dealers’ minds, as it never ex- 

isted before, the opportunities 
that come from service. Dealers, 
too, realize, after the war experi- 
ence, the importance of frequent 
and continuous public contacts. 
They will emphasize public rela- 
tions as much as they formerly 
concentrated on factory relation- 
ship. 

More and more dealers have 
gained prominence locally as mer- 
chants in motor transpo;tation, 
rather than just being an outlet for 
some factory. They feel they have 
built a foundation to put their busi- 
ness in a better competitive situa- 
tion in the postwar era than for- 
merly existed. 

* * * 


Prepare Selves 


For the Future 


ANY dealers have used this 
+" wartime opportunity to build 
public acceptance for themselves, 
and for their institutions. They 
have not only held their invest- 
ments intact, but have prepared 
themselves to be on the ground 
floor when new cars are available 
again in quantity. These experi- 
ences have changed the dealer’s at- 
titude toward his business. 


While his mind has been off 
new-car sales, he has lost very lit- 
tle of his sales technique or train- 
ing. It has been a relief to be out 
from under pressure for “percent- 
age of price class” and away from 
the chiseling customer and the 
curbstone competitor. He has had 
time and inclination to establish 
himself as a merchant in his own 
right—a merchant furnishing in 
the fullest sense of the word, 
what is the basic essential in 
America—automobile transporta- 
tion. 


Perhaps it was difficult to change 
from thousand-dollar car sales to 
ten-dollar repair orders, but he 
liked the more frequent public con- 
tacts and he found safety in num- 
bers, less seasonable business and a 
satisfactory profit on the volume. 

* * * 


Helps Him Make 


More Contacts 


HE NOW recognizes the potential 
of the service end of his busi- 
ness. He has decided to stay on top 
of the service department and run 
it, and not let it any longer run 
him. He realizes that in this train- 
ing of running a service department 
which serves owners satisfactorily, 
he is automatically making con- 
tacts and developing friendships 
that will get him new-car business 
under more favorable conditions. 
This service contact in most cases 
has not only been with the line of 
cars he handled, but with owners 
of other makes. He has become 
more resourceful, although he al- 
ways did have a reputation for the 
ability to meet changing conditions. 


With this kind of development 
during wartime, he is not worry- 
ing about the future. He knows 
cars will be competitive —he 
wants them to be. He knows fac- 
tories will be competitive among 
each other. He expects occasion- 
ally to suffer the reverberations 
from that, but with his war ex- 
perience, he is more sold than 
ever on the business. He realizes 
that the most desired possession 
of any family will remain the 
automobile. He believes that many 
more families will be in financial 
position to own an automobile. 
He knows that automobile fac- 
tories will need good automobile 
dealers more than ever before. 

He is sure of his ability tc grasp 

daily each opportunity as it pre- 
sents itself. He has deep conviction 
that he is in a business that is very 
essential to American enterprise. 
And he expects to so conduct him- 
self and his dealership that the 
public wil continue to respect and 
cheer him as it has done during 
wartime. 
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Dealer Upheld 
In L. A. Suit On 
Warranty Repair 


LOS ANGELES. — Purchasers of 
warranty cars must return the 
automobiles to the original seller 
in complaining for any necessary 
repairs. 

So ruled Municipal Judge C. 
Newell Carns in finding for the 
defendant, A. W. Bidwell, used-car 
dealer here. 

Bidwell was sued by Noble A. 
Taggart for damages totaling 
$1,649.14. Taggart claimed that the 
car, a 1941 club coupe which he 
purchased for $1,180, needed some 
repairs. 

Bidwell’s defense brought out the 
fact that the plaintiff had driven 
the car to another garage follow- 
ing the purchase and had it com- 
pletely disassembled. 


Dealers Warned 


To Reapply 


For Deferments 


WASHINGTON.—To qualify for 
recertification of mechanics de- 
ferred by Selective Service, dealers 
must file new sets of Fornis 42-A 
Special (revised) with local offices 
of the ODT Highway Transport 
department. 

Ben Miller, executive manpower 
officer of the department, declared 
last week in issuing this warning 
that the ODT has been authorized 
to recertify registrants who meet 
the criteria under the certification 
plan. 

The certification plan for regis- 
trants 18 through 29 has been in 
operation since April. Many of the 
ninety-day deferments granted by 
local draft boards during that pe- 
riod are about to expire. 

Miller cautioned dealers to “re- 
view their responsibilities with re- 
gard to a recertification request to 
establish firmly that the registrant 
still meets the prescribed stand- 
ards.” 


R. I. Dealers 
Rename Crook, 


Other Officers 


PROVIDENCE, R. I.—(UTPS)— 
The thirty-fifth annual meeting of 
the Rhode Island Automobile Deal- 
ers Assn. was held last week in 
the Crown Hotel here. Frank F. 
Crook, Pawtucket, was reelected 
president. 

Other officers reelected were 
Herman L. Bennett, Providence, 
vice-president; Harold A. Lanphear, 
Providence, treasurer, and Jose- 
phine B. Reynolds, Providence, 
secretary. 

Elected to the board of directors 
were the above-named officers and 
Joseph M. McEvoy, Providence; 
George Bradburn, Providence, 
Harry Sandager, Cranston; Edward 
B. Jones, Woonsocket, and Clair- 
mont Grinnell, Newport. 

The dealers heard talks on post- 
war sales problems by Samuel 
White, regional manager of General 
Motors Acceptance Corp.. and 
George Harrison, of Universal CIT 
Credit Corp. 


® . 
It's Time to Pay 

Va. Certificate-Calendar Is 

Reminder to Dealers 

RICHMOND, Va.— Whenever a 
Virginia new-car dealer looks to 
see what day it is and finds only a 
blank space on the wall where the 
calendar should be, he receives an- 
other reminder that his following 
year’s dues have not ben paid. 

The Automotive Trade Assn. of 
Virginia has issued to all iis mem- 
bers a combination calendar and 
certificate of membership. Every 
membership has been adjusted to 
expire on Dec. 31. 

Therefore, no dues, no certificate, 
no calendar. John E. Raine, execu- 
tive vice-president and _ general 
manager of the association, expects 
a great return in dues as 4 result 
of the unique combination. 






































resented the dealers of the coun- 
try in regard to Supplementary 
Regulation 49 and is now trying to 
cover up, it was charged last week 
by the Pittsburgh Automobile Deal- 
ers Assn. in a letter to Chester 
Bowles, OPA administrator. 

“NADA was off base,” said the 
letter, which was signed by M. B. 
Cole, secretary-manager, “in being 
so impotent as to not know of 
this regulation (which sets time 
limits on repair jobs). OPA was off 
base by attempting to formulate a 
regulation so important without 
seeking expert counsel ... We do 
not consider it too presumptuous 
to express the conviction that a 
covering up is being indulged in 
without your (Bowles’) knowledge.” 

Although NADA says that it op- 
posed the issuance of this regula- 
tion from its inception, Cole main- 
tains that NADA knew nothing 
about the regulation until a week 
before it was issued. 

“The person,” says the letter, 
“who showed this regulation to an 
executive of NADA, and was told 
NADA knew nothing about it, made 
this statement to our board of di- 
rectors in a directors meeting just 
recently.” ; 

In charging an attempt to cover 
up, Cole cites these incidents: 

An NADA bulletin dated May 12 
announced the regulation. A flash 
bulletin dated May 28 stated that 
NADA omitted in the original re- 
lease (May 12) reference to having 
“opposed the regulation since it 
was initiated” and “our protests to 
OPA have been unavailing.” 

“It is inconceivable,”’Cole says, 


House Committee 
OK’s Bill to Ease 


Profits Taxation 


WASHINGTON.—tThe House 
Ways and Means committee has 
approved the bill designed to 
lighten the burden of the excess 
profits tax on dealers and other 
small businessmen. 

NADA, which supports the meas- 
ture, declared that its chance of 
passing the House and Senate are 
“good.” The five provisions of the 
legislation would: 

1. Increase the excess profits tax 
specific exemption from $10,000 to 
$25,000, effective beginning with the 
tax year 1946. 

2. Provide that the postwar credit 
of 10 percent of the excess profits 
tax be taken currently with respect 
to tax liabilities of 1944. 

3. Advance to Jan. 1, 1946, the 
maturity date of outstanding ex- 
cess profits tax postwar refund 
bonds. 


4. Speed up refunds. resulting 
from carrybacks of net operating 
losses and of unused excess profits 
credits. 


5. Hasten refunds resulting from 
the recomputation of deductions for 
amortization of emergency facili- 
ties. 


Dealer to Sell by Mail 


Roy Wilmeth Co. (Ford), Indian- 
apolis, will sell Ford parts by mail, 
according to Roy Wilmeth, presi- 
dent. Ten carloads of Ford parts 
have been purchased by the firm 
to get under way the new mail- 
order business in auto parts. 


plan for 
their bonds, are pictured above. 


Was NADA Asleep? 


Group Trying to Cover Up Slip on SSR 49, 
Pittsburgh Assn. Charges 


PITTSBURGH. — NADA misrep- | 


“that a protest could have been 
made to OPA and that OPA would 
insist that the regulation be issued 
with all the inequities contained 
therein and the serious implications 
that plainly indicate definite inter- 
ference with the continued opera- 
tions, so important today, of auto- 
motive repair shops and the con- 
siderable impediment to practical 
servicing of so many automobile 
owners who happened to be located 
where there does not happen to 
be a franchised dealer for the make 
of car they own.” 

Cole intimated in his letter that 
dealers working on their own make 
of cars might possibly be able to 
operate under SSR 49, but ne added 
that the majority of auto dealers 
do as much if not more work on 
cars other than their own make. 

“That is why,” Cole said, “we so 
strongly urged that you give ut- 
most consideration to the smaller 
shop operators. They are 80 percent 
of the automobile dealer industry.” 


MeManu 2 Heads 
CATA; Others 
Also Advance 


CHICAGO.—James F. McManus 
jr., head of McManus Motor Sales 
(Chevrolet), last week was elected 
president of the Chicago Automo- 
bile Trade Assn., succeeding Paul 
B. Smithson (Packard). 

The office of 
vice-president va- 
cated by McMan- 
us, was given to 
William D. Reag- 
an (Chrysier-Ply- 
mouth). He in 
turn was succeed- 
ed as_ treasurer 
by Fred W. Pat- 
terson, president 
of Ajax Auto Co. 
(Oldsmobile). 

Elected as sec- 
retary was Steve 
J. Barrett, head 
of the Logan Square Buick Co. and 
president of the Buick dealer group 
in metropolitan Chicago. 

The CATA board appointed a 
committee to assist in promoting 
the 50th anniversary revival of 
Chicago’s first automobile race, 
held on Nov. 28, 1895. M. J. Lana- 
han (Dodge-Plymouth), secretary 
of the Old Timers Club here, was 
made chairman. 


U. C. Bond, Fee 
Upheld in Colo. 


DENVER.—District Judge Steele 
refused this week to issue a tem- 
porary injunction requested by. Lee 
Corder, used-car dealer, to restrain 
Albert F. Cruse, state director of 
revenue and motor vehicle admin- 
istrator, from requiring used-car 
dealers to obtain licenses and post 
bond. The last legislature passed 
an act requiring used-car dealers 
to obtain licenses costing $25 and 
post surety bonds of $2,500. 

Steele’s action was in connection 
with Corder’s suit challenging the 
constitutionality of the law. A 
hearing will be held on the court’s 
right to pass upon the question of 
constitutionality. 





J. F. McManus 





WITH BOND SALES lagging in the city, employes of Miller Motors (De Soto- 
Plymouth), Mankato, Minn., decided they would do something about ii. Every 
one of the regular employes—39 in all—each purchased an extra E bond to help 
put the quota over the top. The employes are already on the payroll deduction 
ure’asing war bonds rgularly. Thirty-seven of the employes, waving 
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OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering—Webster’s New Inter- 
national Dictionary. 


AUTOMOTIVE 


How Much Can We Sell? 


‘oe much talk about huge consumer savings, a great 
backlog of deferred consumer demand, and the imminent 
production of “dream” products. Some surveys purport to 
give more or less detailed statistics on the millions of radios, 
refrigerators, automobiles, electric irons, other products, 
which a buying-minded public is eager to take right off 
the shelves. 

But authorities in the field of distribution, speaking at a 
recent clinic in New York on distribution problems (one of 
a series sponsored by National Assn. of Manufacturers in 
major cities), unanimously agreed that such an attitude on 
the part of manufacturers and distributors is dangerous, 
wishful thinking. They insisted, one after the other, that 
dynamic, informative, bare-handed selling would be required 
to keep industry running at the high production schedules 
necessary to support the high-level employment on which 
depends the continuance of the nation’s high standard of 
living and the maintenance of the American way of life. 

It is axiomatic that American industry, whose miracle 
of production made possible the winning of the war, can 
produce all the goods that a peacetime America can consume. 
The job before American business now is to answer the 
guestion “how much can I sell, where, and how”’, and top 
management must assume leadership in getting the right 
answers to this distribution problem. 


First Again 
r IS THE province of a leader to lead and the automotive 
industry has accepted that pledge ever since it won its 
spurs as the first great American industry to bring mass 
production to its present high state. 

Before the war the industry led the world in mass produc- 
tion and became one of the largest and mightiest industries 
in the world. 

In its war effort, it has earned the sobriquet of the “Ar- 
senal of the Allies.” Chairman Krug of WPB recently paid 
an indirect compliment to the automotive industry when he 
said that America’s production front has more than kept 
pace with the world’s battlefronts and named 1944 as the 
most productive year in history.” 

Now again in the all important phase of reconverting to 
a peacetime basis the leader of leaders, the automotive indus- 
try, is again showing the world how to switch over from the 
mass production of implements of war to the mass rroduc- 
tion of badly needed civilian transportation. 

Surely the industry is paraphrasing that famous eulogy of 
Henry Lee—First in war, first in peace and first in getting 
back to a major employment of workers. 

And Ford with a pronounced “first urge” has led the way 


for the industry by being first to announce a new 1946 car, | 


first to have a preview showing, first to release pictures of 
the new car to the press and now first to actually get cars 
coming off a mass production line. 


How well are you prepared for a 
sudden collapse of the Japanese 
war? More than one of the econ- 
omists whose services I read are 
asking this question sericusly. I 

ve found that 
JUST ged 


it revises some of 
ANOTHER our planning be- 
COLUMN! 


cause most of us 

have been going 
along on the assumption that the 
war in the Pacific would go on 
for at least another year and per- 
haps two or three. There are plenty 
of military experts who are still 
pessimistic, at least in what they 
have to say or write about publicly. 
No ‘one can deny however, that 
with the intensified bombing of the 
Jap homeland, it is entirely within 
reason to hope for and even expect 
a sudden collapse and my question 
therefore is, “Just where would 
that leave you in your plans for 
the immediate future?” It’s worth 
thinking about. 

ok * 

It is no news that Ford started 
his production line the day before 
the Fourth and gave all of us in 
this business something to cele- 
brate. No one, not even the Fords, 
knows how long they can keep the 
line going unless supplies are re- 
leased, but just’ to think of new 
automobiles for civilians rolling 
down an assembly line at the very 
minute I am writing this conjures 
up a picture which six month’s ago 
we would have thought impossible 
to materialize. Perhaps even before 
you read this one or two other 
manufacturers will start their lines 
going and it won’t be long now 
before we see the haulaways driv- 
ing out every highway leading from 
Detroit, Flint, Lansing, South 
Bend and Toledo! 

os * * 

Two weeks ago in this column, 
I announced that we would like 
to run the picture of the first 
Automotive News dealer - sub- 
scriber making a delivery of his 
first new car to a civilian cus- 
tomer. We said we would buy a 
loving cup, a plaque or some 
available momento of the occa- 
sion to be presented to our dealer 
subscriber who makes this first 
delivery. We would like to en- 
courage you to have your local 
newspaper make a picture of this 
first delivery which will be valu- 
able for publicity purposes in 
your own locality. We realize we 
are sticking our neck out in 
making such an offer, so our 
editors will have to be the final 
judges as to who wins the cup! 
Don’t forget please. 

* * * 


John Munn, the indominitable 
editor of our “Dealers Tell Me” col- 
umn asked why I have not ex- 
plained that going back to com- 
plete weekly issues June 4 did not 
mean that we had secured more 
paper, but rather that we actually 
have less paper for advertisers but 
more editorial space and better 
service for our’ subscribers. I 
thought I had covered this point 
but maybe John is right, so here 
goes: (1) We devote more space 
to news and editorial material in 
our present complete weekly issues 
than we would in full every-other- 
week issues but we actuai!y have 
less advertising space available in 
each issue than we would on a 
twice-a-month basis. (2) Although 
all publications received July first 
a reinstatement of 5 percent of the 
paper they used in 1941, we are 
still behind the light-house to the 
extent of 20 percent of our 1941 
consumption and at a time when 
we could use twice-as-much. (3) 
We adopted the policy a ycar ago 
that any concern or individual 
whose livelihood is derived from this 
industry is entitled to a subscrip- 
tion and so far, with this limitation, 
we have not refused to add a single 
new name because we believe it is 
an obligation we must fulfill. (4) 
In the month of June just closed, 
we added more new names to our 
list than in any previous month 
in AUTOMOTIVE News’ 20 years. Our 
circulation is at the highest point 
in our history — more than twice 
what it was four months after 
Pearl Harbor, but it must all come 
out of our scanty paper rations 
— so you see, we have our troubles 
too! — G.MS. 
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Strap-On Helicopter 
May Prove Sensation 
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In This Corner 


‘How About Boats? .... 


> 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will be 


observed upon request. 


Bureaucracy 


Have been following with a great 
deal of interest your editorials re- 
garding reexamining gas rationing 
and certainly hope you keep up 
your expose of the results of bu- 
reaucratic government, not only 
insofar as it happens to affect seri- 
ously all automobile owners but 
also as it affects the very founda- 
tions of freedom in America. Nat- 
urally, your paper is primarily in- 
terested in the automobile and 
truck industries, and gasoline, 
curbed unnecessarily, works a se- 
vere hardship on millions of indi- 
viduals and businesses. 

How about boat gasoline? If, as 
the bureaucrats say, they are curb- 
ing gasoline to preserve tires and 
our transportation system, and fur- 
ther if reports are true that there 
is a surplus of gasoline, then why 
is a boat owner limited to 24 gal- 
lons of gas every three months? 
Boats use no tires and small boats 
have no connection with our trans- 
portation system. In that case, why 
is gasoline limited for boats? Could 
it be that bureaucrats wish to per- 
petuate themselves in office and, in 
order to do so, must continue all 
possible controls over individual 
freedom? 

They also state there is a trans- 
portation shortage of freight cars 
and have said so for quite some 
time. Yet we have never yet had 
to wait at all to get empty cars 
in which to ship goods during the 
course of this war, while in the 
last war there were times when 
we had to wait weeks for empty 
freight cars in which to ship ma- 
terials. So, whereas there may be 
a shortage of cars, it has never yet 
affected us in our business in any 
way to date, which would indicate 





that the shortage isn’t acute. 

Reader, Mo. e—- 
Coincidence 
In your June 25 issue on page © 
35 you have an item that thg~ 

Standard Auto Co. in Grand Rapi 

is celebrating its 30th anniversary. 

This is somewhat of a coin 

dence as this company, as you wi 
note by this letterhead, bears t 
same name, is celebrating its 33 
anniversary, being also 30 years in © 
one location and the city’s oldegy — 
automobile organization.—Standa. 
Auto Co. (Cadillac - Oldsmobile), 


Louisville. 


Georgia Way 

From down here in the South, 
looks like you Yankees up North © 
don’t know how to handle worker, 
What we want are new automo- @ 
biles not fusses over whether yo Fi 
got to wear an AFL or CIO butt wz 
in order to get the plants running. F 

Why don’t you move the auto igi 
dustry down here? Our boys wi 
build those new cars, and no fugs © 
about it.—Grorcia DEALER. — 


... Years Ago 


One Year Ago 
July 10, 1944—Contract termina- 7 
tion bill signed by FDR... Secreg | 
U. S.-British trade pacts arouse 
fears for postwar ... Dealer needs a 
portend big equipment market. sie 
. s e 
15 Years Ago 
July 9-15, 1930—Studebaker ugg 
veils “free-wheeling” in new series y 
of eights ... Ford, GM accoujh a 
for 75 percent of sales in first fit = 
months of 1930 . Most auto § 
plants shut down for summer V@j= 
cation as retail sales slump. 
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WM. S. LEPPER 
BILL LEPPER MOTORS “ 


HE thousands of Oldsmobile dealers throughout the 
country have established a fine record of service to 
America’s wartime transportation system. Helping these 
dealers build and maintain this record has been an important 
part of our program here at the Oldsmobile factory. 


Our field organization, too. . . our district managers, business 
managers, service managers, zone managers and all the rest, 


have devoted their energies to dealer help in very practical 
ways... 


recruiting manpower, promoting service, building 
used car volume, and planning postwar housing facilities. 


Now that new Oldsmobiles are coming closer, this ‘‘assistance 


and foresight”—to use Mr. Lepper’s words—will prove even 
more valuable than in the past. For Oldsmobile dealers will 
find themselves in a sound position to sell a great new car— 
the coming Oldsmobile—with the great new selling feature 
—Newly-Improved Hydra-Matic Drive. 


Their help from Oldsmobile 


has always been sound 

ATLANTA, GEORGIA—“ . . . deeply ap- 
preciate your close co-operation and 
the help given us, as Oldsmobile 
dealers, to build to the future along 
with General Motors.”’ 

A. O. MITCHELL, 

Mitchell Motors 


CORPUS CHRISTI, TEXAS—‘‘We are most 
grateful to you and your «< aniza- 
tion for the splendid help a:.d assist- 
ance you have given us through 
this period of uncertainty.” 
CHARLES JALLAND, 
Public Motor Corporation 
PORTSMOUTH, VIRGINIA—‘‘We appre- 


BELLFLOWER, CALUF.—‘‘With the out- 
ciate the help received and feel cer- 


standing product Oldsmobile has to 
tain of the future with such a fine 


sell, plus the fine factory organiza- 
organization as Oldsmobile behind tion, I am confident of the future of 
“ 


the dealer who has the Oldsmobile 
W. T. GOODE, Jr., line.” 
Williams & Goode, Inc. 





JOHN M. STOKES 






MOTOR CAR 
ORGANIZATION! 
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Chrysler Boosts 
Maguire, Callies, 


Wunderlich 


DETROIT. — With the approval 
of President David A. Wallace, of 
Chrysler division, A. M. Fleming, 
general works manager, announces 
the following promotions: 

W. J. Maguire, works manager 
of the Chrysler-Jefferson plant, is 
appointed general production man- 
ager of the Chrysler division. Ma- 
guire joined Chrysler in 1925. 

F. A. Wunderlich, general su- 
perintendent of the Curtiss Wing 
division of Chrysler, is appointed 
works manager of the Chrysler- 
Kercheval plant, which in peace- 
time turns out bodies for Chrysler 
cars. Wunderlich joined the Chal- 
mers Motor Co. in 1913 and re- 
mained with Maxwell when it suc- 
ceeded that company. When Chrys- 
ler took over the business, he was 
made a general foreman in the 
trim department of body assembly. 

A. P. Callies, general superin- 
tendent of the Chrysler-Kercheval 
gun plant, is appointed works man- 
ager of the Chrysler - Jefferson 
plant, succeeding W. J. Maguire. 
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ATLANTIC DRIVERATER in operation. The device shown above, perfected 
after four years of research and development by Atlantic Refining Co., was pre- 
sented as a public exhibit to the Franklin Institute Museum in Philadelphia 
recently. The “Driverater’’ not only tests physical reactions of a driver. but re- 
cords mental attitude as well. The person taking the test is seated in a stock 
model car and given a three-minute ‘‘drive’’ on a color film, during which the 
scorecard inserted in the box to the left registers the driver’s response to seven 
traffic incidents that occur on the film. 


Callies joined Chrysler in 1934 as|moted to assistant master me- 


a foreman and in 1937 was pro-|chanic. 


FORMULA 


Houdaille* double-acting hydraulic 


shock absorbers and the new General American 


Mastercraft Aerocoach with its all-welded 


tubular frame structure. 


HOUDE 


ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 
BUFFALO 11, NEW YORK 


* Pronounced—Hoo-dye 


‘Perfect’ Tires Seen 


They'll Last As Long As the Car If Research Goa 
Of Firestone Laboratory Are Realized 


AKRON.—Tires that may wear as 
long as the car they are used on, 
that won’t puncture, blow out or 
skid on wet pavements, are under 
development by rubber researchers 
and engineers, John W. Thomas, 
chairman of Firestone Tire & Rub- 
ber Co., has revealed. 

Thomas said that some of these 
developments are in the formative 
stage. He was unable to estimate 
how long it will be before such 
tires are on the market. 

“A tire that would run 3,500 miles 
was the goal of the rubber indus- 
try several decades ago,” Thomas 
declared. “Now it’s not unusual for 
passenger car tires to run 10 times 
that far, and it is no trade secret 
that we ultimately expect to pro- 
duce a tire that will run 100,000 
miles. 


“We know how to make biowout- 
proof tires, and we are making 
progress on the development of 
tires that are puncture-proof and 
have greater nonskid qualities.” 


These are some of the possibili- 
ties for development which will be 


explored in Firestone’s new $2,0 
000 research laboratory. 

Thomas, recently awarded 
gold medal of the American 
stitute of Chemists, said the 
oratory would serve as the fc: 
point of the company’s program f 
the development of new produ 
and the improvement of those r: 
in use. 


Graham Farm Unt 


Being Organized ‘ 


In Warren, O. 


WARREN, O.—Graham-Paige 
establishing its Farm Equipm 
division for the manufacture a 
sale of the Rototiller, a new tracte 
and other agricultural machin 
at the company’s subsidiary het 
the Warren City Mfg. Co., it w; 
announced last week. 

Vern R. Drum, vice-president ar 
general manager of the plant, hea 
the operations of the new agric¥ 
tural division. W. A. MacDonal 
vice-president, is in charge of 
sales staff and Truman F. Schr% 
is chief engineer. 


“For the first time, the Rototil 
machine will be made widely ava 
able by means of assembly line pr 
duction methods,” Drum said. 
tre. endous sales volume is antic 
t te' for this revolutionary 
cs 7e and we will start manufd 
t\ re as soon as materials are avai 
al le. n 


A new Graham-Paige tracto 
surpassing in many respects tk 
company’s prewar model, will ha 
special features no other tracta 
has, Schrag said. Details of tk 
tractor and other farm machine 
will be announced later. 


€ 
Repairs 
(Continued from Page 1) 


program will be continued, but onl 
for the new Schedule B items. 

Schedule A, on which no priorit 
will be given, is as follows: 


Alignment gauges, battery char; 
ers (floor), battery chargers (trick 
type), battery testers (except 
listed in Schedule B), distributd 
setting machines, electrical] testi 
equipment, engine reconditioni 
equipment, engine repair stand 


cept heavy duty), frame straighte: 





- 


—s 


—_ 


— 


—— 


q 


frame straightening equipment (exm 


ing racks, front end equipment (exm 


cept as listed in Schedule B). 


Gasoline mileage testers, jack 
(pit, lift or vibrating; mevchanica 
or hydraulic), jacks (shop, whe 
type, mechanical or hydraulic), lifé 
(automotive vehicle type), maste 
air gauges (tire air gauge testers 
motor analyzing equipment, moto 


block test heads, piston expanding 3 


machines, spark plug cleaners (pe 
estal or stand type), spark plug 
testers, tire air hose reels, tire ai 
pressure gauges, tire air servi 
equipment (tower, pedestal or wal 
type), tire scuff checking deviceg 
tow bars, wheel spinners. 


Schedule B, on which priority. 


assistance will be given, include 


such items as air pressure gaugesp 


alignment gauges, battery charger, 
and testers, brake drum lathe 
clutch rebuilding equipment, vari 


ous types of jacks, twin post type a 


lifts, spark plug cleaners (benc? 

type), tire pumps, valve refacers 

valve seat grinders, wheel bala 

cers, and wrecking cranes. ’ 
* 


* « 


WPB Relaxes Controls 


On Tire Chain Output 


WASHINGTON. — Relaxation 
controls on the production and de 
livery of tire chains was announceg 
last week by WPB. The relaxatio 
now becomes effective through th 
revocation of Limitation Order 
201 and the amendment of Limitz 
tion Order L-302. 


Revocation of L-201 means tha 


with a few exceptions, productiog 


and deliveries of chain will bh 
scheduled only in accordance wi 
Priorities Regulation 1, wh:ch pro 
vides that rated orders must b 
given preference over unrated 
Rated orders for civilian tire chains 
however, are to be kept at a mi 
imum. 
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““WHY WE MUST GIVE THE PRESIDENT A CLEAR ROAD”... 
a powerful plea for congressional support of President 
Truman’s plan for a sweeping reorganization of the ex- 
ecutive branch of the Government of the United States 


by JAMES F. BYRNES 


Former Representative, Senator, Associate Justice of the Supreme Court, 
Director of War Mobilization and Reconversion, Assistant President, 
and Newly Appointed Secretary of State 


Today, our President must supervise 
101 overlapping, intertwining, and often 
competitive departments, agencies, and 
commissions, scattered in profusion and 
confusion about Washington and the 
country. If the President could concen- 
trate the many independent agencies in 
the regular departments under him, he 
could promote good government, save 
himself time and strength, and the tax- 
Payer money. Congress alone can’t do 


the job. It should, says Mr. Byrnes, 
delegate the President sufficient power 
to put the executive branch of govern- 
ment in order. The author, one of the 
few men in the nation’s history with 
active experience in all three branches 
of our Government, outlines in the 
August issue of The American Magazine, 
a program to prune out unnecessary 
agencies, to eliminate waste motion 
and money, and to increase efficiency. 


OUT 
NOW 


(aie phasis to the fact that WHEN IMPOR- 
















OUR NEW SECRETARY OF STATE 


On Saturday, June 30th, President 
Truman announced the appointment 
of James F. Byrnes, to succeed Edward 
R. Stettinius, Jr., as Secretary of State. 


Mr. Byrnes’ article, “Why We Must 
Give the President a Clear Road,” is 
featured in the current, August issue of 
The American Magazine. 


We call your attention to this authori- 
tative article, by this distinguished 
author, because it lends timely em- 








TANT PEOPLE HAVE SOMETHING IM- 
PORTANT TO SAY, THEY LIKE TO SAY IT 
IN THE AMERICAN MAGAZINE. 








Share your American Magazine, then save it 
for the Government's waste paper drive. 


GENERAL MOTORS BLDG., DETROIT, MICH. 





BUD SCHIRMER, Detroit Manager 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPASION’ 


AUTOMOTIVE WASHINGTON 


Vet Seniority Rights 


Cause Confusion 


By William Ullman 


Washington Correspondent 
CONFUSION OVER the legal rights of returning war 
veterans to reinstatement in their former jobs continues to 
mount due to diverse and contradictory interpretations of 
the seniority issue. There have been at least three recent 
contrasting opinions on the super-seniority question, which 
————— 


arises when the veteran can 
be reemployed only by dis- 
placing a non-veteran with 
greater seniority. 


Then there is a bill in Congress, 
introduced by Rep. Knutson (Min- 
nesota) to give a veteran seniority 
credit equal to the number of days 
of service in the armed forces after 
Sept. 16, 1940, “except that every 
sixth day of such service shall be 
counted as a day and one-half, and 
every seventh day and every holi- 
day ... shall be counted as two 
days.” 





Legislation al- 
ready has been 
enacted in Rhode 
Island giving the 
World War II 
veteran, rein- 
stated by his for- 
mer employer, 
seniority rights 
equal to the time 
he served in the 
armed forces, in 
addition to the 
seniority rights he 
had when he left 
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his job to enter military service. 
Further, any World War II veteran 
is granted similar seniority rights 
when applying for emplcyment 
even if he previously held no job. 

According to Gen. Hershey, Selec- 
tive Service director, the veteran 
gets the job without any “ifa, ands, 
and buts.” 

But the solicitor of the labor de- 
partment, in a recent memorandum, 
interprets the reinstatement pro- 
visions of the Selective Service Act 
to mean that while the veteran is 
entitled to his place on the seniority 
list, he may or may not get the job, 
depending on his relative place on 
the list. 

With War Department figures 
indicating that in the next 12 
months about 600,000 of the 2,000,- 
000 service men who will be re- 
turned to civilian life will be seek- 
ing reinstatement in their old jobs, 
this situation becomes perplexing. 
American employers want to give 
the service men the benefit of every 
doubt. But they believe that a clear 
definition of the veteran’s rights is 


essential. 
+. + + 


Impact Still to Come 


On Reconversion 


THIS MID-YEAR finds the na- 
tion moving slowly into reconver- 





News, 


Advertising. Readership Devoted 


to Building a Better Civilization 





Eventreen Mirzti)80n Dowtar OK 





















Upwards of eighteen million dollars 
was the advertising budget approved 
and spent by the world’s largest adver- 
tiser in 1944. Selection of advertising 
media for such an expenditure is obvi- 
ously a matter of very great importance 
—and THE CHRISTIAN SCIENCE MONITOR 
was on this schedule. 

Space-buying in such figures becomes 
very big business indeed, calling for 
special talents, training, and experience 
—and the best media knowledge in the 
world. Under such scrutiny, the MONITOR 
has been found to be a medium that 
yields the highest returns in goods and 
services sold and good-will gained. That 


Branch Offices: 

New York, Chicago, 

Detroit, Miami, 

Kansas City, San Francisco, 
Los Angeles, Seattle, 

Paris, London, Geneva, Sydney 


is why leading national and retail ad- 
vertisers are today regularly naming 
the MONITOR as a “must” on their news- 
paper lists. 

When it comes to pulling tangible 
returns, the MONITOR is in a unique po- 
sition, for the MONITOR has built unpar- 
alleled confidence and loyalty among its 
readers. You can readily prove this by 
running your advertising consistently in 
this newspaper that is read by people of 
better than average buying power. 

Ask our nearest office for full infor- 
mation about the MONITOR.—THE 
CHRISTIAN SCIENCE MONITOR, One, 
Norway Street, Boston 15, Mass. 


the CHRISTIAN 


SCIENCE 


MONITOR 


An International Daily Newspaper 














Service Command. 


Gen. Miller praised the production record of the auto and aviation 
industries for their part in achieving this feat. 


Here’s the box score: 
Title 

B-17—F lying Fortress 
B-24—Liberator 
B-25—Mitchell 
B-26—Marauder 
P-38—Lightning 
P-39—Airacobra 
P-40—Warhawk 
P-47—Thunderbolt 
P-51—Mustang 


sion to peacetime production. Most 
of the headway has been on paper, 
and is subject to future develop- 
ments. 

It is apparent that the full im- 
pact of reconversion is yet to come, 
and there is a new realization that 
the task of defeating Japan will not 
permit the war production letdown 
a some envisaged after Germany 

ell. 

For instance, although WPB 
has removed many limitations on 
production of civilian goods, the 
fact remains that materials in 
quantity have not been made 
available simultaneously. There 
have been frequent cutbacks 
which, when considered singly, 
seem important. Yet, the overall 
total is not very impressive. 

Much remains tu be done about 
disposal of surplus war property. 
Here again, the biy impact remains 
to come, but the experiences of the 
last few weeks and months indi- 
cate rather plainly that the en- 
abling legislation congress put on 
the statute books needs important 
revision. Even surplus property offi- 
cials are reported ready for amend- 
ments. One. of the most trouble- 
some difficulties centers around the 
complicated system of priorities for 
purchase of declared surpluses. 

* * * 


New Uses Needed 


For Magnesium 


WHEN THE United States final- 
ly wrings an unconditional sur- 
render from Japan, new and ex- 
panded peacetime uses must be 
found for the magnesium now go- 
ing into American planes, incen- 
diary bombs and other war ma- 
terial if any large part of the in- 
dustry—now 90 times its prewar 
1939 size—is to survive, in the opin- 
ion of Dr. R. R. Sayers, director of 
the U. S. Bureau of Mines. 

Being light, strong, and easily 
machined, magnesium has proved 
its worth during the war and 
domestic production capacity has 
soared to 293,000 tons annually. 
But cost will be a major factor 
when manufacturers consider 
using this material in motor cars 
and other postwar products. 

The Bureau of Mines has as- 
signed several of its scientists to 
research on various production pro- 
cesses and to study possibilities of 
reducing the cost of the metal. 


Hearings Approach 


On 60 Million Jobs 

THE TIME is approaching when 
the first hearings on the €0,000,000 
jobs bill will begin. Marriner Eccles, 
Federal Reserve board chairman, 
says congress should declare that 


Our Flaps Were Up! 


DETROIT.—Every one of the nine Army Air Force combat plane 
whose names became household words during the war with Germa 
were designed and in production before Pearl Harbor, it is repo 
by Maj. Gen. Lester T. Miller, acting director of the Air Technics 




























































Designed In Production 
1935 1938 
1938 1941 
1938 1941 
1989 1941 
1936 1941 
1937 1940 
1937 1940 
1939 1941 
1941 1941 





action be aimed ‘at stabilizing eco 

nomic progress, with all aid to p 

vate initiative and to the greates 

sustainable employment of labor. 
* s 









Manpower officials look for less 
unemployment than their orig 
inal forecasts, the latest fig 
being 1,800,000 by July 1, 1946. 
They see many workers displace¢ 
by munitions cutbacks finding@™™ 
jobs in activities which have been | 
starved for manpower. Meang& 
while, work stoppages resulting” 
from labor disputes have reached 
a crisis and show _no signs of 
improving. * 

W hite-Collar Workers 


Get Holiday OK 


WLB SAYS it is unnecessary fox ie 
employers to obtain approval ta 
give office, retail and white-collag 
employes a weekly half-day or fu 
day holiday during the summ 
without a compensating deduction® 
in pay. 
New Rubber Tree t 


Developed in Brazil 


A RUBBER TREE has been de- ~ 
veloped in Brazil-that will give e. 
greater yield of latex than is r 
covered from wild trees and can be. 3 
made resistant to leaf-diseaseg.— 
which has proved a handicap to t 
development of commerciai rubber ~ 
plantations in the Amazon valle 
according to the National Burea 
of Standards. 

It promises to be the basis 
Brazil’s bid to regain her forme 
prominent position as one of the 
important rubber-producing cou 
tries of the world. 


Road Oil Output 
Banned by PAW; 
Asphalt Allowed 


WASHINGTON. — Manufacture 
of road oils anywhere in the Unity, 
ed States has been banned by fo 
mally amending Petroleum Admin- 
istration for War Directive 
effective immediately, Deputy P 
troleum Administrator Ralph K. 
Davies announced last week. 

The amendment was adopted, 
Davies said, because heavy mili- 
tary demand for residual oil, fro 
which road oils are manufactured, 
resulted recently in issuance of a 
order prohibiting sale or use o 
such oil for paving or dust pallia- 
tive purposes. 

Under the amended order th 
manufacture of 18 grades of as- 
phalt cements and medium curin 
and rapid curing cutback asphal 
will continue to be permitted. 































































































U. J. CARRON, seated on left, signs up for his Pontiac dealership, Carron 


Pontiac, Inc., in Detroit. C. C. 


Curr e, who recentl 


resigned as Pontiac zone 
. aes 


manager and is the new owner of the Melton Pontiac Co., Detroit, is on 


right. G 





. Schulte, Detroit district manager, is standin 


re 
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Barrel of 


Petroleum 


THE LIST would be almost endless, for pe- 
troleum and natural gas are major source 
materials for synthetics — and synthetics are 
responsible for an astonishing variety of 
products which enter into modern living. 
From the same petroleum base can come 
important ingredients for making such va- 
ried products as synthetic textiles and soap 
... plastics and vitamins . . . anti-freeze and 
paper... photographic film and rubber. 


The huge, new Celanese chemical plant 
near Bishop, Texas, is a practical example of 
the workings of synthetics in the hydrocar- 
bon field—and ideally illustrates the broad 
three-fold interests of Celanese Corporation 
of America. 


Located near plentiful sources of petro- 
leum and natural gas, these raw ingredients 
of nature can be synthesized by Celanese 
chemists into many primary materials for 


Celanese 


“GREAT MOMENTS IN MUSIC’”* PRESENTED BY CELANESE 
... EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 


producing textiles, plastics and chemicals — 
three basic forms of synthetics. 


One decided advantage that synthetics 
start with is the ability to build into products 
special properties and qualities not found in 
the products of nature. Celanese research is 
constantly applying this principle . . . im- 
proving, inventing, creating new materials 
to meet important needs with precision. 


Thus, a lovely Celanese* synthetic fabric 
with exceptional resistance to wrinkling— 
or a special Celanese textile with distinctive 
electrical properties. 


Thus, a Celanese plastic that will not be- 
come brittle at sub-zero temperatures —or 


*Reg. U.S. Pat. Off. Copyright 1945, Celanese Corporation of America 


CELANESE CORPORATION 








a thin, transparent packaging material that 
is mold, fungi and waterproof. 


Likewise, a Celanese synthetic lubricant 
that is non-flammable —or a flexible water- 
proof coating for raincoats. 


The road ahead for Celanese Synthetics is 
broad, indeed. Just as they have met so many 
critical demands of war, synthetics will ad- 
mirably serve important needs of peace. Fer 
research in the field of synthetics recognizes 
no lasting barriers to making something 
new, something better, something different. 
Celanese Corporation of America, 180 Mad- 
ison Avenue, New York 16, N.Y. 


*Reg. U.S. Pat. Off. 


TEXTILES 
PLASTICS 


CHEMICALS 








OF AMERICA + 180 MADISON AVENUE + NEW YORK 16, N. Y. 
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Canceled Orders 
Hit $5,100,000,000 
During May 


WASHINGTON. — Commitments 
canceled by contract terminations 
during May totaled $5,100,000,000, as 
compared with $1,800,000,000 in 
April, according to Robert H. 
Hinckley, director of Contract Set- 
tlement. This increase in termina- 
tions reflects the VE-Day cutbacks, 
he said. 


“During May the settlement rate 
was increased to $1,700,000,000, as 
compared with $800,000,000 per 
month during the third quarter of 
last year,” Hinckley said. “It is ex- 
pected that the rate of settlement 
will rise further between now and 
September. In August and Sep- 
tember, settlements should be above 
a $2,000,000,000 per month rate, 
since by that time claims will have 
been filed or waived, and settle- 
ment reached on a considerable 
portion of the terminations made 
in April and May. 

The War Department accounted 
for the major part of May can- 
cellations, as in April, with a total 
of $4,600,000,000 of terminations. 





- within so small a space are represented nine of 


America’s food producers and processors who are feeding 
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SPICER REPRESENTATIVES were on hand as the New Twin Coach made 


its maiden trip recentl 


Ford Car Production 


Delayed in Canada 


WINDSOR, Ont.—While produc- 
tion of the 1946 Ford cars began 
last week at the Rouge plant in 
Dearborn, it is not expected that 
Canadian Ford car production will 
resume at the Ford of Canada 
plant here for several weeks. 

While there have been some cut- 
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a great part of this hungry world. 


High in the councils of eight of these companies are 136 Business Week 


at Kent, 0. The Spicer men were 
ation of their new automatic convertor, the first installe 
easement eine een ents a cee enema, 


Set 


rat to view oper- 
on transit vehicles. 


backs in the military production of 
Ford of Canada, most of the pro- 
duction facilities thus released have 
been turned over to the supplying 
of trucks for UNRRA in Europe 
and to increased production of 
trucks for essential civilian pur- 
poses in Canada. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 
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Just Among 


(Continued from Page 3) 


wanted cars, not stock, much to the 
regret of “Uncle Billy” for the rest 
of his life. In 1906 his Ford head- 
quarters was the first business 
building built after the fire. The 
Shrine East and West football 
games for the benefit of crippled 
children has been a pet activity of 
his for many years. He always 
meets his many friends at the an- 
nual Indianapolis Speedway races 
and at the National Automobile 
Show. “Uncle Billy” has been a 
faithful attendant and a construc- 
tive force in dealer meetings. He 
served as president of the National 
Automobile Dealers Assn. in 1938. 


* * * 


F. W. A. Vesper (retired), LaJolla, 
Calif., was born in Lawrence, Kan. 
After starting out in the carriage 
and implement business, he became 
identified with Buick as president 
of the Buick-Texas at Dallas in 
1908. After spending some time as 
sales manager at the factory, he be- 
came a Buick distributor at St. 
Louis in 1914 which he continued 
until his retirement in the early 











subscribers plus 400 Business Week pass-along readers . . . men whose planning, 


purchasing, production decisions direct an army of men and women, acres of 


machinery, huge fleets of cars and trucks. 


Wherever you look you'll find evidence that Business Week is one of the 


finest publishing products on your media shelf . . . a half-million 


management-men readers, neatly packaged for your advertising convenience. 


You have many things to say to management-men 





and one best place to say them 











Dealers... 






thirties. He was president of the 
Louis chamber of commerce wh 
his foresightedness and business 
tegrity inspired St. Louis citiz 
to vote an eighty-seven million a 
lar bond issue for public impro 
ment. He has been interested 
photography for more than 50 yea 
and now gets great enjoyment 
taking colored pictures of his be 
tiful estate on the Pacific Oces 
He has contributed much to 
advancement of automobile ret: 
ing, having organized the Natio 
Automobile Dealers Assn. in Wa 
ington in 1917 to combat excess t 
on cars during World War I. E 
served as treasurer of the assoc 
tion for 17 years and as presid 
for four terms. 
* * * 


Ray J. Currie (Oldsmobile), Lew 
ton, Ida., was born Oct. 19, 1897, 
Colville, Wash. He became affiliafé 
with the autom¢ 
bile business Ju 
3, 1925, at Colvi 
handling Buick 
Chevrolet a 
GMC trucks. Ig 
the year 1933, dign: 
posing of his b 
ness interests, h@ 
moved to Lewigg. 
ton, Ida., taki? 
on the dealership’ | 
for Oldsmobig 
His firm is know? 
as the Solbergs 
Currie Motor Co. At present he 
serving his second year as presi< 
dent of the Lions club of Lewiston, 
and a member of the USO board. 


* * x 


C. D. Ranpa.u (Ford), Griffin, G 
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Ray Currie 




















1897. He served as a mechanic 
World War I, then operated an 
dependent garage until 1920 when, 
he became a traveling mechanic for 
the Ford Motor Co. In 1926 he 
on the Ford line at Griffin. He is! 
past president of the Georgia Autg — 
mobile Dealers Assn., as well a 

Griffin Rotary, Chamber of Com-_ 

merce, Credit Exchange and Cangis 
era club. For 15 years he has bee 

secretary of Rotary. His war activ- 
ity includes the chairmanship . 
Spaulding County Civilian Defense. 


* * * 


Georce A. Bratey (Buick), Porv 
land, Ore., was born in Sioux Falls, — 
S. D., May 20, 1882. In 1915 
started selling cars and in 1917 be- 
came a Reo dealer. He is a past 
president of the Portland deale@ 
association and is active in the Ro- 
tary club, Chamber of Commerce, 
and the Shrine. Much of his ti 
is spent now as a member of the 
ration board. 




























—JoHN O. MUNN 


Wellock Boosted 
By Chevrolet 


DETROIT.—E. S. Wellock, for 
the past three years plant manag 
of Chevrolet’s Transmission di- 
vision, Saginaw, Mich., has been ap- 
pointed assistant general manufa 
turing manager in charge of Chev- © 
rolet’s 11 assembly plants, it wag, 
announced Friday by Hugh Deam® 
general manufacturing manager. * 

Wellock succeeds E. C. Shaw, w 
has resigned to enter his own busi- 
ness. Wellock’s service with Chev- © 
rolet began in 1923. 
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U.S. Plans Spot Sales 


Of Surplus Parts 

DETROIT.—The seeming lack ~ 
of interest displayed in the pur-. | 
chase of surplus automotiv 
parts by dealers—such as was in 
evidence at the Cincinnati bid 
opening July 2 when an Auto- 
motive News editor was the only 
non-government person in at- 
tendance—has prompted the De- 
partment of Commerce to try 
“spot sale” tactics to dispose 0 
large quantities of surplus auto- 
motive parts soon. 

At these sales, which will be 
announced through the press, 
dealers will be given the oppor- 
tunity of inspecting the mer 
chandise and making their bid — 


“on the spot.” os 
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é CHEVROLET 
\ CARS AND 


_ TRUCKS 
- ARE SERVING 
. AMERICA 
* THAN ANY 
OTHER MAKE 


1 out of every 4 cars 
1 out of every 3 trucks 
: in use today is a 
e a . (CHEVROLET 








All signs indicate 

that Chevrolet 
dealers are 

servicing more 

3 cars and trucks 

) - than is any 

. other dealer 

organization 

oe 


franchise you 
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: 
CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


=e BUY MORE WAR BONDS * * * HELP SPEED THE VICTORY 
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British Promise 
Cars Early to 


Latin America 


MEXICO CITY (UTPS).—Con- 
tinuing their publicity drive to 
arouse Latin-American interest in 
the purchase of British cars, rep- 
resentatives of English manufac- 
turers are emphasizing the speed 
with which they are prepared to 
make deliveries. 

The Austin Co., it is announced, 
will have an eight-horsepower se- 
dan ready for shipment by Octo- 
ber, as well as a line of trucks. 

Another company, “Morris Mo- 
tors,” reports that it can deliver 
67,000 cars at a “relatively early 
date” and adds that it has already 
received 35,000 orders from abroad. 
Among the models being offered 
by this firm are a completely new 
six-cylinder, 18-hp. sedan. 

Besides Latin America, British 



































Iran and Saudi-Arabia. Navy PT’s. 





















rr takes more than bright ideas to create a demand. 
Even with a wide-open post-war market, STYLE, 
MAKE and REPUTATION will still be competitive 
factors of no little importance. 

Because initial auto production will probably be 
limited, it will take “smart dollars” to unearth the 
most receptive audiences for your product. 

That’s why we suggest REDBOOK’S NATIONAL 
SHOW FOR ONLY $37,200 A YEAR COMPLETE. Here 
is a cohesive audience of 1,500,000 families who 
happen to like fine fiction. They are a literate, shink- 
ing group who read and understand printed adver- 
tising. They are a group, too, who want — and can 
afford to buy — good cars. 
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3 Sales Representatives 
Shifted by Goodrich 


G. E. Brunner, general manager 
of the Automotive, Aviation and 
Government Sales divisions of B. 
F. Goodrich Co., announces the fol- 
lowing appointments: 


Earl R. Kambrich, formerly in 
the Dayton office, has been trans- 
ferred to the Los Angeles district 
as a sales representative. His place 
in Dayton is being taken by John 
W. Oakes, who has been a member 
of the organization’s New Products 
department with headquarters in 
Akron. 


R. L. Custer, an aviation industry 
representative of the division in the 
Detroit district, has been transfer- 
red to industrial products sales. 

* * od 


ANOTHER POTENTIAL PT-boat hero in the making. Connie Ashmore jr.,|Verity Elected President 
manufacturers say they expect to| 18-year-old Fireman Ist Class of Duncan, Okla., is greeted at start of a new|Qf Rustless Iron & Steel 
sell large quantities of automo-| phase of his training for the Navy’s fast mosquito fleet by Felix A. Kummer, 
biles to the Empire, Belgium, | manager of the Packard Motor Car Co.’s Marine Engine school. Ashmore is the 
Spain, France, Equatorial Africa,|2 99th student to enroll in the company school at Detroit to study overhaul, dent of Rustless Iron & Steel Corp. 
the Cameroons, Belgian Congo,| maintenance and repair of the giant marine engines Packard produces for all|9t & meeting of the directors in 


Calvin Verity was elected presi- 


Baltimore last week, according to 





A COf}) 
“Ing 
eth is + 1 ay, 


7 ele , 








Consider a NATIONAL SHOW for your 
product—for $37,200 a year complete 


© Redbook buyers pay 25¢ an issue — buy to read. 


¢ High editorial percentage helps create cover-to- 
cover interest. 


© Monthly issues guarantee longer life. 
e Reader Research assures constant appeal. 


© So consider a NATIONAL SHOW FOR YOUR PROD- 
UCT FOR $37,200 A YEAR COMPLETE — WITH 
A FULL PAGE IN EVERY ISSUE OF REDBOOK. 


Although Redbook space is sold out at the 
moment, smart advertisers are making plans 
for the future today! 


To Nearly 1/5 of America — 
A Program of proven 
Sales Power 


Redbook, Cosmopolitan, and 
American, THE 6 MILLION GROUP, 
reach nearly six million families 
with less than 15% duplication— 
approximately one out of every 
5 in the United States. And a full 
page in every issue of all 3 maga- 
zines costs only $160,000 @ year. 








Charles R. Hook, chairman, 
formerly held both posts. 


Other officers elected at the 
ing include W. W. Sebald, 
vice-president; G. D. Moo 
vice-president and general 
ager; George W. Clearwater, tre 
urer. 






































* * * 


Chamber Names Collyer 


John L. Collyer, special dired 
of rubber programs and presid 
of B. F. Goodrich Co., has b 
named a member of the execuf 
committee of the Internatio 
Chamber of Commerce, it is 
nounced by Philip D. Reed, cha 
man of the International Chamt 
and chairman of General Elect 

+ * + 


Moore Heads Tire Plant 


William A. Moore, has be 
named plant manager of Inlz 
Rubber Corp.’s new tire fact! 
under construction at Ottawa, 

* * * 


Goldstrohm Returns 
Conrad A. Goldstrohm has 
turned to the American chain 
vision of American Chain & Cab al 
Co., Inc., with headquarters i 
York, Pa., after having served 
chief. of the chain section of th = 
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Tools division of WPB since 
8, 1942. 
















* * * 


Opens Office < 


kd 
































* * * 


Returns to Pontiac 
Return of George A. Delaney To 





























Universal Engineering Co., San 
Diego, announces the opening @& 
general sales offices in oo un= : 
der the direction of J. E. Ledger. 
The address is 415 Book Blidg., 149 
Washington Blvd., Detroit 26. 
Warehouse stocks "will be maip- 
tained to assist jobbers. 
a * + i 
Lear Appoints Sagert @=— 
Aircraft radio plans of Lear, Inc., t 
for the postwar market will }e 
under the supervision of H. . 
Sagert, newly appointed chief of 
aircraft radio customers service 
the company, according to E 
R. Crane, head of Lear’s Radio | 
division. — i 
—a X\ 
Pontiac Motor division as assistant a 
chief engineer is announced by @a 
J. Klingler, general manager. De- 
laney has been on leave of absence 
with another division of Genera 
Motors since 1942. 7 
* * * 
Newton Gets Sales Post 7 
Ben D. Newton, of Chicago, hgg 
been appointed to the new positi@r= 
of assistant sales manager as part 
of an expanding sales program gf _ 
Franklin Transformer Mfg. = 
Minneapolis, according to an an- 
nouncement from Guy L. Pugi>— 
president. 


















* * * 


Olds Names Downey 


Appointment of T. C. Downey, as 
assistant manufacturing manag 
for Oldsmobile has been announced 
by S. E. Skinner, General Motors 
vice-president and general manag 
of Oldsmobile. 


* * * 


Fred Boze, assistant productic 
manager of the Anderson (Ind.) 
Delco-Remy division, has succeedq@— 
Carl Toedtmann, who was pro- > 
moted to purchasing agent of the 
division. 

The former purchasing agent, 
H. E. Nye, is now the batteg 
operations manager. Clifford Elling 
wood succeeds Boze as supervisor 
of shipping, receiving and inater ia gut 
handling, while Harold Stephenso 
succeeds Ellingwood. 


. s «© eG 


Resignation of Francis N. Fine, 
chief of the accounts and a 
branch of WPB’s Division of A : 
ministrative Services, was an- 
nounced last week. & sa 
Fine, formerly of Lansing, Mich., . 
will reenter business as a partner 


in the Muskegon Auto Parts C@— 
Muskegon, Mich. 
on 











* * 


Walter A. Culin, formerly of Ne 
York City, has been appointed as- 
sistant treasurer of Standard Ojie= 
Co. of Ind. at Chicago, it was a 
nounced last week by Dr. Robert 
E. Wilson, chairman. pa 
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y VLA, WA 
THE “INSIDE-OUT” DRYING PROCESS NOW 
USED BY THOUSANDS OF MANUFACTURERS 


pre tps OOM ED rr ce 


to use infra-red rays 
for drying! 
> 


_ a ad mA al . 


Invisible rays, with frequencies millions of 
times greater than the highest frequency 
radio wave, now do the paint drying at 
Ford Motor Company. 

In gleaming tunnels, the rays from infra- 
red lamps keep up a steady bombardment. 
Instead of heating the air, these rays work 
directly upon the material. They strike 
through to the metal. This raises the tem- 
perature and dries the paint from the in- 
side out. 

This system, 5 to 10 times faster than 
the hottest paint baking oven, has helped 
speed work on such critical items as air- 
craft parts. 

Patented by Ford, this infra-red process 
is one more of the many important develop- 


Ri Lod 


ments Ford has made available to industry 
without charge. 

Today, thousands of manufacturers are 
using this efficient process—for everything 
from making safety glass to dehydrating 
fruits and vegetables and baking bread. 

Here is just one more in a long series of 
famous Ford “firsts.” They reach into nearly 
every field where broad human benefits are 
to be achieved. 

New Ford-built cars and trucks will 
continue to profit by this progressive spirit 
and American ingenuity. Mr. Ford has 
often said: ‘One thing we don’t believe in 
is standing still.” 


“THE FORD SHOW.” singing stars, orchestra and chorus. Every Sunday, complete NBC 
setwork. 2:00 P.M., E.W.T., 1:06 P.M, C.W.T., 12:00 M., M.W.T., 11:00 A.M, P.W.T. 


EXPECT THE “FIRSTS” FROM FORD! 
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TODAY’S OUTSTANDING NAMES in 
the passenger car industry have 
spent more of their advertising 
dollars in The Saturday Evening 
Post than in any other magazine. 














Tiel em mol MMe ary alm ols 
magazine advertising by the auto- 
motive industry since the very 
beginning, more has been placed 
in The Saturday Evening Post than 
UMMC 4m litem 
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FOU FACTORY 


Chevrolet Expected 
To Seatter Assemblies |, 


By A. H. Allen 


WHILE CHEVROLET is putting the heat on its new con- 
struction project on the outskirts of Flint, where a five-unit 
manufacturing plant, including bodymaking facilities, has 
been mapped and scheduled for completion by the end of 
the year, first assemblies likely will be in scattered assem- 
bly plants, such as at Janes- 
ville, Kansas City, Atlanta, 


etc., with bodies coming from 
Fisher No.1 plant 
in Cleveland. 
Originally, it is 
understood, the 
plan was to as- 
semble bodies at 
the branch plants 
as well, but this 
has been changed 
and the _ bodies 
will be completely 
built, painted and 
trimmed at Cleve- 
land, then ship- 


THIS MAN 


ped to assembly plants. 

Thus the crux of Chevrolet as- 
semblies rests at the Cleveland 
Fisher Body plant which has been 
busy recently on fabrication of na- 
celles and other parts for the B-29. 
Some of this work has been moved 
to the No. 2 plant at the Cleveland 
airport, more to a plant at Mem- 
phis, Tenn. 

* 
Paint Causing 


Car Problem 

Paint used on first body assem- 
blies may not be quite up to par 
with that used prewar. Enamels 













* * 
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His name? It doesn’t matter. His 
claim to fame? Back in 1919 he was 
the first man to buy a car on our finan- 
cing plan. And that sale was the first 
proof of the value of our financing ser- 
vice ... designed to safeguard the rela- 
tionship between dealer and customer. 


For long ago we learned that there is 
far more to financing than money. It 
takes cooperation, adaptability, lots 
of human understanding! 


Long ago we learned that the only 


—— 


CUSTOMER SERVICE AVAILABLE THROUGH 
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may be short because of lack of 
lacquers may not 


Alkyd resins; 
have the usual amount of phthallic 
anhydride thinner. Drying time will 
be increased appreciably, it is said, 
but in view of the comparatively 
low production level projected this 
may not cause much trouble. 
* * + 


Carpeting is another short item 
and might have to give way tem- 
porarily to synthetic rubber mats. 
Except appearancewise, this 
should cause no great inconve- 


nience. 


* * 


It is not beyond the bounds of 
possibility that dealers will find 
their first allotments of passenger 
cars complete with everything ex- 
cept the price. Car builders are 
caught between the clamps of pos- 
sible OPA retail ceilings und the 
lack of knowledge of what they 
are going to have to pay suppliers 
for parts and materials. Parts 
manufacturers likewise have no 
price pattern to follow and cannot 
do much about it until they know 
the prices of their basic compo- 
nents, such as castings, stampings, 
screw machine products, etc. The 
thing gets more complicated hourly, 
and the easiest way out for the 
OPA might be to establish reason- 
able ceilings on the end product 


* 


really should 


be famous! 








1945 


and let the suppliers and manu- 

facturers haggle over the rest like 

they always have done in the past. 
* + * 


Two Viewpoints 
On Machine Tools 


Two divergent opinions have been 
expressed concerning the outlook 
for business in the machine tool 
and machinery field. One builder 
of special-purpose machinery han- 
dling a large amount of automotive 
requirements says that if he re- 
ceives orders for one-tenth of the 
business already quoted, he will 
have plenty to do for the next 
few years.. Another representative 
of a builder of standard-type ma- 
chine tools says he is “busier than 
hell, but no business.” 

This is understandable, for 
with the large numbers of stand- 
ard-type tools built for the war 
industries, and eventually avail- 
able from surpluses, new business 
in this field may be considerably 
easier; but the general accept- 
ance of special-purpose and mul 
ti-purpose machines in automo- 
tive manufacturing, accelerated 
by increasing pressure on costs, 
points to a continued level of 
good business for companies in 
this field. *« * «* 


Syndicate of Michigan industri- 





happy ending to a financing transac- 


tion is one which satisfies both the man 
who bought the car and the man who 


sold it. 


Today dealers have available, through 
Universal C.I.T., a “seasoned” Finan- 


cing Service which represents years of 


accumulated experience 


and the 


“know how” that can only be gained 


from working with many thousands of 


dealers and serving millions of car 


buyers. 


OUR COAST-TO-COAST NETWORK OF OFFICES 


The:e 4 More te Financing than Money! 


UNIVERSAL C.1.T. CREDIT CORPORATION 


One Park Avenue, New York 16, N. Y. 










alists is backing a new synthetie 
rubber manufacturing enterpri 
with pilot plant at Gaylord, Mi 
making synthetic rubber from ng 
ural gas, at a reported cost of 
cents a pound. It is known 

Ethanite and is said to comps 
favorably with GRS-type synthef 
rubber which costs close to 

cents a pound to produce. Mani 
fried Burleigh, of Great Lake 
Greyhound, Harvey Fruehauf ag 
others are interested. 































Industry Moves 
Field Forces 
To Pacific 


NEW YORK.—Along with mil 
lion’s of G.I.’s and tons of equi 
ment, much of American industry 
wartime field force of battlefror 
service technicians also is beirm 
“redeployed” from the European 
to the Pacific theater to help finis 
the fight against Japan. 

Redeployment of industry’s wa 
time expeditionary force is alreadyaam 
under way, Ernest R. Breech, pres-® 
ident of Bendix Aviation Corp 
said here last week. Breech said@® 
several divisions of his own co 
pany are preparing additional fielwa™" 
forces to aid the Army and Navy © 
in Pacific service operations o 
aircraft carburetors, flight and na- © 
vigation instruments, radio co 
munications and systems and othe 
devices. 

“The nation’s aircraft, autom 
tive, marine, communications and 
other industries have had thei 
own ‘foreign legion’ in service of”. 
every fighting front since x 





































































Harbor,” Breech said. 





Postwar Spending Spree 


Seen on Small Scale ea 

LOUISVILLE.—James H. Ras-“™ 
mussen, general sales manager ~ 
of Crosley Corp. Cincinnati, @e_ 
speaking before the Louisville 
Sales Managers Council, last 
week, advised manufacturers and @q@ 
distributors not to be misled 
into a feeling that most of the 
accumulated wartime savings @= 
will be used in purchase of 
civilian goods or merchandise. e 

He held that a recent survey 
disclosed that more than 80 per- 
cent of war savings belong to 
persons with incomes of more 
than $5,000 a year, and produc- 
tion programs of manufacturers 
will have to be keyed to fit con- 
sumer buying on a smaller ratio 
than at least some people are 
considering. 


e 






BOX Le 


In 1944 


Buffalo's largest group 
of theatres 
placed 


54.4% 


of their space 
in the. 


BUFFALO . 
COURIER-EXPRESS 


For “box office”. 
results — 


the Courier-Express . 
Delivers the Goods! 
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< When they got to America they hired out as appren- 
7 ; tice mechanics. They swept out the shop at night in exchange 
Back in 1912, Joseph and his two young broth- for learning to make machine tools. On the side, they got an 


ers came over from Europe where they had made a bit of a 
name for themselves as bicycle riders in the French road races. 


™—: e 


Oe Fas 
jh = ie Ey 
pes = 


\, 
Nye : 


a After a few years their mother and young sister came 
over. The lure of America had now moved the whole family. 
The brothers made a payment on a little house with money 
they had saved, but their “working capital” was very slim. 
One cold Saturday a neighborhood grocer let them fix his car 
in exchange for the family groceries. 


old 1905 model Peugeot car. They’d tear it down and build it 
up again just as they did their bikes in Europe—for practice. 


The grocer thought nobody could ever fix the 


brakes of his old car but Joseph took the car home in the 
twilight, pulled up fence posts to make sawhorses, ran an 
extension light out of the dining room window. The three 
brothers went to work; fixed the brakes almost like new. 


THE success of these three brothers and 


one sister in joining forces and working hard .. . is typical of 

the opportunity for progress in free competitive business. Today 
their place has 21 modern hoists to replace the original fence- 

post sawhorses. They have 40 mechanics who stayed on the 

job right through the war. Throughout the war they 

have serviced an average of 70 cars and trucks every day. 


S Today, Joseph says, “That’s really what put us in the 
automobile business. First we rented a garage; then in 1925 
we got a place of our own. It took us ten more years to become 
the Dodge-Plymouth dealers in one of America’s biggest 
cities. We did a business before Pearl Harbor of $2,500,000 a 
year.” Joseph says, “Of course we've only made a beginning. 
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CHRYSLER CORPORATION 
PLYMOUTH * DODGE *« DESOTO 


CHRYSLER * DODGE Job-Rated TRUCKS 
You'll Enjoy “The Music of Morton Gould” Thursdays, 9 P. M., E.W.T., CBS 
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ments on streets outside of the ar-| present the public works and build- 
In the Hopper . . . terial system. ings department has supervision of 


@ e Also passed were bills appropri- |the state’s truck code. 
N R d [ A L Bi [ Is ating $25,000 for a commission to . s_ % 
O a ica Uu O study motor vehicle laws; increas-|J;pqjler Brake Measure 
ing penalties for violating truck = 
laws; requiring the owner or oper- Passes Ala. Legislature 


a € © 

E nacted A} Til tino.us ator of a vehicle involved in an| Alabama’s Senate has passed a 
accident causing more than $50|House-approved measure to require 
damage to report the mishap with- | new trailers sold in Alabama after 
The biennial session of the Il-|matters of truck licenses; permit-|in 10 days to the state; prohibit-|Jan. 1, 1946, to be equipped with 
linois legislature has adjourned|ting fees and flat taxes, and re-|ing deep excavations near roads, | brakes. Excluded are trailers used 
with passage of more than 600|ducing from 21 to 18 years the|and giving Chicago the right to|to haul logs and steel beams and 
bills. minimum age for drivers of com-| declare a speed limit up to 45 miles|those of all types weighing less 

Of this number, only a few af-|mon carrier trucks. an hour on any street. than 3,000 pounds. 



















was unanimously approved las 
week by the New York City Bo 
of Estimate. 

Existing state law provides a $28 
fine or five days in jail, or be 
for each infraction of OPA price 
regulations. The new city meas 
was expected to be signed by M§& 
or LaGuardia unless it was show 
to be “clearly invalid.” 

* * * 


Wis. Parking Bill Signed 
Gov. Goodland of Wisconsin % 
signed a measure authorizing muni- 
cipalities to issue mortgage bong 



























































































fecting the automotive industry] ‘Three other automotive bills al- ame Se for the acquisition and operatiW™ 
cleared both houses, and these are|iow counties and cities to use gas|Bill for Vehicle Bureau N. Y. City May Up Penalty . — paced ne the bonds 
on aa radical or injuri-|tax funds in matching federal aid| Killed by Ill. Senate For OPA Violators Pp parking revenu 





* * * 


Calif. Loan Bill 


A proposed state constitution 
amendment permitting the Cali- 
fornia legislature to appr 4 
measures on state loans to w 
veterans for small businesses and 


tools, will be voted upon by t 
electorate at the November, 1946. 
general election, as a_ result Z 
action taken by the 1945 xing 
ture. 3 
* * * * 
OK’s Texas Air Board é- 
Establishment of a Texas aer 
nautics commission was assure 
when Gov. Stevenson signed the 
bill creating such a body. 
The three-man commission w 
promote airport construction, but 
will not exercise regulatory powe 


over intrastate aviation. 
* * * 


Ala. Tax Study OK’d 


A House-approved bill creatin 
an interim committee to study Al 
bama’s revenue laws has. been 
passed by the Alabama Senate. 


Most important were measures |8t@nts; appropriate $15,000,000) ne minois Senate has rejected| A City Council bill imposing a 
increasing truck weights and|from the state treasury surplus for|the controversial bill to create a|maximum penalty of a $100 fine or 
lengths; providing for reciprocal|township roads, and allow cities|qepartment of motor vehicles to|30 days in jail, or both, upon vio- 
agreements with other states into use 20 percent of gasoline allot- |administer the state truck act. At!lators of OPA price regulations 


Task force... for Todays Tatge” 


People buy newspapers for two principal reasons—information and entertainment—with information getting 
first call on the collective attention. It may be information contained in a properly balanced editorial content, or 
it may be information about what's cookin’ in the marts of merchandise. But oth interests must dovetail in 
any newspaper that rates recognizance and reading. 
The advertiser has another interest: the paper's consistent ability to deliver an audience and sell goods . . . 
a confirmed competence to maintain a readership which pays particular attention to the advertising columns, 
then goes out and buys what's advertised or otherwise acts upon what the advertising recommends. 

Which emphasizes the fact that right now readers of The Chicago Sun are taking vital interest in the 
renaissance of the automobile business. They know the big parade down assembly lines is getting closer day by [ 
day . . . when cars will start rolling dealerward, and the potential buyer, cash in kick, will want to know, os 

positively and precisely, when, where, and how new cars can be bought, and delivered . . . when he will insist 
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|Packard Names 
Braden, Berner 


To Sales Staff 


DETROIT. — Appointment 
Samuel D. Braden and Milford C. 
Berner as special representative 
on the sales staff of Packard w 
announced last week by L. W. 
Slack, vice-president and gener 
sales manager. Slack said duti 
of the two men will concern su- 
pervision of sales activities an 
dealer development in western te 
ritories. 


Braden, with headquarters i 
Oklahoma City, will cover Okla- 
homa, the Texas Panhandle area 
and part of New Mexico. Berne@ed 
will work out of Denver in Col- 
orado, Montana and most of Wee 
oming. 

Braden was first associated with 
the automotive industry in 1921 a 

a dealer in Garber, Okla. He join- 

ed Packard as a regional manager 
here in 1937, and became whol 

sale manager of Packard in Chi- 
cago in 1938. 


Berner started in the industr 
with Chevrolet in 1934. Until 1942, 
when he became a coordinator ipa 
Chevrolet’s aviation engine schoo 
here, he served in the company’s 
Pittsburgh area in several capaci 
ties, including those of district 
manager and divisional used ee 
manager. 





upon information about trade-in policies and deferred payment plans and other intelligence leading to quick 
conversion of present road-sore jalopies into shiny, streamlined postwar cars. 
Advertisers, too, know it’s time to start talking turkey about what's-to-come in cars-to-come. They know 
the target’s set. And they know they need a task force, for local operation as well as national, with the volume and 
authority to hold the attention and interest of the alert citizens, to beget particular product acceptance among 
those who make opinion—and start sales—for tomorrow. In brief, and in Chicago, THE CHICAGO SUN! 
Smart automobile men will use The Sun in Chicago . . . because The Sun supplies ample coverage 
among those people who respond to what they read and who, in turn, give respect and confidence to 
the paper and the advertising it carries. 
You who need to think now—and act fast—about giving the cash customers a pre-peace “in” on 
the procession set to start when dealers’ shutters go up . . . who insist upon priming their 
advertising dollars with the teamwork that pulls the profic—will want to find out more about 
the Chicago market, and The Sun, right now! And 
if you'd like to find out fast, just ask us. 


“IT WILL NOT BE NECESSARY to nug@= 
the enclosed ‘‘ad’’ any more, as it prove 

very satisfactory and our stock of radios 

is now exhausted.’’—Villa-Pontiac Co 
(Pontiac), Buffalo, New York. 


aa” Want Ad Dept., Inside Back Cover 
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The 680,000 Elks give their 
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1945 21 


When the postwar boom is a memory medium-price field. 


,..and the long haul looms ahead. 


When the seller’s market gives way 
to a buyer’s Roman’ holiday... 


What’s going to happen then? 


That’s when the real values are going 
to show! That’s when quality 
is going to count! 


The quality of the cars you sell. 
The quality of the franchise you hold. 
The quality of the public’s opinion 
of you, your products, your service, 
your way of doing business. 


Here at Nash, we’ve based our whole 
program for postwar on those 

three kinds of quality—the cars, 

the franchise, and the men to 


in 


The advantage of holding a franchise 
that’s one of the most-talked-about 
sales agreements ever offered 

to a limited number of dealers 
in the automotive industry—a truly 
selective franchise, with fewer 
- dealers and more sales and profits 
per dealer in a long-range program 
of profits covering the normal 
years beyond the boom. 


The chance to build a business identi- 
fied with a name that will stand 
as a symbdl to everyone —inside and 


outside the automotive business — 
for stability, success, and a position 


the community. 


Yes, it’s our determination that 


whom Nash is a career. ~ Nash dealers shall have plenty, after 


And here’s what those men have, 
as they head into postwar: 


The distinction of representing two plenty 


great lines of cars—the Nash “600” 
in the low-price field, and the 


the honeymoon is over... 


Plenty to get because they’ve 


to give! 


NASH MOTORS 


famous Nash Ambassador in the Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


Tune in Nash-Kelvinator’s hit musical 


1:30 P.M., P.W.T. © American B 


program, Sundays 4:30 
P.M., E.W.T. © 3:30 P. M., C.W.T. « 2:30 P.M., M.W.T. 


roadcasting Company. 
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AIRCRAFT NEWS 
Plane Limitations 
Stir Controversy 


By Charles Evans 
Aviation Editor 


WHY SHOULD the government impose restricting re- 
quirements for airworthiness of the personal airplane, and 
thus cause higher costs and fewer sales? 

What does the government owe the citizens in assuring 
them safe airplanes—airplanes that will sell? 

These two questions are? 
currently disturbing official 
and industrial aviation cir- 
cles. Both the Aeronautical Cham- 
ber of Commerce and the Civil 
Aeronautics administration, who, 
respectively, ask these questions, 
have had their say to the Civil 
Aeronautics board, which is about 
to revise the airworthiness require- 
ments section of the civil air reg- 
ulations. 

As is customary before any such 
changes are written into law, the 





board is circularizing the industry, 
inviting full comment. 

The Personal Aircraft council of 
the Aeronautical Chamber of Com- 


month. The plane is ex 


In effect, the committee believes 


per second, land at such a speed, | wanted. 





, th d 
ROLLING ON Ey at wocta now exrrylng wor toed 
would logically have been consigned to 
the junk pile long ago. 


For a nation dependent on motor 
transport, this would have been a ma- 
jor calamity. But thanks to the untiring 


effort of the men and women of the 
trucking industry, it wasn’t allowed to 


happen. 


e 
The trucking industry is to be con- 
gratulated for the way it has kept over- 
age and overworked trucks serving 








: . we AY 1R-125 " ilt by Stinson di- 
merce, through a committee, has| THE NEW VOYAGER-125 four-place passenger plane, bu 
submitted tie board its argu- vision of Consolidated Vultee Aircraft Corp., 6 


the federal aviation agency ought | of so many G’s, etc.” Provided | engineers who have been concerned 


‘ : : ye i thiness requirements 
to say of a given plane, “This | with that information, the buyer |with airwor 
plane wilt climb at ps many feet | could then buy whatever plane he 


America, in spite of limitations on man- 
power, equipment and gasoline quality. 


Just as the war has dramatically 
spotlighted the importance of transpor- 
tation, so too has it brought home the 
importance of the part gasoline plays in 
our national economy. We of Ethyl are 
glad to have been able to contribute to 
the improvement of engines and fuels 
in the past . . . and look forward to con- 
tinuing both this research work and our 
cooperative efforts with truck operators 
and manufacturers in the future. 










































ated to go into production this 
: cted*to be off the assembly lines in October. It has a 
ments for a radical change in the| ,needq of 128 miles per hour and a range of 580 miles. Stinson plans to market 


philosophy of federal requirements. | this plane through dealerships. 


into a state of shock. They see it as 
throwing the helpless pilot to the 
withstand rough air to the extent This idea almost puts the CAA'wolves, said wolves being the few 

Ore en ee em 





manufacturers who would buil 
just any kind of a plane and sell 
to people who could not possibly b 
good judges of what they were bu 
ing. 

No matter how simply these per 
formance figures were written, sa 
the CAA men, they would not 
intelligible to the average potentia 
plane owner. It would take som 
training in aerodynamics to unde 
stand the simplest of such perform 
ance characteristics, they say. 

* * + 


Will High Standards 


Curb Ingenuity? 


REQUIRING ALL planes to mee 
high standards of airworthines 
says the C of C committee, restricts 
the ingenuity, or at least fails t 
reward the better ingenuity of tht 
manufacturer who builds a good 
plane. The way to encourage iy 
genuity is to allow the manufacge 
turers a free hand to produce tha: 
best plane they can, and sell it ; 
widely as they can. . 

No such thing, say the CAA e 
gineers. If all manufacturers aif 
required to built to the same safety. 
standards, ingenuity can run riog 
beyond that point. 

The government has no right to 
say how a plane shall be designecg@ 
and built. It does have a right; 
amounting to a duty to the tax- 
payer, to require basic strengtk@ 
and performance standards. I 
can say, “This wing must be at 
least this strong,” and accept 
satisfactory any kind of a safe 
structure, conventional or uncon- 
ventional, that any manufacture: 
wants to build. 

One important change kas be 
proposed by the CAA in setting 
six categories of planes. The theo 
is that some planes must be bu 
stronger for the special kind of fi 
ing they are called upon to do 
Others can be built with le 
strength and still be safe for the 
purposes. The proposed categori 
are special personal, normal, utili 
acrobatic, restricted purpose an 
transport. 









































































* *x * 
Proposed Categories 


Broken Down 


SPECIAL PERSONAL and nor-! 
mal categories include the sami 
and personal planes of the futur@™ 
They are designed for straight and 
routine flying in good weather Oe 
not for stunting or very roug 
weather or instrument flying. Such 
a plane would be placarded, a 
the purchaser would know that it 
was not built for stunting or erratj 
flying. 

He would thus be on his own, 
with both government and man 
facturer telling him exactly the li 
itations of his plane. The plane 
would be strong enough for norm 
flying in normally rough air. 
would be a safe family plane. 

Utility planes are for clementa@s 
training, not to be stunted. Acro- 
batic planes would be strong cnou 
for advanced instruction, er 
stunting. 

Restricted purpose planes woué 
be for such industrial uses as spra! 
ing, seeding, aerial photography, 
aerial advertising and other speci 
jobs. Transport planes would 
especially examined for safe design 
and construction. 


The CAA proposes that the per- 
sonal plane be able to climb 
feet a second, instead of 300 
now required. Too many accidents 
attributed to stall and spin hav, 
occurred, they say, and they nak 
lieve not all these accidents can . 


é 
a 


be charged to the pilot. They b 
lieve that if the plane were cap 
ble of being flown safely with a 
lower level of skill, fewer su 
accidents would occur. 
Accident records show planes 
with a low rate of climb figure 
more accidents than those wit 
higher. 










Only the Flying 


Makes It Unsafe 


IN ITS STATEMENT to the 
board, the Aeronautical C of C saj 
“No airplane is dangerous except 
it is flown dangerously.” 

The CAA quotes figures showi 
that one out of every six or seven 
private planes figured in an acgj- 
dent requiring major overh 
every year; one out of each 49 fig- 
ured in an accident which wash 
out the plane, and one in each 
figured in a fatal accident each 
year. It is logical, the CAA says, 
suspect the plane as being at le 
partly at fault. 


e 
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“Coming Out” 
Wild Ride 


Chrysler Way 





By 
Jack Weed 


-~ 


ae CROSLEY JR. is going 
to be ready to take advantage 
f the market for new cars with a 
new, higher-powered light car that 
he believes more buyers will want 
» buy than his plant will be able 
to furnish. 

He reasons that thousands of 
uyers who will not be able to af- 
ford the higher-priced cars that will 
e on the market come the first of 
he year would rather have a new 
little car than a used car that is 
Ave or six years old and has had 
.o stand the ravages of wartime 
driving. 

Crosley, an, old hand in the light- 
car field, feels certain that his new 
car, with a longer body, smarter 
es and a more powerful engine 
that will whip the car along with 
raffic on the open road, yet be eco- 
mica] to operate, will appeal to 



























nor- © | the buyer with an economic turn 
"igaae mind and the family that wants 
ture. = . second car but doesn’t fee! it can 
and afford two large cars. 
a ck * a 
ug | THE NEW CAR is all ready—in 
Such =| fact Powell invited me to take a 
a Ade in it the other day if I would 
at it | promise not to lift the hood—he 
rati | doesn’t want to let out any of the 
Ge ici: of the new engine until he 
own, is ready to show dealers and the 
an ress the car as it will stand on the 
iE ow oom floor. 
lane I would have liked to have taken 


nat ride—but instead I rode with 
: guy who should go in for dirt- 
track driving come free racing 
ain. I never went across Cincin- 
‘ati so fast in my life before and 
have been going to that Ohio 
iver burg since before Johnny 
Horgan was manager of the Sinton 
ind that was about World War I 
iys. 

I would like to give you the exact 
sme that Virgil Segale, auto rep of 
ie Cincinnati Post, took to drive 
i1e from the Crosley office to the 
irport, but if I did the chief of 
lice down there could convict him 











I 


er- 


of speeding on circumstantial evi- 
meince. 


nts Pa ee 

I HAD a reservation on the 5:05 
Sa ne back to Detroit which is the 
an | ist one until the milk plane about 
be four in the morning and he and I 
Da Sid been so wrapped up in listening 
1a ‘» Crosley’s postwar plans that I 
1 ; pletely forgot to watch time 


*itil I had less time to get from 

‘rosley’s, clear across town, to the 

arport than it normally takes the 

vi caxicab to come in from the airport 
j ‘o the Netherlands Plaza. 

em I made my plane by about 50 sec- 


ines 


nds. 
I’ve ridden with Barney Oldfield 
ae the board oval, with Fred Junk 
the cross country, with Earl Devore 
aigh na dirt track and with F'renchy 
t = eese at the Dodge proving ground, 
» but never have I had a greater 
jee Till than threading Cincinnati 
ven “affic with one Mr. Segale. In fact 
eci- ' Still was so jittery when I got out 
:e- = ‘ the airport I clean forgot to 
fig- '~ (See BACKSHOP, Page 30, Col. 1) 
hed — 
ach In This Section 
¥ Care for Casings ............ Page 28 
-_— WNew Products .............. Page 37 
a | MY MEE io no ca escceenacaca Page 26 
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and Lubricating America’s 30,000,000 essential Motor Vehicles 













Streamlining the Shop 


| 


PAUL RAYNAL learned his trade as a tool maker and thus is able to turn 
‘uit many of the labor and time-saving ‘‘gadgets” in his shop on the second 
oor. He has a telephone in this private shop, so that he can take calls without 


being disturbed in his creative work. 





REMOVING A FRAME from a wreck at Raynal’s is done from underneath, 
with the body suspended from girders; wheels, axles and frame are dropped. 





WITH A CUPOLA built over a hoist, which leaves the rear wheels free to 
turn, Raynal “lube men” not only can lubricate high van jobs on the hoist but 


| 


i. a | 








can position the drive shaft so as to get at the nipple located in the web of the 
universal joint—saving time of moving truck back or forward to get this fitting 


in proper position. 





Wizard of Kinks 


Raynal’s Shop Shortcuts Boost Business, 
Profits, Mechanics’ Earnings 


DETROIT. — When practi- 
cally every other dealer in the 
country was short of mechan- 
ics and willing to hire any one 
who could hold a wrench or 
hammer in their hands in order to 
take care of the service wok of- 
fered them, Raynal Bros. (Dodge- 
Plymouth) of this city had good 
mechanics on a waiting list ready 
to go to work the minute there 
was a stall available for them. 

Paul Raynal, senior partner, 


when asked how the firm was able 
to attract so many good mechan- 
ics, had a stock answer: 

“We make it possible for our 
men to make as much in our 
shop as they can working in a 


‘Automotive Service 


4 regular Monthly Section for the Dealers, Jobbers and Maintenance Men who are Servicing 


Few Dealers Bidding 


_ At Surplus Parts Sales 


Automobile Wreckers Dominate Cincinnati Disposal; 


Many Tight Items 


Offered in Lots; 


Procedure Is Simplified 


CINCINNATI.—Very few franchised car and truck dealers 
are bidding on the surplus automotive parts that are being 


offered for sale by the Surplus 


Property division of the U. S. 


Commerce department, judging from the bids received here 
and at the Chicago offices opened July 2. 


In fact at Cincinnati, where 


motive parts were opened, 
there were 11 lots for which no 
bids at all were received, and there 
was only one lot of Ford engine 
bearings on which more than two)! 
bids were received on any lot. Many | 
tight items were represented. 

Most of the bidders at Cincin- 
nati seemed to be wreckers or 
new and used parts dealers, but 
all represented themselves as 
parts wholesalers. There seemed, 
however, to be quite a wide di- 
vergence between the bids of the 
auto wreckers and the so-called 
legitimate jobbers. On the lot of 
Ford engine parts, the low bid 
from an auto wrecker was $23.01 
for the lot and the high bid from 


| @ regular jobber was $144.22. 


It is thought by the Department 
of Commerce men in charge of sur- 
plus parts sales that evidently 
many franchised automotive deal- 
ers do not know of the miliions of 
pieces of automotive parts that are 
being offered for sale each month 
or are not acquainted as to the 
simple procedure that has been set 
up for bidding on the offerings. 

All of the surplus automotive 
parts that are offered for sale by 
the government each month are 
published and described in the 
Surplus Reporter, which is pub- 
lished in Washington and issued by 
the U.. S. Department of Conimerce. 
It is also sent out on sheets by 

each regional Commerce office to 
lists of dealers in their respective 
territories. 

Dealers wishing to bid on any 
material listed for sale can write 
or call the regional office for bid 
forms. With these bid forms will 
be sent a more detailed description 
of the products and the location 
of each lot of material so that the 
dealer or his representative can go 
to the point of storage and inspect 
the merchandise before bicding, if 
he wishes. 

Usually a month elapses be- 
tween the advertising of the 

parts and the opening of the bids. 
The bids can be mailed in to the 


(Continued on Page 33, Col. 1) 


18 different lot bids on auto-| 


|to represent distributors of 





Parts Jobbers 
Represented in 


OPA Pricing 


WASHINGTON. — Organization 
of an industry advisory committee 
auto 
parts was announced last week by 
OPA. 

The committee will advise OPA 
in formulating price policies and 
regulations during the reconver- 
sion period, the agency said. It 
will advise also on keeping mem- 
bers of the industry adequately 
informed of the purpose and in- 
tent of existing and future regu 


lations, OPA said, so that the 
problem of enforcement will be 
lightened. 


The committee has 12 members. 
10 of whom are also members of 
the WPB industry advisory com- 
mittee representing auto parts dis- 
tributors. Insofar as possible, OPA 
will schedule meetings to coincide 
with WPB meetings, so that trav- 
el of committee members will be 
at a minimum, OPA said. 

Following are members of the 
new committee: F. S. Roberts, 
president, Phelps- Roberts Corp.. 
Washington; Arthur Taubman, 
Advance Stores, Roanoke, Va.: 
Ken R. Crookham, general man- 
ager, Wiggins Co., Inc., Portland. 


Ore.; Gordon E. Johnson, presi- 
dent, Auto Spring and Bearing 
Co., Inc., Roanoke, Va.; Norman 


F. Kaplan, Pennsylvania Rubber 
and Supply Co., Cleveland. 

A. S. Hunt, Hunt - Marquardi, 
Inc., Boston; N. Field Ozburn, 
president, Ozburn, Crow and Yan- 
tis Co., Memphis; A. E. Ponliot, 
president, National Bushing and 
Parts Co., Minneapolis: William 
J. Menghini, president, Springfield 
Auto Supply Co., Springfield, IIL: 
D. H. Goldman, president, K and 
G Sales Co., Baltimore; Carlyle 
Fraser, president, Genuine Parts 
Co., Atlanta, Ga., and P. E. Con- 
nor, vice-president, Western Auto 
Supply Co., Kansas City. 





Dealers Warned to Replace 
Mechanics in Critical Age 


WASHINGTON.—Dealers are be- 
ing warned by ODT that they must 
do their own recruitment of main- 
|tenance mechanics, due to the de- 
|mands of the armed forces. 


While importance of automotive 
mechanics is recognized, ODT says 
the demands of the armed forces 
must take precedence despite the 
fact that in many areas it is known 
that trained manpower shortage is 
still the No. 1 problem of the auto- 





factory. They like it here and 
know that a job with us is steady 
work.” 

There was more to it than that 
however. Or maybe it was part and 
parcel of the planning that makes 
it possible for the men to make the 
high wages that keeps Raynal’s 


(Continued on Page 35, Col. 1) 


motive maintenance industry. 
ODT Maintenance Advisory com- 

mittees are being advised to survey 

their particular districts and, if 


there is a manpower shortage or if, 
due to the drafting of critical-age 
mechanics, there is an indication 
that there will be a shortage of 
trained mechanics soon, 


recruit- 


ment plans embracing the use of a 
practical public relations program 
is being recommended. 

In this program it is pointed out 
that the public “needs to be re- 
minded of the work being done by 
the trucks, buses and passenger 
cars in the nation, all of which are 
dependent upon trained mechanics 
to keep them rolling, and it should 
be told why the maintenance indus- 
try, which has contributed so many 
skilled men to our great mecha- 
nized army, must now recruit and 
train people to fill their places.” 

According to ODT, the mechanic 
manpower shortage is so critical 
that any amount of time or effort 
given by the ODT maintenance spe- 
cialists and Maintenance Advisory 
committees to this problem “is fully 
justified.” 
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Building With Buick 


New Guide Offers Aid to Dealers 


In Modernization Program 


FLINT.—A 125-page book, replete 
‘with building perspectives in full 
color, floor plans, interior treatment 
of departments and painting rec- 
ommendations, has been published 
by Buick as a guide to dealers who 
plan to remodel or construct new 
buildings for postwar. 

According to W. F. Hufstader, 
Buick general sales manager, who 
announced that widespread distri- 
bution of the building guide is 
under way, the prime purpose of 
the book is to help dealers set 
building standards for layout and 
size of building required, based on 
volume of new-car sales. 

“The experience of every Buick 
dealer in the service department 
of his business during the past 
three and a half years justifies 
the most intelligent planning in 
that phase of the business for the 
postwar period,” Hufstader said. 

“In keeping with the service 
trend of the prewar years and 
with the definite increase in that 
department during the war years, 

Buick has included in this book 


Compare a 
modern sewing machine with the 
old-time model. shown here. The 
difference is an example of how 
careful attention to design brings 
about a high level of efficiency. 
Realizing this, design is one of 
the most corefully considered fac- 
tors in the production of antennos 
ot THE WARD PRODUCTS COR. 
PORATION. It is only through su- 
perior design that the benefits of 
experience and the finest produc- 
tion facilities can be best brought 
to the user. 
For the finest antennas for all 
applications ...for home and au- 
tomobile vuse.:.look to WARD. 


wan somes ‘ 
THE WARD PRODUCTS CORPORATIG 
1523 EAST 45TH STREET + CLEVELAND 3, Q@O 


Y > © BRANDES, Myr 
Export Dept flag oe 


44900 Euc venue 

Clevetang 3 roeen:) 

Conadian 
Office 


ATLAS RADIO CORP 
560 King Street, W 
Toronte 1. Ont on 


a comprehensive study of funda- 
mental space requirements.” 

The book places emphasis on the 
importance of first establishing 
customer potential as a hasis of 
building planning. This potential is 
calculated at four times the aver- 
age new-car sales for the last three 
prewar years and is considered the 
number of customers who should 
be contacted through an active fol- 
low-up system. On this basis, the 
number of service stalls necessary 
to handle the potential service vol- 
ume is determined by the number 
of new-car sales per year. 

To aid dealers in all volume clas- 
sifications, Buick has included in 
the building guide a comprehensive 
chart which shows potential cus- 
tomer labor and parts sales to- 
gether with related building infor- 
mation. The dealer may sce at a 
glance every detail in equipment, 
floor space and layout for the 
building which he may need. 

In determining the recommended 
size of buildings, Buick’s architects 
and engineers went into consider- 
able detail to give stall dimensions 
and angles, column locations, aisle 
widths, roof construction, elevators 
and ramps, headroom below beams 
and trusses, paint stalls, service 
doors and their locations, shop win- 
dows, basements and second floors, 
sheet metal and body stall con- 
struction, exhaust gas removal sys- 
tems, mechanics’ comfort facilities, 
sales rooms, part displays, and 
lighting and lighting fixtures. 

The architectural layouts in the 

Buick book are shown on lots 
more or less ideal in size and 
shape. The lot size, according to 
the text, should be big enough 
adequately to accommodate the 
proper size building for the site 
of the dealership, with Buick 
favoring single-story buildings as 
against multiple-story buildings 
except in congested areas where 
ground cost makes the multiple- 
story building a necessity. 

The ideal location for a dealer- 
ship, according to the _ building 
guide, is on a corner on the “down- 
town” traffic side of the street so 
that customers can pull directly 
out of the traffic stream into the 
service entrance. One entrance and 
exit should also be located on a 
crosstown street, permitting easy 
access to the building from any 
direction. 

Showroom size and interior treat- 
ment being of first line importance 
to the dealer who builds a new 
establishment, the book shows 
many attractive combinations 
which may aid him in determining 
the style trend which he wishes to 
follow. Pictured in color are illus- 
trations showing the use of new 
type building materials for both 
structural and decorative purposes. 
A customers’ waiting room attrac- 
tively designed and well furnished 
is presented as a desirable part of 
the structure, while numercus con- 
veniences for the comfort of the 
patrons are included. Color schemes 
are recommended. 


CUSTOMER 
ENTRANCE 


Ist CHOICE 


cusromen ence —+- 


OUTOGOING TRAFFIC 


CROSSTOWN 


TF 


DISACGL MMOLN ME 


HOW TO PICK the ideal site for 
an automobile retail establishment is 
shown in this drawing taken from 
the building guide book published by 
Buick as an aid to dealers. 


A MODERNISTIC DEALER sales and service building is sug ested b 
architect’s perspective in a new Buick building guide book 


for dealers. 


Parts System 


Aids Makers 


CLEVELAND. — Packaging and 
proper identification of spare parts, 
besides successfully combatting 
bootlegging, is permitting numer- 
ous manufacturers to expand into 
a source of revenue a part of their 
business that was considered a 
necessary evil before war produc- 


this 
ust published 


tion restrictions, according to the 
Addressograph-Multigraph Co. here. 
Automotive manufacturers have 
found that by properly merchan- 
dising spare parts they have kept 
in business many distributors who 
otherwise would have _ perished 
under civilian production restric- 
tions, the company reported. 


You get the best results in our Classified 
Section, inside back cover. 


Permacel-77 
masking tape is 
5 ways better 


HANGS ON TIGHT 


NO BUILD-UP 


v «STRIPS OFF CLEAN 


& TAKES CURVES PERFECTLY 


v NON-SWEATING 


i 
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SERVICE SECTIO 


Greater Econom 
Seen in Latest 


Transmission 


BUFFALO. — Several scheme 
for getting greater economy 
automobiles after the war, witho 
appreciably affecting the perfor 
ance, were given last week here t 
Reginald J. S. Piggott, chief e 
gineer of Gulf Research and Dee 
velopment Co. . 


“One will be full variable spee 
transmission instead of the gea 
shift, allowing the engine to ope 
ate at lower average revolutions 
Piggott said. 

Piggott added that it is also po 
sible to consider using a smalle 
engine with a supercharger, usi 
the engine alone for driving 4d 
level roads and cutting in the s 
percharger for hill climbing a 
bigger loads. 


Automobiles won’t “knock” afte 
the war when regular motor-grad 
gasoline is stepped up to 80 octan 
an increase of nine points on t 
octane rating scale over the wa 
time formula, according to Pigg 
gott. ’ 


It costs you about a penny-a-day 
keep abreast of the automotive news—b 
ter renew NOW! 
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Permacel masking tape 


INDUSTRIAL TAPE CORPORATION, NEW BRUNSWICK, NEW JERSEY 
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Fuel F alling 


Sx ft Shrinkage in Gas Backlog Seen by PAW When 
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OPA Eases Path for Vets 


i 
| 


in East 


4 Consumption Moves Ahead of Output 


\WA:HINGTON. — 


Gasoline|released 









Sucre pane MOS 
oe USED CARS [p34 
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“Is this what you meant whey 


Heavy withdrawals from Atlan- | 4°! said she’d run like a top?” 


seems likely that the military |day withdrawal from refinery and 


demand and depletion of stocks in|terminal gasoline storage on the 
other areas may make it very dif-|East Coast in addition to the 
ficult to meet the July supply |quantity that can be manufactured 


and imported from other sections 


transportati iliti 
Pmé tor which are high at the mo-|suddenly, Davies eal, a al Gee 
yen. a the East Coast states, will|sible advantage was taken of the 
ho a rapidly within the next|/opportunity to move petroleum 
pr ew seeks, Deputy Petroleum Ad-/supplies from producing to con- 
e We gin. ator Ralph K. Davies said|suming areas in the most efficient 
Cm st ck. and economical manner. Tankers 
De® 1. ntories have been built up/tank cars and the “Little Big 
-_ 4 |: Petroleum Administration |Inch” pipeline moved civilian sup- 
peda for \\ar her ae a Coast ‘ae plies so rapidly that stocks are 
geal the ':owledge that a gasoline|now low in the i 
bpe@ieafac: 2 will be needed on the At- Se 
Ons,ae lant! pcre io meet ee tic seaboard stocks have been an- 
en ater in e season when | ¢joj ‘ ; bind 
pofie®: umption will be running ee aa for next month, but it|said, anticipated a 59,000-barrel-a- 
allem ahe:. of production, Davies ex- 
si fained. 
b OT: fact that PAW has been; 
es able to grant suppliers larger! program in the East, he said 
a ; xntities of gasoline than they Sal 7 : 
PP: anticipated receiving for June, The original July program, he!of the country. 
aftem: te cautioned, may have given rise 
brads some optimism, which is not 
‘tana § justified by actual conditions re- 
n tha garding the gasoline supply. The 
waliiee®@rscr grants were made because 
Pig potli the supply and transportation 
an re available to prepare for fu- 
hre needs. 
- The end of hostilities in Europe 


Blitz Hits Trico 


London Plant Demolished 
By 500-Pound Bomb 


LONDON. — One of the three 
plants operated by Trico Folberth, 
@d. English subsidiary of the 
, rico Products Corp., was virtually 
i demolished by Nazi bombers dur- 
=m the London air raids. A direct 
it by a 500 pound bomb wrecked 
the plant, which is on a main high- 
my north of London. The prop- 
erty eventually was put back into 
»veration again. 
— his report has just been revealed, 
Le with the lifting of censorship re- 
‘rictions, by William E. Oshei, in 
Sarge of the plant. He is a bro- 
F ther of John R. Oshei, president 
b Trico in Buffalo. 
Although it took three months to 
E | rebuild the bombed factory, only 
= ree working days were lost in 
urning out war materials, as work- 
ers donned raincoats and started 
met@achines before temporary roof 
coverings were put up. 


» Gouges Bring 


Ve a 
‘ine, Suspension 
MONTGOMERY, Ala. a 2. 
ne irley, doing business as the 
Shirley Used Car Co. in Dothan, 
‘la., has been fined $500 and order- 
! to remove himself from the 
automobile business for a _ three- 
‘ar probationary period in Fed- 
ral District court here. 
Shirley is alleged to have ex- 
@eded ceiling prices in three sales. 





Synthex Announces 


‘ement Dustproofer 

A new dustproofer for cement 
¥nown as Synkrete is announced 
by Synthex Products Co, 2 W. 
Sth St., New York 19. Synkrete 
‘ a liquid concentrate that is di- 
luted with three parts of water 
fore use. 

Details about the dustproofer 
are obtainable by addressing the 
ompany. 
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Customer Rate Boost 


Ok for Small Dealers 

WASHINGTON.—To familiar- 
ize dealers with Supplementary 
PRegulation 6 to MPR 165, the 
National Automobile Dealers 
Assn. issued last week a re- 
‘wminder that the regulation ap- 
plies to dealers who have a to- 
tal of eight or less employes, 
and who have been exempt 
from National War Labor 
Board orders. 

If a dealer does not employ 
more than eight persons, or is 
sexempt from NWLB orders, he 
may increase his customers’ 
hourly rate. This permits deal- 
wers to add to their customers’ 
rate the increases they have 
Siven to mechanics since 
SMarch, 1942, according to 
NADA. 


‘ 
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Hie is what you can count on 
this minute about the 1945-46 anti- 


freeze outlook: Your 


jobber has this anti-freeze for you now. 
And he wants you to have the fairest 
share he can give you. 


The best thing to do is to get your 
order in today. That way you'll not 
only make sure of your SUPER PYRO 
stock and your profits, but you’ll keep 
folks alive to the fact that you’re the 
fellow who always has SUPER PYRO. 
They’ll see SUPER PYRO advertised 
strong as ever—in National Magazines 
—on Your Local Outdoor Posters—and 
in Your Local Newspapers. Don’t turn 
away those people... and this season’s 
profits... and future volume. Stock 
SUPER PYRO now while you can 
get your rightful share. 


U.S. INDUSTRIAL CHEMICALS, INC. 


frit Farge a 


SUPER PYRO 


WASHINGTON. — As a further 
‘step in revising its rationing regu- 
, lations to assist returning veterans 
| Wishing to open small businesses, 
the OPA has made it possible for 
war veterans to become tire deal- 
ers on a small scale. 

Because of the acute shortage of 
tires, OPA for the past year has 
not given permission to anyone not 
already in the tire business to get 
certificates for truck or passenger 
tires. In keeping with the govern- 
ment’s program to aid returning 
veterans, OPA is now relaxing this 
regulation to permit veterans to 
obtain stocks of tires, as was done 
earlier in the year in the case of 
rationed foods. 

With total tire supplies still cri- 
tically short, the stocks allowed the 


rt 
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Oy Starting Tire Dealerships 


veteran necessarily must be small, 
and OPA recognizes that they 
would be insufficient to provide 
satisfactory incomes from their 
sale alone. It is felt, however, that 
even a small stock will be a val- 
uable adjunct to the veteran enter- 
ing an allied business such as the 
sale of gasoline, the maintenance 
of a garage or the recapping and 
repairing of tires. 

Should the veteran establish 
himself in a tire busines, OPA will 
give him certificates to buy a stock 
of 10 passenger tires. four small 
and two large truck tires, and six 
tractor-implement tires. 

As the tires are sold, the veteran 
may replenish his stock by sending 
the certificates to his supplier for 
replacements. 


tes 


ted 
239 
idi- 
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Collision Claims - tn 5,000 Motors by Titus 
Hit $3,000,000 in mei al , , 

° =e ape eS Tacoma Ford Dealership Feted on Achievement 
Va. During 1944 , ee a Oe: | Of 2.Y ear-Old Rebuilding Shop 
RICHMOND, Va. — Automobile 


collision involving Virginia mo- “We es : , By D. M. Trepp a at the College Union Clu 
torists last year resulted in nearly a ‘ Staff Correspondent ek ©. Titus, president , 
$3,000,000 in payments of oe TACOMA, Wash—Another mile- | rm, tol SG scene . 
claims by the 81 insurance com- ached by Titus]., ak buildin . Bs a ¥ 
panies writing automobile insur- persons aad = oat yy a 
ance in the state, a compilation ditioning plant here: completion of 1 
py the bureau of insurance of the its 5,000th motor. —— 1,500 to 2,000 motors pe 
aie. Corporation commission On March 28, 1944, the 1,000th was| Ww. c. Patterson, Ford branc 
lasses were paid for liability : May,| manager at Seattle, paid tribute 
= p r 1 ’ - 1943, when Titus and his general manager, Ra 
Mhe sta ane Mutual Auto In- =, reach that level. Now & ‘dee, Val C. Fawcett, actin 
The a rs : ae my - er completed units are turned out|mayor of Tacoma, and R. C. Ba 
a | : 4. a h - . py fo ‘te daily as were then done in an entire | low, president of the Tacoma cha 
a a. “aa 9 een : oa month. ber of commerce, joined in th 
bile 3 ; d - . The staff of workers now totals | praise for the Titus Motor Co. 
property damage an $263, ; The fi nas been ‘iad: 
345 for collisions. oa 37. e floor space has q 


i i F ile i Imost ‘. Ses 
Claims paid under workmens rupled, at present occupying 4 
compensation policies amounted to — second floor of the deal-, Civilian Outlook 
$2,609,600, of which the foreign . ae 
stock companies paid $1,465,499 NDITIONED mot auced by Tites Mot —" eae ee mee the Dim for Alkyd 
als id $1,-| THE 5,00TH RECO NED motor produced by %t us Motor Co. (Ford), |celebra ion of the 5, motor was ‘ ‘ 

107,300. seach Tacoma. pen Present oo tra mn, per day. StO*Commerce: lene a a local affair, with the exception of Resins This Year 

sae . a c , . Je , ’ 

ean Ee Barlow’ qanager at F rd Seattle; Val C. Fawcett, Tacoma acting mayor, and Ford Motor Co. and J. Walter WASHINGTON. 
“]T WILL NOT BE NECESSARY to run | L. E. Titus, president of Titus Motor Co. Thompson Co. executives from 
of 10 


stone has been re 
’s (Ford) motor recon- 


- re — Military ré 
ae meghth av a saul eh quirements for alkyd resins fo 
he gn a eattle, and Tacoma civic a -lthe war in e i indi 
wor satnmnctory A ON in pontiac Co 358,500 Plates for Colo. | |" oon. penitentiary at a cost of 10] 1025 leaders. ae oo 
(Pontiac), Buffalo, New York. DENVER. — A total of 358,535 Colorado cents each, it has been announced by : as hiefly to th ‘lit th h 
wr Want Ad Dept., Inside Back Cover ' 1946 license plates will be manufactured 'State Treasurer Homer Bedford. The celebration was climaxed by |chielly o the military throug th 
= remainder of 1945, representative 
of the WPB’s Chemicals burea 
told the Alkyd Resins Indust 
Advisory committee last week. 

Military uses for which alky 
resins are now being denied i 
clude interior ship coatings fo 
Navy and Maritime commissio 
use, exterior maintenance paint 
for the War Shipping administr@ 

and many Army and Na 
which substitutes can % 
found, WPB pointed out. 

WPB said that phthalic anh 
dride continues to be the limitin 
factor in the availability of alky 
resins. Although new productio 
is being brought into operation @ 
rapidly as possible, the increase 
output will be channeled to t 
military first. 

The committee indicated tha 
there is a considerable demand fo 
alkyd resins to be used as coa 
ings on cars, refrigerators, was 
ing machines, stoves and other es 
sential civilian production cuy 
rently planned by WPB. The co 
mittee said it felt that consume 
would not readily accept coating 
of inferior quality as compare 
with alkyd resin coatings used ; 
the prewar period and that thie 
might retard conversion. 

Limited supplies of coatings fad 


the enclosed ‘aa’? any more, 45 it proved 


version demands can probably 4 
made available, WPB told t 
committee. However, WPB warts 
ed, these quantities will not pe ‘ 
mit the filling of large dip tan 


or paint pipe lines. [ 


Air Express U , 
35% During May © 


¥ 


NEW YORK—A marked gain qd 
35.6 percent in number of shi 
ments handled by internation ; 
air express in May over the sa 
month last year was reported le 
reek by the Air Express divisiogy 
of Railway Express Agency. - 

A total of 28,373 shipments wet 
handled, compared with 20,924 i | 
May, 1944. These shipments do ng 
include traffic to and from Ca 
ada. 


OLED 


If you are planning OF producing commercial : vehicles least expensive and the smallest unit for remote control Goodrich to Continue 
here is one important fact to keep in mind. The fully instrument panel starting—as the solenoid is used only As Thor Distributor 
B. F 


stic operating principle of the Bendix” Starter Drive to close the electrical circuit. AKRON. . Goodrich 
ene ee r : ; Sale , . will continue as 4 distributor ¢ 
arter Drive principle gives fully automatic Thor products manufactured 5 
linkage for each change in engine location. meshing and demeshing, resulting in lower cost, sim- - ee, —— eo 
' . : os ; : 5 Fe z . e Electric Houseno i 
For with the Bendix Starter System all that is required is plicity of installation and complete safety to the starting Corp. i is aaa 
a simple starter switch near the operator and a wire con- system in case of accidental engagement while the engine Morledge, manager of the con 
nection to the cranking motor. is running. pany’s Auto and Home Supp?! 
department. 
The advantages of this complete adaptability of the Bendix Bendix starter design and dependable performance have The Thor line will be distrib 
Starter Drive are not only simplicity of design, and trouble- been proven by over sixty-five million installations. Bendix ah B B. Goodrich og and do 
free operation. Of perhaps even greater importance to engineers will welcome an opportunity of working with apprevho have met ae soul 
manufacturers is the fact that Bendix Drive provides the you on your starter problems. ments of location, available sp 
*REG. U. S. PAT. OFF. dising operation, M 
ledge declared. The line was h 
Listen to “MEN OF VISION” Sundays 7 P.M., E.W.T. CBS. dled by -B. F. Goodrich on @ 1 
PRODUCT OF ited basis before the war, and 
new arrangement is a contin 


“Bendix tion of that setup. 


* * Bee I anaceibien 
— ECLIPSE MACHINE DIVISION pLEASE BE ADVISED THAT New 7 
esl L COMPORARON ELMIRA, NEW YORK | is sold. Thanks © ssoary. *——L- G. Ste 


eliminates any need for specially designed mechanical The Bendix St 


——— Pandora Garage, Pane 
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- Model Shop a Success 


?ontiae’s Exhibit Draws Dealer Interest to Tune 


Of $300,000 in Equipment Sales 


OTIAC, Mich.—Pontiac Motor 
Myisicn’s model service station, 
wher. the latest types of modern 
service equip- 
ment are gather- 
ed for inspection 
and purchase by 
dealers, has more 
than proven its 
worthin less 
than six months 
of operation, ac- 
cording to D. U. 
Bathrick, general 
sales manager. 
Because of the 
».U. Bathrick transpor- 
= tation situation, 
mly « few dealers from each Pon- 
B sac zone have visited the exhibit. 
—wt they have purchased more 
han $300,000 worth of service 
uipment, Bathrick said. 


Interest in the exhibit has been 
hown by other manufacturers, he 
e&ied. A motion picture has been 
vepared by General Motors for 
howing throughout the country. 
vpes of equipment proving 
nost popular with dealers, Bath- 
wk said, are twin post hoists, 
ake drum lathes, paint booths, 
arts cleaners, valve refacing 
S—eipment, cylinder boring bars 
md shop communication equip- 
fe nent. 

“Pin opening the Model Service 
F ‘enter we believed that it would 
ove a benefit to the dealer and 
the public he serves,” Bathrick 
aid. “Even so, we are surprised 
= the enthusiasm with which the 
-jiea has been received not only 


, Oil Monopoly Hit 


—@Swedish Motorists Attack 


Proposal by Solons 


= TOCKHOLM—(UTPS).—The 
issn. of Motor Car Drivers has 
arned thumbs down on the pro- 
Asal by members of the Swedish 
arliament to establish a govern- 
=~nt monopoly on gas and fuel oils 
er the war. 

A monopoly would lower the 
SH lity of fuel because it would 
robably seek out the cheapest 
Lairces of purchase, the association 
‘lared. A unified distribution set- 
.' » would also, it is contended, en- 
—<irage individual gas firms “to get 
— » much as possible out of the con- 
acts with the monopoly.” F 
=9 if the gas trade is monopolized, 
* onsumers are likely to be forced 
buy a sort of standard gasoline, 
t proper and not fit to serve mo- 
.ts of all kinds,” the association 
id. “The low fuel prices in Europe 
cfore the war were due to the 
mee competition among companies.” 


| Frazer Warns 
| Congress to Act 


On Road Plans 


DETROIT. Unless Congress 
takes immediate action, Americans 
driving new postwar automobiles 
will find the nation’s main high- 
‘ways in the worst state of dis- 
repair since World War I, Joseph 
W. Frazer, chairman of Graham- 
*aige Motors Corp., has declared. 
Frazer recalled that in Decem- 
a ‘er, 1944, Congress designated con- 
e NEW PARTS DEPARTMENT opened by Steven Motor Co., Chrysler dealer in| truction of a national system of 
Gliders Flown Out Tacoma, Wash. The decorations were done by Pittsburgh Plate Glass scheme, {interstate highways totalling 40,- 


“Color Dynamics.”’ Everett T. Steven is president of the company. 000 miles. 
From Ford Plant 



















by our own dealers but by the 
industry. 

Nowhere else can a dealer find 
the entire range of service equip- 
ment on display and study it with- 
out sales pressure or other dis- 
tractions. Every piece of new 
equipment strengthens the service 
being rendered the public.” 









































‘ “Immediate action on this sys- 
G M Unit Plans nitely determined, but when it does|:am is needed,” the auto saaaeiac- 
DEARBORN.—Flyaway delivery . y ee Pree og ae eee aa ‘urer said. “Thousands of men who 
of gliders produced at the Iron 4 m ’ vill be unemployed as a result of 
Mountain cttich.) plant of the Ford Parts Production pumps and tubing for General Mo-| .sconversion during the next year 
Motor Co. has accelerated the flow] ROCHESTER, N. Y. (UTPS) — — could be put to work on this proj- 
of cargo and troop-carrying gliders | Rochester Products division of Gen- a ii ect. 
to the Army Air Forces, it was an-| eral Motors Corp. announces that it Ga. Oil Development “Unless this program is carried 
nounced last week. is installing essential machinery in DS ae oe Georgia ~~ out, owners of new automobiles, | 
The plant is believed to be the preparation for turning out parts canis seoaion tore, at which Droposed age and bus o.oo ae 
largest glider producer in the Unit-|for new automobiles. rules and regulations for gas and oil | be faced next year by a steadily 
ed States. It already has made; Thomas L. Lee, general manager,| exploration and production in this state| -limbing accident rate and sheer 
nearly 4,000 troop carrier gliders ' said a date when production on car|W¢Te discussed. liscomfort in driving long dis- 
for the AAF, 'parts will start has not been defi-'! g7 Want Ad Dept., Inside Back Cove: | tances. 




































































































Here’s your : ire 
BEST TIP 
for more 
profits! 


































“VISIBLE-TIP” folders give 


you simple, positive, fast 












follow-up... help hold 





customers and build 






business. 











@ Smart dealer operation points to the 
need of effectively controlling customer 
service follow-up. In the period ahead, 
this control will have a vital bearing on 
profits. 


From highly successful experience, 





















7 : i 
‘ many dealers consider the simplest, > 
: surest way to keep owners coming back Jl 
n you’re staying at The ee y aod P e r 
osevelt! All the best of is Visible-Tip’’, the folder that cen- ?, 
Sem .uttan is within com- tralizes the complete “‘history’’ of each : 
rtable walking distance account in one place! 
bihis mid-town hotel, This f foll Simple, easy, fast 8 
; ; is famous follow-up system not 
Cae wn for Hilton hospi- : P® : FOLLOW-UP 2- 
Mae lity. Rooms with Bath only reduces clerical labor to a min- vd 
Seeee 1.50. imum . . . it also assures se//ing of the As copies of completed Customer Re- ty 
of : . ‘ : pair Orders are filed in these folders ic 
right service at the right time to the gach day, signals are advanced 30 or 
right owner. days to indicate follow-up date while er 
Operations purchased are checked 
The on-to-stay Kardex Visible-Tip (¥) under the current month. As own- 
arpenter, Gen. Manager : i : ers are followed up, solicitations by 
MADISON AVENUE AT 45TH STREET signals assure accurate, fast selection Seka Gud aa aatiaadl canines one 
NEW YORK of accounts for promotion. Signals not checked under the proper month in " 
ar Milton ‘ os a the Follow-Up R d (left). 
can advanced indicate customer has not st chsamanchinats 2 
+ Onna iieees been in for service. There’s no * ‘I for- 23 
the toed tits got’? — no **T didn’t see that one!’’ 
N. Hilton, Peogident *Visible-Tip’’ reminds you — and you 





remind the customer, with accurate 
knowledge of what service he needs! 













SYSTEMS DIVISION | 
FREE SAMPLES and full details will be 


furnished by our nearest Branch Office. a E ae a be G ¥ © ee ee A es D ’ 


ae am" 315 Fourth Ave., New York 10, N. Y. 


nd 4 
id nr to Grand Central Termind COPYRIGHT REMINGTON RAND INC. 
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Fly-By-Night Bill 
Seen Passing 


In Illinois 


SPRINGFIELD, Il. A bill de- 
signed to ban fly-by-night used car 
dealers has been introduced in the 
legislature here by the committee 
on Motor Vehicles and Traffic Reg- 
ulations. The bill is reportedly 
backed by legitimate dealers 
throughout the state. 

The bill defines an adequate 
place of business and also distin- 
guishes between a “person” and a 
dealer. 

At present being given third 
reading, the bill has had no or- 
ganized opposition and is slated to 
pass during the present session of 
the legislature, it is reported. 


Auto Inspection Plan 
. Studied in N. C. 

RALEIGH, N. C.—Two auto 
dealers have been named to a 
special state commission to 
study the advisability of setting 


up a system of motor-vehicle 
inspection and the advisability 
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PART OF THE 125 employes of Barrett Equipment Co., St. Louis, who 
shared in a bonus melon exceeding $40,000, distributed at the fifth annual 
Bonus party recently. Celebrating Barrett’s most successful year, and climax- 
ing a five-day sales meeting, more than 350 persons, employes and relatives 
and old friends enjoyed professional entertainment, music and dancing, topped 
off by buffet supper. Based on earnings, the bonuses ranged from 5 percent 
to 25 percent upon length of service and position of employe. Also included 
in the party were the employes of AAAM Research Institute owned by 
Harry B. Barrett. 


of reviewing the qualifications 
of drivers’ licenses. 

The dealers are James A. 
Bridger, Bridger Motor Co. 
Bladenboro, and D. W. Smith, 
Smith Chevrolet Co., Gastonia. 
Bridger also represents his 
county in the legislature. 


N. H. Dealer Looted 


LEBANON, N. H. — (UTPS) — Ina 
burglary at the garage of Flanders & 
Patch (Ford), ration coupons worth 
1,400 gallons ‘of gasoline were stolen 
and an attempt was made to knock 
the dial from the office safe door. 


It takes a strong fish to swim against 
the current, and a good dealer to stay in 
business now! 





|For Better Recaps .. . 


ODT Tells How to Care 
For Tire Casings 


somewhat less for passenger eg 
tires. 


WASHINGTON. Pointing out 
that the foundation of a good re- 
capped tire is a good casing, ODT 
last week outlined rules for the 
care of tire casings before and 
after recapping. 

Proper care of the original cas- 
ing, the ODT said, is most impor- 
tant because the production of 
complete casings is the real bottle- 
neck in the flow of tires to users. 
The rubber tread of a tire does 
not add greatiy to the strength of 
the casing, but does cushion the 
fabric against damage from minor 
irregularities of the road. 

The first rule of good tire care 
is to remove a tire for recapping 
when the tread is smooth over % 
of its width and when there is 
1/10 to % inch of tread rubber 
over the breaker strips (the out- 
side layer of tire fabric). The 
under-tread thickness may be 


"THIS STATION HAS THE FINEST BATTERY 
CHARGING SERVICE IN TOWN!” 
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Help Car Owners Conserve Vital Batteries 
WITH HR-53 BATTERY ANALYZER and CHARGER 


Hartman Battery Analyzer and Charger is meeting today’s demands of thousands of service 
stations and repair shops all over the country for a speedy, up-to-the-minute means of ana- 
lyzing, charging and conserving vital batteries. With HR-53, batteries are analyzed and 
given a breakdown discharge test equivalent to that of an automobile starter, then safely 
charged in a matter of minutes. . . satisfying car owners with quick, efficient, economical 


service...and making nearly 100% net profit for the dealer from an 
extra service that can be done without extra labor 
and without material. Is it any wonder, 
then, why HR-53 owners have the best, 
and the MOST PROFITABLE, battery 
analyzing and charging service in town? 
Send for catalog folder or order HR-53 
direct from your jobber now. 


6437 Menchss ter 


Miss o 
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capping, 
examined by the recapper. Mino 
tread cuts must be thoroughl 
cleaned, dried and repaired. 


thoroughly explored by poundings 
the tread and shoulders of t 
tire. Tires in obviously bad condi# 
tion should not be recapped, be 
cause of possible premature fai 


serious loss of camelback. 
by overloading, 
running over curbs or sharp ob 


stacles in the road, will be suit 
able for recapping. Most bad co 






SERVICE SECTIG 



















For best results, however, tires 
should not be used until the 
breaker strip is exposed, because 
this greatly increases the possi 
bilities of cut and water dam 
age to the casing fabric and 
may later result in premature 
failure of the recapped tire. 
After the tire is removed for r 
it must be thorough 



































































Possible ply separations must bee 






















ure of the recap and consequené& 












Tires that have not been abuse® , 
overspreading of 
low air pressure, or damaged h 






























































ditions found in tire casing at the 


time of inspection for recapping, — 
can be traced to the above abus&™ 
and such defects should be con-— 
sidered as evidence of abuse. 


att 


On commercial vehicles, 


the tire is recapped, it should be’ 


used in light service for a time e& 
a 


order to break in the recap tread. 
The recapped tires should be bro-~ 
ken in on the front wheels for 
couple of months. In heavy-duty, 
fast service, 
should be broken 


the recapped tir 
in on vehicle 


that are in slow service and then 
be installed on the rear of a vy; 
hicle in heavy-duty service. 

Recapped tires, when mounted 
on dual wheels, should be car 
fully mated by actually measur- 
ing the size of the tread of the 
inflated tires. The rolling siz 
of a tire can be determined by 
measuring the diameter of th 
tread of the inflated tire wit 
a large caliper or by measuring 
the circumference at the cente 
of the tread with a measurin 
tape. 
In mating the dual tires, t 
following differences in size shou 
be followed: The inside tire should 
be not more than * inch less 
diameter than the outer tire. In 
terms of circumference, the inne 
tire should be not more than 1 
inches less in circumference than 
the outer tire. 

This method of mating ai< 
tires permits different makes of 
recapped tires to be mated “Ba 
takes into account the differeft 
degrees to which tires may grow 
in size with use. 

It is especially important tha 
recapped tires be kept inflated t 
the air pressure specified by 
tire and rim association or by the 
tire manufacturer, ODT said. 

Recapped tires should be treat 
especially carefully in respect to 
overload and overspeed. Ro 
speeds should not exceed 35 m 
The load on the vehicle should be 
limited to the vehicle’s rated lo 
carrying ability and permitted t 
erance. 

Recapped tires may be ma 
with unrecapped tires, if the dif- 
ference in actual sizes is kept 
within the limits given. As recd 
ped tread rubber may tend to 
wear a little more rapidly thga 
original rubber tread stock, it WS" 
essential that the size of mated 
tires be checked regularly, at le 
every 5,000 miles. 


This check can be made og 
dual tire axles by placing 
long straight-edge across the top 
of all four of the tire treads g 
hub height. This  straight-ed 
check will show the difference — 
in the radii of the inflated tir; 
and the radius of the outer ti 
should measure not more than 
3/16 inch more than the radi 
of the inner tire. 

When the outer tire is found ta” 
have a smaller radius than the @-—= 
ner tire, the tire should be remat- 
ed with the other tires or be movgd— 
to the inner position, if this 
produce a proper relation between 
the dual tires. 















































_—_ 










— 






























Af 
DRE sf) VICE_ SECTION : 


- Burkett Motors Booms 


Jodge-Plymouth Dealership in Houston Prospers 
| In First Six Months in Business 


| 







































1; )USTON, Tex. -— Harry J.jconcentrated on truck sales, used 

Bur <ett is reportedly successful cars, a parts and accessories store, 

we wit his new dealership here.|and a repair shop which includes 
ca eee» ett acquired the franchise for|body and paint shop facilities. 





a De . and Plymouth cars and|Burkett’s success is indicated by a 

th aoe trucks last December. letter he recently wrote to friends 

\With no new cars available, he|in Detroit, which said: “We are 

a loaded night and day with truck 
work.” 


A native of Galveston. Burkett 
joined the branch of the Ford 
Motor Co. in 1919. 

With the outbreak of World 
War II, he was invited to serve in 
Washington as industrial consult- 


| Canadian Army 
# P opularizes Use 


shige ()f Recap Tires 


MONTREAL.—A defense head- 
-uarters release tells of the tire 
st bamemsintenance plan used by the Ca- 
ding onedian army and says that all 

+) nowledge gained during the war 
years will be made available to 


products for the U.S. Army. This 
entailed the locating, construction 


, be So the motoring public. both domestic and overseas. ‘ 
fair Many of the larger transporta-| When his work in Washington Issued In Colo. 
juen® tion a a "aiatene pat-!was completed last October, Bur- 

_gorned their tire maintenance : DENVER. — Injunctive d s 
yusek schedules on the system used by kett returned to Houston and two 7 gee Mga eo 
g of the army, a system that is saving 4 
d tiiiee&he dominion “thousands upon | %ealership. 

) ob= ~>Ss thousands of dollars” yearly in ad- 
suit dition to conserving rubber. 

co: i Experiments carried out by the 
t the” = ordnance branch in the applica- 
pl ion of synthetic rubber, and its 
Uses use in prolonging the life of tires 


con-— on both light and heavy-duty ar- 
oar vehicles, has brought to a high 
. degree of perfection the system of 
° recapping. 
Although the system of recap- 
ping was limited in use in Can- 
ada before the war, it was intro- 
duced generally by the army to 
combat the critical rubber situa- 
ion of the war years. Civilian 
concerns immediately showed in- 
terest, and recapping procedure, 
ased on army specifications, is 
now available to motorists in most 
cities. 


ollingshead 
‘lects Officers 


CAMDEN, N. J.—At a stockhold- 
ers meeting of the R. M. Hollings- 
ead Corp. called to choose new 
officers and directors, following the 
ecent death of R. M. Hollingshead, 


































y 
R. Hollingshead S. Hollingshead 


. founder of the business, the 
following directors were elected: 
. M. Hollingshead, jr., Stewart 
dollingshead, Weir Mitchell, T. J. 
Bagley and Ira J. Williams, sr. 

New Officers of the corporation 
are R. M. Hollingshead, jr., chair- 
an of the board; Stewart Hol- 









and operation of ordnance depots, 48 Price Decrees 
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° MAIN SERVICE SHOP (second floor) of the new dealership of Burkett Motors 
a to a chief of . nance,| (podge-Plymouth), Houston, Tex. The shop contains 24 mechanics’ stalls, em- 

here he programme the over-all | ployes locker room, paint room, body and trim department. The floor has an 
distribution system of automotive | area of 10,000 square feet. 





Federal District court here. 


FUEL SUPPLY 


HYDRAULIC TOP LIFT 


AUTOMATIC 
TRANSMISSION 


HYDRAULIC 
WINDOW LIFT 


ENGINE LUBRICATION 
SERVO STEERING 
VACUUM BOOSTER 


EATON ROTOR PUMP 


ance and auto repair shops in the 
state were authorized last week by 


The decrees directed the dealers 
named to follow the minimum 
ee . price schedules listed. They were 
months later opened the Dodge |establishing maximum prices for|issued to dealers who had failed, 
the services of 48 electric appli-|the OPA said, to file price lists. 


Check List for 


HYDRAULIC ENGINEERING 
Requirements 


29 
Spot Inspections 
Extended in 
Connecticut 
HARTFORD, Conn. Connecti- 


cut’s program of “on-the-spot” in- 
spections of automobiles, trucks 
and buses has been broadened 
through the assitnment of addi- 
tional inspectors by the State De- 
partment of Motor Vehicles. which 
announced last week that wee'- 
end insvections would continue in- 
definitely. 

Chief Insvector Walter J. Mayo 
said that of 2,570 vehicles checked 
on the highways during three pre- 
vious weekends. 918 were reported 
as operating with defective equip- 
ment. Among the cars, trucks and 
buses found to have mechanical 
defects, an average of three defects 
was found on each vehicle, he 
added. 

Mayo explained that “on-the- 
spot” inspections are held at un- 
announced places in all parts of 
the state, with inspectors informed 
only “at the last minute” just 
where they will be assigned to 
weekend duties. 











EATON MANUFACTURING CO. e WILCOX-RICH DIVISION 


napa. ingshead, president; and T. J. 
a Bagley, vice - president. Weir 
tat itchell continues as treasurer, and A chudy of teamemienan heme “" 
Dorothy Butler as secretary. ecm eas in the caelees 
eR Tt — — a technical pub- 
a 2 ication issued from time to time 
cep Farm Agents Offered by this company. If vane tee not 
hi ligher Gas Ration received a copy, just drop us a line. 
to WASHINGTON. — Preferred One will be sent you immediately. 
nae) mileage rations will be provided 
to or wholesale buyers de per- ; 
aaa form skilled, necessary services e~— 
QP" the marketing of farm prod- EATONLX)T PUMP 
on ucts and for farmers’ representa- m ——_ ) 
= mives who market fresh fruit and 
lop -egetables, the OPA _ said _ last 
week. Eaton Rotor Pumps are employed on mili- 
"a The action permits the issuance lube : — = a steering, 
r : : ubrication, and a variety of serro u 
ce §} of adequate gasoline rations for The Wilcox-Rich Division of hose ieee 
¢ —. travel by wholesale buy- facturing Company also manufactures 
an of ers 0 farm products to grade, valve assembly parts, including Zero-Lash 
: spect and classify the products Hydraulic Valve Mechanisms, Mechanical 
™ essential steps in buying them Tappets, Self-Locking Screws, Valve 
1 to) § {from farmers. Wholesale buyers, Springs, Valve Seat Inserts, and Auto- 
eir employes and representatives motive and Aircraft Valves. 
1at- Who have bought a growing crop 
Veo — r one to be planted may also ob- 
/ ‘in preferred mileage for travel 
een ‘o farms to supervise the plant- 
— Ms and shipping of the produce. 
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Knudsen 


(Continued from Page 1) 


ered all his official relations with 
General Motors, including the presi- 
dency and membership on the cor- 
poration’s Policy and Administra- 
tion committees. 

Gen. Knudsen has served as di- 
rector of production for the War 
department and as director of the 











Gen. Knudsen 


Air Technical Service Command. 
The board also elected Col. 


Howard 


Graeme K. Howard a vice-president gprs at — 

ol. Howard has been placed ON|recommend which should be re- i . 
signed as vice-president in charge | inactive duty and will return to GM {stored or replaced and where new|can’t successfully merchandise a Walker believes that more dealer: @ig 
of overseas operations in 1942 to be- |overseas operations on Aug. 1 as!ones should be added. 


of the corporation. Howard re- 




























come deputy chief of the Motor|European regional manager. 
Transport division of the Army 


AUTOMOTIVE NEWS, JULY 9, 1945 


Backshop. .. 





thank him for the lift—and for set- 
ting my digestion back six weeks. 

I guess I must be getting old—I 
just don’t appreciate that kind of 
thrill any more—instead of a lift I 
get a slump nowadays, I found out. 
I really wasn’t normal until I got 
out of the plane in Detroit. 

* * 


UT getting back to Powell Cros- 
ley and his new car—Powell in- 


enough production to give him the 

opportunity to build a good little 

car economically enough so that he 
It was learned that Knudsen in|will have a definite price advantage 

his advisory capacity would inspect }over the other low-priced cars on 

GM plants in foreign countries and |the market. 

He knows that a manufacturer 








* This patented 
Monroe Direct-Action 
Hydraulic Shock Ab- 
sorber helps to sell cars 


... and keeps them sold. 


MONROE 


fo our associates 


We wish publicly to express our gratitude and appreciation for the 
harmonious team work which has made possible the outstanding 
results which have won for us again this national recognition. 

To all of us this 5th Army-Navy “E” Award is a milestone 
in Monroe’s continuing leadership and progress. Today, all eyes 
are fixed on bettering past performances. 

With reconversion, our tripled production facilities will make 
Monroe Products available in even greater quantities to manu- 
facturers of America’s leading automobiles, trucks, buses and 
farm tractors as well as railway passenger and freight cars. 


Lar Hc hie 


President 


Patents Wake Jobs 






















(Continued from Page 23) 


tends to sell through direct dealers|ped. He says that his “economy” 
—he feels the day of the distributor |car quickly became not the car of 
has waned—and he intends to build |the small-income group but instead 


MARTIN E. POLLARD CO. (Chevrolet-Oldsmobile) dealer in North Holly-|up a sales organization of hard- 
wood, Calif., celebrated the largest month in customer labor in the history of | hitting automobile dealers when he 
the company, with a total of over $14,000. One of the things that contributed to has cars to deliver. 
this performance was the fact that all employes volunteered to keep on the 
job on Memorial Day. Pictured are members of the service department. Holding 
the sign are Mrs. Martin Pollard (right), John Wilks, jr., service manager 
(center), and Ves Cunningham, service salesman. 


And he doesn’t want to build aj prices to get a car that would give 
million cars a year—he just wants|them 50 miles to the gallon and he 


small car at the same or a higher 









SERVICE SECTION 


By 
Jack Weed 





price than the mass-produced, low- 
priced cars that will be its com- 
petition. He feels that is why most 
of the other light cars that have 
come on the market have neve 
been able to get rooted. 

* + * 






CROSLEY was in production 
with a light car built for the eco- 
nomical buyer when we entered the 
war and manufacturing was stop- 


started appealing to the money 
drivers who only had A gas cou- 
pons—they would pay handsome 


knows of at least one Crosley that 

sold for $1,600 and several that 

brought $1,100 each. 
* * 








* 
LSO had a nice chat with 


Walker Way, Chrysler zone 
manager, during the lunch time. 
























are really seriously service minded 3 
today than ever before in the his-_ © 
tory of the automobile business an 
Walker is no spring chicken in this © 
game—he graduated from Marmon, ~ 
when Fred Moskovitz was wielding 
the sales baton there. : 
Walker believes, much as I do 
that in addition to having learned 
that they can make service pay 
their overhead, the majority of  o- 
better dealers are so confused as to 
what is coming in the business in 
the way of discounts, increase 
overhead and number of cars they 
will be able to get for the first year 
or so that they are not going t 
overlook any bet that offers them 
a modicum of insurance and pro- 
tection against the uncertainty €&- 
the future. 


* * * 

HE FEELS that about 10 percen=4 
of the downright traders will forget 
their service business as soon “@- 
they start getting their hands on a 
few cars, but there is too much evi- 
dence of dealers spending mone 
right now to prepare for expanded 
service operations to believe that 
the average volume dealer 1s goin 
to let his service business get away 
from him again if he can do any- 
thing about it. & 

They know the service business 
will be there for those who ar 
good enough business men to ge 
it and they are getting set to meet 
any service-shop competition tha 
tries to take this revenue away 


from them. 
ses e 

TS Penzing Publications in Bay 

Shore, N. Y., are putting out 
book that may or may not be o 
value to service shops during these 
days of tight parts. I say may o 
may not, because I have not see 
the book and am only passing on 
to you what “I see in their pa 
phiet advertising the booklet.” 


This booklet is claimed to list. 
the interchangeable parts, such aS 
roller bearings, for different cars 
and to give both the vehicle co 
pany part number and the bearing 
company part number. The booklet 
is also supposed to cover items lik 
clutch plates, transmission gears, 
universal joints, piston pins, con- 
necting rods, valves, tie rods an@je 
several other items. Buy it at your 
own risk and, if it is no good 
charge it to experience. But if = 
\is of value, let me know so I can 
feel I’ve done somebody some goog 
by mentioning it. 

x * oS 
[NSTRYCTIONS are going out 

the various ODT Maintenance 
Advisory committees to start active 
campaigns to promote preventiv¥@ 
service because of the seriousness 
of the parts problem. 


Well, this year looks like only th® 
second highest year in the produc- 
tion of new civilian trucks, a 
new cars are now dropping off a 
least one production line, so that 
this advice should be very timel 

~ cs * 


m 

HOSE National Assn. of Man 

facturers Reps at 905 McGee SOF 
Kansas City, Mo., who have had me 
|bothered to distraction trying 
tell people where they are and whé 
they are, now have gotten out a 
booklet telling the entire story. 3 
write for one if you really wan 
to know what this association is 
all about. — 
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GE. SERVICE SECTION 
| @ total Now 561,000 . . . 





126,000 More Trucks 
Added to ’435 Program 


pst 


re (Continued from Page 1) 


this last bonus authorization have 
en tentatively assigned to the 


on@ rious manufacturers, as has all 
O~- of the first bonus authorization of 
he ga Beemes,700. This leaves but 20,000 units 
op- still to be allocated to the manufac- 
y ‘urers who will be expected to build 
off em this year. 
pas This last authorization brings the 
cy = oposed truck production program 
ou-@ar yr the last half of the year to a 
me § total of 440,000 units, of which 
pe ightly over 314,000 units carry 
oe Sriority ratings of either AA-1 or 
= AA-2. 
-" = These two bonus authorizations 
; will add approximately 142,000 
ith Lo additional light trucks, 231,000 
one=——— mediums and 14,200-heavies and 
me. off-highway jobs to the previous 
lers@i authorizations for the year. Of 
ded hese 85,000 light, 95,000 medium 
his- and 8,700 heavy and off-highway 


an Gagner’ rated. 
this Of these rated AA-1 and AA-2 


non, © guthorizations, 105,025 light, 167,213 
ind @eer® edium and 41,788 heavy and off- 
* highway jobs will be built during 


do e last half of the year. 
one WPB officials said that in ac- 


pay cordance with established WPB 
th licies, reserves of materials have 
} to deen set aside to take care of any 
Daintree 
se ° ° 

aa rationing Rules 

ear 
eased on Light. 


em 
eowfedium Trucks 


WASHINGTON. — Effective Aug. 


6 owt ODT district managers will have 
en authority to issue certificates of 


Bet transfer on light and medium 
ucks without forwarding the re- 
1a quests to the ODT allocation ~ 
wae tion in Washington for approval as 
fe now done. 
led The new procedure will speed up 
rat, tioning and greatly simplify truck 
ae efforts in selling and trans- 
ay ferring vehicles. No changes will be 
1y4 ade in the method of submitting 
“wpplications and the application 
ESS form ODT 663 (Rev.) will not be 










anged. 

Certificates of transfer for the 
heavy-duty trucks, light heavy and 
avy heavy, over 16,000 pounds 
gross vehicle weight, and trailers 
will continue to be forwarded by 
“te district managers to the Wash- 
ington ODT allocations section for 
inal approval. 

~ At the same time, it was an- 
nounced that WPB has authorized 


o e production of an additional 
er — ; truck trailers during the last 
on = half of 1945 and this production 

Se ll carry an AA-1 rating. Manu- 

1acturers can produce these ve- 
is hicles in any type with the excep- 
= ion of tank trailers. 
rs ee ee 

ae * 

or Sidelights 
~ = (Continued from Page 1) 
rs, ‘tour July 3; month’s schedule calls 
n- for 10 to 20 a day for 20 working 
n ~ “ys. August total will be between 
ur 4,000 and 6,000 Ford cars. 
1d. * * # 

“Ray Rausch, Ford’s co-production 
an chief, told newsmen that tin, tex- 
og iles, lead, acids and bearings are 

“Such shorter than steel for new 
cars. 

2 * * ok 
ce ¥ Civilian trucks were rolling off 
ve an adjoining line at the rate of 

= 40 a day—all sizes, too. 

Ss * cs * 

Due to transportation difficulties 
e- wid the short notice, the preview- 
a ing newspapermen were confined to 

' e New York, Chicago and Detroit 
= Meas. There were about 60 on hand, 
at including photogs and newsreel 

ameramen. * * #*# 
~ 1946 Fords will eventually be 
produced in six Super Deluxe 
= pody styles (two and four-door 
, “sedans, five-window coupe, sedan 
e coupe, convertible and station 
> fwagon) and three Deluxe styles 
> (two and four-door sedans and 


five-window coupe). 

Y <S Five Super Deluxe Mercury 

is body styles will be built (two and 
= our-door sedans, sedan coupe, 

convertible and station wagon). 
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new producers who may elect to 
enter the truck manufacturing field. 


These materials will be held in 
reserve until Aug. 15 and new man- 
ufacturers who seek production 
quotas must make their applica- 
tions for authorizations before that 
date, WPB officials said. Materials 
not allocated to new producers by 
Aug. 15 will be reallocated to estab- 


lished truck manufacturers on the| peen forwarded to truck manu- 
basis of their participation in truck facturers with the warning that 
production during the years 1936 to| no interference with the war ef- 
fort can be permitted and with 
the further statement that pro- 
duction in Group 1 and Group 2 | —BuY WAR BONDS. 


1940, inclusive. 
Tentative allocations under the 
increased ceiling already have 





Installment Buyers Insured 


NEWARK, N. J.—An unusual development of group life insurance 
written on the lives of installment purchasers rather than on the 
lives of employes has been made available to the installment cus- 
tomers of Commercial Credit Co., Baltimore. The announcement of 
this transaction was made simultaneously here by Franklin P. 
D’Olier, president of the Prudential Insurance Co. of America, the 
underwriting company, and in Baltimore by A. E. Duncan, chair- 
man of the board of Commercial Credit Co. 


The plan makes available life insurance immediately upon the 
purchase of goods on the installment basis. If the purchaser dics, 
the remaining unpaid balance owing is automatically cancelled and 
the property will belong to the purchaser's estate. 





Commission. 


labor areas is subject to clear- 
ance from the War Manpower 


For America's Future—For Your Future 
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| 100% Natural Rubber 

Tires Thing of Past 
WASHINGTON. — No more 

| tires will be manufactured en- 

| tirely of natural rubber, W. 
James Sears, deputy director of 
the WPB Rubber bureau, re- 
ported Thursday. 


“Every pound of natural rub- 
ber must be reserved for prod- 
ucts that cannot be made of 
adequate quality by using syn- 
thetic rubber,” Sears said. “Be- 
cause the rubber manufacturing 
industry has already been 
largely converted to synthetic 
rubber, additional conversions 
are necessarily small but they 
will continue to be made when- 
ever possible.” 

The amendment is expected 
to save 1,300 long tons of nat- 
ural rubber a year. 





A NEW PRODUCT... with NEW SALES POWER 








se P 7 
i c 
ore 
any gosoline month safety: 
gmeans O° eendures 
eet dries pliable 
—pene 









What Sells PiB? 
sells him the need 
n insulation, 


i ncor 
The customer s OW 
of PiB. Cracked ond worr aa 
bottery corrosion, slow starting 
° 


toris 
‘ le to every MO 
rious troub am @ 
buy in o hurry: 
its volve! 













t. Once you 
iB, he'll 
him the effe .e tes 

show for PiB demonstra 


Yes...here it is... a new product 
with sales power that really means 
greater profits. PiB, amazing liquid 
insulation, is new to the consumer 
market ... but its effectiveness has 
already been proven by our Army 
and Navy on the invasion beaches! 





For it is PiB, the new liquid insula- 









How Do You Sell PiB? 


t of 
i tment os por 
1 ao PiB treo “< 
a (average price $1.50) - —_ 
fe ckage’™ sole, along w' 
be job, ondcor wash, 


Yo 

your wer vs 
5 part o 
eee change, Ww +" 
“Package” sales wit = 
real profit mokers- And fo yr 
use, PiB is sold in l-ounc 


4-ounce bottles. 













tion, on the ignitions of jeeps and 
trucks that helps to keep them 
going through roaring surf without 
stalling. Now... PiB, the liquid in- 
sulation, is ready for distribution 
throughout the United States. 

























U. S. Industrial Chemicals, Inc. 
60 East 42nd Street 
New York, N.Y 
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Wis. Solons Plan 
Interim Study of 


Compulsory Check 


MADISON, Wis. Having side- 
stepped the question of compulsory 
motor vehicle insvection during its 
regular session just ended, the 
Wisconsin legislature has set up a 
special interim committce to study 
the subject and to report findings 
and recommendations to the 1947 
regular session. 

Sen. Allan J. Busby of Milwau- 
kee will be chairman of the com- 
mittee, it was reported. 

He has been appointed to the group 
with Sen. Anthony Gawronski of 
Milwaukee, and assemblymen Van- 
deZande of Fond du lac county, 
Pfennig of Kenosha county, and 
Frank of Outagamie county. 

A compulsory inspection bill was 
before the 1945 Wisconsin legisla- 
ture, but members refused to act 
on it, holding that insufficient 
study has been given the subject. 


‘‘PLEASE BE ADVISED THAT New Truck 
is sold. Thanks a million, will use your 
service again if necessary.'’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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A GROUP of Chevrolet Omaha zone mechanics assembled at Kearney, Neb., 
to write their 1945 mechanics school examination papers. 


Manhattan Coil 
Moves to Atlanta 


ATLANTA, ' Ga.—Acquisition of 
the Manhattan Coil Corp. of Long 
Island City, N. J., by Jack Zwer- 
ner and I. M. Weinstein, of Atlanta, 
and removal of the plant to the 
Georgia capital has been an- 
nounced by the new owners. 

The new owners, now in produc- 
tion of battery cables and ignition 
cable sets, have announced plans 


Even with fewer men youcan 


“keep em rolling” 


help of a Globe 


with the 


Auto Hoist. 


It positions the job for faster, 


better work on 


Brake Service 


Tire Work 


Lubrication 
NY oJalleme a 4iae 


Under Body Service 


for the immediate production of 
ignition coils and the manufacture 
of coil cans. Construction also has 
been started on a new building 
here to provide approximately 15,- 
000 square feet of floor space for 
the manufacture of wire from raw 


copper. 


‘‘SOMETIME AGO, YOU RAN AN AD for 
me relative to hydraulic brake fluid. I 
sold more brake fluid through the ad run 
in your paper than any other medium.’’— 
Box Number Advertiser. 


tar Want Ad Dept., Inside Back Cover 


SERVICE SECTIO 


Parts Managers School 


Chevrolet Course in Omaha Is Providing 
Training in Merchandising 


OMAHA. — Chevrolet dealers 
here have established a parts man- 
agers’ school in quarters at the 
Blackstone Hotel. Recently, parts 
department personnel from 15 
Chevrolet dealerships in the zone 
completed a five-day course in the 
fundamentals of parts merchan- 
dising and management. 

The school gives each student 
individual instruction in the prop- 
er method of ordering parts, re- 
ceiving and stocking, merchandis- 
ing and management, in the light 
of present day conditions in the 
industry. They are shown the im- 
portance of coordinating the parts 
operations with those of the cus- 
tomer service department. 

In addition to the four major 
divisions of the school course, par- 
ticular emphasis is placed on the 
use of the Chevrolet parts manual, 
proper method of operating the 
monthly inventory control record, 
correct use of forms for the order- 
ing and merchandising of parts 


- Every point is at the workman’s fingertips—when 


it’s work-positioned on a Globe Hoist. Result—you 


turn out more jobs, in less time, with less help. For 


Showing Needed 
Replacements 


you can always count on Globe. 


the Lift of time and trouble saving dependability, 


GLOBE HOIST COMPANY 


Philadelphia 18, Pa. 
Des Moines 6, Iowa 


and the proper method of pa 
bin change-overs. 

Motion pictures are used to 
lustrate the functions of the d 
ferent parts of the engine a 
chassis in their relation to 
overall operation of an automobi 
Students are taken to the pag 
storage warehouse here to see t 
actual handling of a dealer’s pa 
order from the time it is receiv 
until it is shipped. 


At the warehouse they also ga 
first-hand information ont 
proper method of parts stockin 
The value of parts departme 
modernization is demonstrated 
a visit to one of Omaha’s large: 
Chevrolet dealer’s parts depay 
ment. 


At the conclusion of the schog 
course students are given an e 
amination on all subjects covered 
This is followed by a banquet fqw 
the graduates at which time d 
plomas are presented. Chevrole 
dealers availing themselves of tk 
use of the school report that tk 
efficiency of their parts depart 
ments has been greatly improv@i 
through this system of personne 
training. 


Litchfield Raps 
U. S. Plan for 


Guayule Crop 


AKRON.—Warning that gua , 
may prove a costly white elephan' 
to the taxpayers of the Unite@ 
States, P. W. Litchfield, Chairmaaa 
of Goodyear Tire & Rubber Co.» 
last week expressed opposition . 
a proposed government progra 
for the subsidized planting of 400, : 
000 acres of guayule with a fix@e 
market price of 28 cents per 
pound. j 


Litchfield said that the yield 
this project would come onto the 
market at a time when more thg 
ample supplies of synthetic oO” 
high grade natural rubber will be’ 
available at prices ranging from 
12 to 15 cents per pound. 


He supports, however, the exist: — 
ing government program und@& 
which some 32,000 acres have been 
experimentally planted under tk 
direction of the Department & 
Agriculture. This project, he points 
out, will keep the seed alive ay 
produce ample quantities of guay= 
ule rubber “to enable intelligent 
research into improving yields a@, 
extraction methods and lowering 
costs.” 

“Guayule suffers under a chro@®& 
ic handicap of being much higher 
in resin content and thus rating 
only 80 percent as good as smoke@= 
sheets of natural Hevea rubber,” 
Litchfield asserted. 

Litchfield added that until fu 
ther research and development 
has been made, guayule is “infe 
ior as a base product and high in 
cost, and its expanded growth 
might preempt food producig*® 
acreage.” 


Tractor Tire 
Output Boosted © 


NEW YORK. — Tractor-implg, 
ment tire production in the ne! 
three months will exceed the entire 
1944 quota allowed farmers und 
rationing, the Rubber Manufactu 
ers Assn. said last week. 

Manpower and materials requg@— 
ed to produce 680,094, tractor-im- 
plement tires scheduled for third 
quarter production will cut heavi| 
into resources that might other- 
wise go to less essential types © 
civilian truck and passenger ti@ 
output. 


Harrison Expands 


LOCKPORT, N. Y.—Bids have been 
opened on a $4,000,000 addition to t 
West Lockport plant of the Harrist 
Radiator Division of General Motors 
Corp. The addition is needed for pos 
war expansion purposes but corporat'@— 
officials declined to comment further 0 
the project. 


**OUR ADVERTISEMENT IN YOUR Dea. 
Want Ad Dept. was helpful and it will 
not be necessary to repeat.’’—Floyd H. 
Johnson (Studebaker), Mt. Pleasant, Mi @— 
aar Want Ad Dept., Inside Back Cove 
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Siow Dealers Bidding 


4t Surplus Parts Sales 


(Continued from Page 23) 


pa 
to = 
e d loc.’ regional office, in whose ter- 
P oa itury the parts happen to be at 
o PT time of advertising for sale. 
obi No money is required to accom- 
par sany the bids and no money is 
lee t PY.x;ccted until the bids have been 
pa opered and allowed by the re- 
ceivaL@iewing board of the regional 
office. 
lo ga Tien and then only are the suc- 
bn tMeeess’ul bidders asked to send pay- 
bekin ment for the parts they have 
tme iccessfully bid on and give the 
ed He’ eepartment shipping instructions. 
arge Regional offices of the Depart- 
leparfie@ent of Commerce where surplus 
parts sales are conducted are: 
schog Region 1, Park Square Bldg., 
an efe>sion 16, Mass., Phone Hubbard 
vered 9870: 
let [oR ge pecion 2, 61st floor, Empire State 
_- Eide, New York 1, N. Y., Murray 


eVrolegl i] 3-6800; 
= tf @cion 3, 499 Pennsylvania Ave., 
N.W., Washington 25, D. C., Execu- 
epart Sa ihe 
2rov t_dve 6400; , 
sonne Region 4, 704 Race St., Cincinnati 
2, O., Parkway 7160; 
SABRecion 5, 209 S. LaSalle St., Chi- 
cago 4, Ill, Franklin 9430; 
Region 6, 105 Prior St. N.E., 
clanta 3, Ga., Walnut 1301; 
Region 7, P.O. Box 1407, Fort 
Se@@orth 1, Tex., Fort Worth 2-1287; 
Region 8, 2605 Walnut St., Kan- 
sas City 8, Mo., Victor 5952; 


1a mF Region 9, 1030-15th St., Denver 2, 
phan olo., Keystone 4151; 

Jnited Region 10, 30 Van Ness Ave., San 
irmd “ancisco 2, Calif., Underhill 1922; 
r Co. Region 11, 2005 Fifth Ave., Se- 
on su. pattie 1, Wash., Main 2782. 

grata © Dealers should get in touch 
' 400, ##with their nearest regional office 
fixai} 


» pe Canadians Slash 
14 SHiscounts in Auto 


thagt_ 

. atnsurance Rates 

ill be! MONTREAL. — Discounts in car 
fr urance rates, which were estab- 


- | lished when gasoline rationing re- 
exist. © uced the accident hazard, have 
ind n slashed following the recent 
been | increase in the gasoline ration. 

t 



















surance companies handling auto 
oints insurance which are members of 
Canadian Underwriters’ Assn. 
id the Independent Automobile 
igent Insurance conference. 

The changes in rates, which af- 
‘ct private cars only, vary ac- 
cording to the ration category. In 
case of insurance against per- 
igher sonal injury and property damage, 


ati e discounts are lowered as fol- 
ok 3: 
ber,” Category AA discount reduced 


m 55 percent to 20 percent; 
itegory A discount reduced from 
nent 25 percent to 10 percent; Category 
discount reduced from 20 to nil; 
h in tegery WIT discount reduced 
from 20 percent to 10 percent. 

n the case of collision insurance, 


lows: Category AA discount re- 
ced from 20 percent to 10 per- 
cent; Category A discount reduced 
om 10 percent to nil. 





Yet Job Guarantee 


tire Clarified by Hershey 

‘a WASHINGTON.—An employer, 
hen he has reinstated a return- 

ing veteran in a higher position 


i _ held before entering ser- 
tird | Vice, is not required to keep that 
vii employe in that position for the 








- ne year’s employment guaran- 
o | teed by the Selective Service act, 
os pccording to an interpretation 

Sy Draft Director Lewis B. 
Hershey. 


The act’s guarantee of one 
year’s employment after the vet- 
eran’s return from service, he 
aid, is limited to the position 
which he left in order to enter 
he armed forces. In this latter 
ase, the veteran would be en- 
titled also to any benefits which 
ould accrue to him solely on 
ne basis of length of service 
with the employer and the time 
Mpent in the armed forces. 



















and make certain that the list- 
ings of surplus parts are sent to 
them every issue and either scan 
these offerings themselves or 
have their parts man do it for 
them. Dealers may be passing up 
an opportunity to buy needed re- 
placement parts, shop equipment, 
tools and other surplus merchan- 
dise, if they do not keep posted 
upon what is being offered 
through these surplus sale list- 
ings. 

Millions of pieces of parts and 
service supplies are being offered 
now in the various zones, and it is 
claimed that what is coming on the 
market now will be but a drop in 
the bucket to what will be put up 
for sale shortly. The Army is mak- 
ing a complete inventory of its 
automotive materiel at the present 
time. This inventory should be com- 
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WHEN J. T. HERROD, Pontiac dealer in Taft, Calif., came down to the shop 
one morning recently he found this huge Buda engine on his doorstep. The 
Navy wanted it overhauled with valves, rings, pins, bushings and rebabbited 
connecting rods. Feeling his way, ‘“‘Jake’’ took eight days on that first job, and 
has since had three more. That’s Jake at the left. 


August and all surpluses will be, requesting the opening of auto 
turned over to the Department of | garages on Sunday. The club seeks 
Commerce to sell.—Jack WEED. an arrangement with garage own- 

“SRhiad Ge ite ers to have at least one garage 
Want Shops on Sunday open on Sunday in every part 


QUEBEC.—The Quebec Automo- of the province at fifteen - mile 





pleted sometime in July or early!bile Club has passed a resolution . intervals. 


There are no road signs on clouds, yet Allied fliers, aided by electronic impulses, are i 
daily arriving over the target after long flights over endless water. On accuracy in. = . 
aerial navigation depends the success of a bombing run on Tokyo—and a safe re- : 
turn home. High-frequency impulses assure steady communication, aid in locating r 
planes and ships, and coordinate movements of aircraft, armies and ships. Delco s 
Radio Division is proud of its contribution to final Victory through the development 7 
and production of compact mobile radio sets and highly specialized electronic and 4 
radar équipment. Delco Radio Division, General Motors Corporation, Kokomo, Indiana. ic 
; or 

er 
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British Dealers 
‘Launch Attack 
On U. C. ‘Racket’ 


MONTREAL. British garage 
owners and dealers have pledged 
‘hemselves to smash the racket in 
used cars. Two moves to stop the 
rayment of fantastic prices for 
ised cars, such as $1,800 for a car 
worth $59, are under considera- 
ion by the Motors Agents’ Assn. 
of Great Britain. According to the 
London Daily Mail they are: 

1. A request to the manufactur- 
ers to announce their new car pro- 
grams. with full details of prob- 
able prices, so that values of used 
ears can be put into proper per- 
spective. 

2. A “code of honor” among 
dealers themselves so that a com- 
mon basis of valuation for used 
cars can be arrived at. 

Chief problem facing the used 
car dealers is the refusal of manu- 
facturers to take the trade into 
their confidence on postwar car 
prices. 
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Graham Names 


Tebbetts, Henchey 
To Head Zones 


DETROIT.—Appointment of two 
new zone managers to supervise 
field distribution of Graham-Paige 
in the Chicago and Detroit areas 


M. Henchey 


was announced last week by E. 
Peerce Lake, general sales man- 
ager. 

E. Dean Tebbetts was named 
Detroit zone manager, and Mau- 
rice Henchey was appointed in 
Chicago. 

Tebbetts was district sales man- 
ager for Chrysler in the Minne- 
apolis area before the war. Before 
joining Graham-Paige he was with 


E. D. Tebbetts 
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NEW HOME of Litsinger Motor Co. (Ford) at Washington Blvd. and Racine 
Ave. in Chicago. Of the 50,000 square feet of floor space in this one-story build- 
ing, 26,000 feet are occupied by the repair shop. 


the Chrysler tank arsenal and the 

military publications branch of the 

office of Chief of Ordnancc here. 
Henchey served as district man- 

ager for Chrysler in the Chicago 

metropolitan area for two years 

before the war. 

Canada Lifts Controls 

On All Trailer Types 
MONTREAL. — Restrictions on 


the manufacture and distribution 
of automobile trailers have been 
removed, but tires for trailers may 
be sold only to those eligible to 
purchase tires under the tire ra- 
tioning regulations, C. D. Howe, 
Minister of Munitions, announced 
last week. 

Removal of restrictions applies 
to all types of trailers. 


afar Want Ad Dept., Inside Back Cove- 


Litsinger Expands 
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War Priorities Aid Chicago Ford Dealer 0 


In Construction 


CHICAGO.—A score or more new 
dealer establishments are projected 
here, but the building of Litsinger 
Motor Co. (Ford) alone is past the 
architect’s drawing stage. It is, in 
fact, built and operating; complete 
for present needs and capable of 
60 percent expansion on adjoining 
property which the company owns. 

The story of how Litsinger got 
a big head start on the field is 
told by the firm in a statement 
that “because we were engaged in 
work vital to the successful prose- 
cution of the war, we were granted 
permission to erect this new plant.” 
The activity in question consisted 
of supplying Ford dealers, fleet 
owners and trucking concerns with 
rebuilt motors, carburetors, fuel 
pumps, distributors, generators, 
clutch parts, voltage regulators, 
and brake shoes. 


It is generally conceded among 
dealers here that the Litsinger 
building will probably serve as the 
model for other structures that will 
be erected following resumption of 
new car production. Its exterior is 


“[’ve joined the regulars 
or MARFAK lubrication... 





No ordinary grease jobs for me from now on!” 


— the attitude more 
and more motorists are 
taking. For one simple rea- 


son... they want their cars to last longer! 


Once a car owner gets a Marfak job, he’s 
a regular customer. His car rides smoother 
and quieter, handles easier — and he knows 
it’s getting the protection it needs. 


Dealers like Marfak ... because this 
special Texaco chassis lubricant 
keeps customers satisfied .. . be- 


YOU CAN MAKE MORE 


Anannnrnmnnenesece te ATER TA TLE LOAD TA 


cause it is nationally advertised in maga- 
zine color ads and on the Sunday night 
radio program, Texaco Star Theatre . . . be- 
cause they can easily demonstrate why 
Marfak sticks to its job . . . because it makes 


money for them! 


You'll like Marfak ... because it can 
boost your lube profits and make more 


money for you, too. 


Talk to your Texaco man today — 
telephone the nearest of 2300 
wholesale supply points — or write 
to The Texas Company, 135 E. 
42nd Street, New York 17, N. Y. 


of New Building 


terra cotta and light brick. f 
front part contains offices a ; 
large showroom, with new 
windows that assure plenty of 1 

Of the 50,000 square feet of f 
space in this one-story build 
26,000 are occupied by the re 
shop which has neither pillars 
posts to interfere with handling 
cars and trucks. Large wind 
and skylights run the entire le 
of the building. 

Fred G. Litsinger, presid 
points with special pride to 
motor and parts reconditioning 
partments, replete with the 
modern apparatus, including cra 
shaft grinder, surface cutter, be 
ing cutter, lathes, testing machi 
and other equipment. 

“An output of 500 motors 
month is assured with the addi 
of a small number of emplo 
and an increase of 100 percent 
small parts production is expecte 
Litsinger said. “We are making 
bid for discharged war veterans 
join our organization.” 

Other departments include t 
body and fender shop which 
entirely enclosed to confine 
noise of pneumatic hammers 
that room with its capacity of 
cars or trucks, and the paint roo 
which accommodates two vehic 
at a time and is equipped wi 
infra-red drying lamps. 


Dealership Desig 
Winners Named 


In GM Contest 


NEW HAVEN, Conn. — Winnea 
of $55,000 in cash awards in th® 
General Motors design competitig 
for dealer establishments, on whié 
judging has just been completed af 
Yale University, were announc 
last week by Architectural ForuT 
magazine, which conducted thé 
competition for GM. A 

The five top prize winners, o 
$5,000 each, and the type of dealer 
establishment in which their wij 
ning submissions fell, are: Robert 
T. Coolidge and D. C. Byrd, Cane” 
bridge, Mass., passenger car excha™ r 
sively, large sizes; Read Weber, Jay) 
S. Unger, Taina Waisman, Sid , ‘ 
L. Katz and Victor Elmaleh, N 
York City, a group entry, passenger® 
car and commercial, medium si 
L. B. Hockaday and T. J. Prichard, | 
Cambridge, Mass., passenger car 
and commercial car, average si | 
J. B. Langley, Ottawa, Ont., com- is 
mercial exclusively; Gordon J. Carr. . 
New York City, design detail, str ; 
tural and decorative. g 

The last named classification g a 
additional to the four planning p u 
jects in the competition. t 


Regulations that permitted s 
missions in more than one catego g 
permitted combining of prize t 
amounts, and resulted in a total : 
$7,500 for the New York combina- ‘ 
tion of Weber - Unger - Waism 
Katz-Elmaleh. There were 
double awards among the winners. 


The announcement of prize w 

ners was the culmination of a cof- 

test started last December, with the a 
aim of assisting individual auton@ ee 
bile dealers in stating their require- Nn 
ments when thinking of building | 
new places of business in the po 
war period. I 






_— 


Continental Lists 


Prize Winners 


DETROIT. — Scholarship awargs, 
offered annually by Continermai& 
Motors Corp. to senior students of ’ 
aeronautical engineering at tke 
University of Detroit, have boar 
awarded this year to E. L. Daven- | 
port of New Castle, Pa., and Wa 
Laster of Gary, Ind. it is a1 
nounced by C. J. Reese, president 1 
of the company. 
Factors on which the entries afe 
judged include originality of de- 
sign, utilization of new materi 
and general structural soundness. F 
Scholastic standing also is co 
ered. Both winners’ designs 
for low-wing monoplanes this year, | 
Davenport’s being a two-place tw, 
boom model. | 
! 


— 


ae 


— 


There are profit-making opportunitiegstp _ 
AN Want Ads. See inside back cover. 


——- 
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\o Mvchanic Shortage Here .. . 


ink Wizard Breaks 


Bottlenecks of War 


(Continued from Page 23) 


hop well manned with good me- 
panics and why they have the 
vaitin: list. 
Rayual never has changed his 
te o: pay to the men — they still 
york on the same 45-55 split and 
4at rate that they had before the 
lr. ut he has made it possible 
or his men to do jobs in one-half 
be time it used to take them and 
“ill takes most mechanics in the 
yerage shop. 
An example of what Raynal 
has done to accomplish this is 
Fxcen in the two home-made 
‘tandards he has built to speed 
| up the time of changing a spring 
=», spring bushings. 
~ The car is run onto a hydraulic 
> poist and elevated high enough so 
at these standards can be placed 
ynder the car. Then the hoist is 
»wered until the axle just rests on 
b ns e hoist and the springs are en- 
h @ jirely unflexed. In this position it 
—» an easy matter for the mechan- 
8 ’< to knock out the spring bolts 
bf am ond change either the spring itself 
00M: the spring bolt bushings. This 
hic operation of changing springs — 
wif which normally takes from 2y, to 
™ hours — is done by Raynal’s 
’ mechanics in less than one-half 
uy emmOUT. 
~ Rear spring bolt bushing chang- 
es, which usually take a half hour 
Pr spring, is done by one man in 
eight and one-half minutes for 


Oe 


z e seornn 


both springs. 

Ineww* Such time and work-saving de- 
| th® ices have made it possible for 
itis aynal’s men to draw high wages, 
his -“vhile the customer does not pay 
d » any more and benefits because the 
NC@ieeM) is done quicker and better. Of 
"th © course, Raynal benefits as well. 


Another time-saving procedure 
iat Raynal has devised is the 
ale changing of brake shoes and tru- 
Lowa: the brake drums. As this shop 
bert | specializes in Dodge and Plymouth 
‘ane | cars, Raynal has been able to rig 
-o brake drum lathes up with set 
Jay) mandrels, one for the front wheels 
c d the other for the rears. As 
VAeelteon as the mechanic has hoisted 


wer? | the job up to easy working height 
i d taken off the wheels, they are 
ard, =| wiiced on the drum lathes. 

Car Automatic stops on the lathes 
Gem Calt them the minute each drum 
—_ is finished, so that once the me- 
. : ‘hanic has set the wheels on the 


"nachines, he leaves them and 
goes back to the job of chang- 
| ing the brake shoes and cleaning 
| up the brake mechanism. By the 
time this is accomplished, the 
— athes have finished their cut 
and stopped and the drums are 
ready to go back on the car. 
- his operation enables the me- 
1a- chanic to do two jobs in the 
™ ime it normally takes to do one 
nd — on the split-flat rate 
rs. basis — he gets paid for the two 
a jobs. 
ua~ The front-end aligning rack has 
he a single-post hoist located between 
e rails and, after the mechanic 


‘e- makes his check, he hoists the car 
as » to easy working height and 
wt es to work. Being up on the 


hoist also gives him a better 
hance to test thoroughly for loose- 
‘ss or play in the king pins and 
‘ront suspension. 

rame changing in wreck jobs is 


alo. Brake Failures 


Decline to 1 in 7 


ST. LOUIS. — Missouri state po- 
ice, in a check of 29,096 automo- 
es between Apr. 15 and June 1, 
found 4,654 cars with defective 
brakes. 

n the first week of the brake 
check program, one of every five 
ers failed to pass. In the last 
week the percentage dropped to 
ane in every seven. 















= Blue & Gray Sold 


SIKKNOXVILLE, Tenn.— Blue & Gray 
"vransportation Co. has been purchased 
ws» the Dixie-Ohio Express Co., of Akron 

according to officials of the Blue & 
Gray firm. The transaction, involving 
about $100,000, included 60 tractor-trailers. 


\ 





‘+ 





not only made much easier but 
speeded up considerably by hang- 
ing the body from rails fastened 
to the ceiling and dropping the 
wheels, running gear and frame 
down from the body, instead of 
lifting everything up from the 
wheels. 

The truck hoist raises up into a 
cupola that permits the greasing 
of tall van bodies and also en- 
ables the mechanic to revolve free- 
ly the drive shaft and rear wheels 
so that it is a simple matter to 
zet the lube gun on the fitting 
that is located in the web of the 
universal joint. This not only saves 
time but insures that the truck 
will be properly lubricated. And 
Raynal never misses an opportu- 
nity to sell this feature to pros- 
pective truck service customers. 


Most of these gadgets and spe- 


wasted time and money. There’s a swift, simple, sure way— 
with Martin-Senour’s “Factory Matched” Colors! You get the 
exact color you want right in the can because when the finish 


was made it was matched by laboratory experts to the car 








A SINGLE POST HOIST between the tracks of the front-end ali ning rack, 
enables the mechanic to raise the car to proper height to work after making 
check or to check for loose bushings and spindles. 


cial fixtures, of which the ones 
described here are but a few, 
are built by Paul Raynal, in per- 
son, in his own private work- 
shop on the second floor of his 
building. Paul learned his trade 
as a toolmaker in France and 
puts this knowledge to work 
helping speed up service jobs 
and saving mechanics time here. 





runs through the grille - covered 
gutters in back of the car stalls, 
which not only speeds up the melt- 
ing of snow from the cars in win- 
ter but melts the snow so that it 
flows freely through the gutters. 
Others include a special fixture for 
changing ignition points on the 
portable work bench and tool bug- 
gies; a drain pipe fixed to the side 


Some of the other things he has|of the two ender hoists so that oil 
evolved is a return steam line that|from rear axle drains goes down 


er, S 


RESULTS ARE A SURE THING 


Color matching needn’t be a nightmare of poor results and 


READY TO USE * 





w dy, 
— ~ ct ot 


~ 


alongside of hoist and into collect- 
ing barrels under the floor; special 
tools for removing mufflers quick- 
ly, for grinding flywheels and a 
complete outfit for fitting glass. 

All of these things not only save 
‘ime but also save in many in- 
stances delivery and pickup time 
ind expense, which adds to the 
cost of the service in the shop that 
loesn’t have these services. 

taynal in building what is con- 
‘idered to be one of the best pay- 
ing and finest service businesses 
run by a car denler in America. 
has been verv realistic about it. He 
‘ocsn't trv to go outside the three- 

ils circle of his shop for either 
ervice customers or new car buy- 
He claims it does not pay 
either him or the car owner to try 
to do business when a higher mile- 
age is a facter. 

His service has brought him pbet- 
ter than a 50 percent ownership of 
Dodge and Plymouth cars in that 
three-mile circle, and a customer 
following that does extend to some 
customers who live over 25 miles 
from his shop. But these are be- 
cause the customer is willing to 
come that far and not because 
Raynal has solicited his far-away 
business. 

Tcday Raynal brothers have 

(See RAYNAL, Page 36, Col. 5) 


WITH “FACTORY MATCHED” COLORS! 


makers’ original color specifications. To find the proper colors 
for every make and model, you simply consult Martin- 
Senour’s complete, compact color catalog...and your jobber 
hands you the right finish—right off the shelf—right away ! 
The Martin-Senour Co., 2520 Quarry St., Chicago 8, Illinois. 


60 Years of Color-Making Know-How! 


MARTIN-SENQU 


AUTOMOTIVE FINISHES 
EASY TO 
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Faulty Brakes 
Low in B. C. 


VANCOUVER, B. C. — Less than 
10 percent of the cars examined 
throughout British Columbia dur- 
ing a seven-week brake testing pro- 
gram had defective brakes, accord- 
ing to a preliminary report released 
by B. C. government officials. 

In the first six weeks 32,420 cars 
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were checked and, of these, 2,852 
were faulty. . 


Vancouver, with an all-year test- 
ing program, showed up best in the 
province. The low ratio of Van- 
couver cars with faulty brakes did 
a lot to bring down the provincial 
average. For instance, in one week 
in the country districts, 295 cars 
were reported faulty out of 2,573 
tested. But Vancouver had only 40 
bad ones out of 2,928. 


Streamlining the Shop 


SERVICE SECTIO 


Raynal 


(Continued from Page 35) 
what they consider 15,000 active 
service customers with some 28,- 
000 customers and prospects on 
their mailing lists. Many of these 
of course are outside the three- 
mile zone which they talk about, 
but they feel that it pays to let 
these people know the type of 


£: 


| 

; 
service they render so that they @i@ll 
might bring their overhaul or | 
heavier service work to Raynal 
when they need it done. - 

Nothing is static around the Ray- ¢ 

nal shop — the brothers even own 
their own cement mixer and ce 
ment floor air hammer, since they ~ 
are changing the location of mas, 
chines and installing hoists s¢é 
often. 


Asked what he thought was tha@@i- 
basic reason for the speed that is | Ine ( 
in evidence everywhere through- ¥ 
out the shop, Paul Raynal said: @e& 


“We have 28 hydraulic hoists for 
22 men and, if we saw where an 
other hoist would help any one oi 
our mechanics to speed up his 
work or make him more money 
we would install it tomorrow, pro- 
vided there was room in that de- 
partment.” 


DO A BETTER 


. 


i 
i 
if 


i 


- 
» 
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TWO HOMEMADE STANDARDS carry weight of car when springs or bush- 
ings are to be changed. Wheels and axles are left free to bring springs to an 
entirely relaxed position. Hoist is lowered after standards are put in place. 
Mufflers and tail pipes are changed on this hoist as well and often at the same 
time bushings are being replaced. 


iTunenet Pe ad nego a 
“AUTOMOTIVE PAINT 
* ABRASIVES 3 


MAINTENANCE PAINTS 
Shop, Showroom and Office 

¢"BIG 3” REPAIR PANELS 
‘Chrysler, Ford and, General Motors: 


- QUALITY 
' Selected by tesearch. 
Proven by experiment. 
Qualified “by results. 
Americo's finest re- 
finishing materials, 


tools and equipment. 


WHOLESALERS: Write 


for details on Briggs Franchise 


BRIGGS MANUFACTURING COMPANY 


REFINISHING MATERIALS DIVISION 
3001 MILLER AVE. + DETROIT 11, MICH. 


WITH SPRINGS IN “FREE” position but hoist holding up axle so that it 
e does not hang on spring, bushing or complete spring change is an easy matter. 
Bushings are changed in from seven to 10 minutes by one man. 





YOUR REPUTATION | 

WENT UP 100 

POINTS SINCE 
YOU PUT IN 

THOSE PISTON 
RINGS 


MECHANIC WORKS on brakes at normal standing level in Raynal’s shop 
with its 28 hydraulic hoists. Tools are handy in portable tool table. Double end 
hoist is used so that any wheelbase car can be handled. 


—_ 


FACTORY- DESIGNED¢ - 
SYSTEMS and FORMS. 


For Accounting, Sales, Parts 
and Service Departments » ~ 7 


Profit by the experience of thou 

sands of users. Know where anc 
how your operation stands on pro; 
fit or loss. Learn how you too cat 
establish clear-cut records and re- 
ports. Strengthen your proceduré 
to insure the proper accounting of 
all funds, Have all the facts neces 


WHILE BRAKE SHOES are being changed, the front and rear brake drums| 5@ty for intelligent, profitable ; 
are being turned down on these two brake drum lathes which are always ready management. 
Yor action. A third lathe is used for truck drums. 


BUILDS YOUR POST-WAR REPUTATION TODAY 


Now is the time to get in your best licks toward building a post- 
war reputation. Each time you iastall Burd “Graf-Flox” Piston 
Rings you put in a powerful bid for the future business of a satis- 
fied customer. You score first when he hears the healthy purr of a 
motor just treated to a “Graf-Flox” re-ring job. Your stock rises 
again when he finds that you were right when you said his motor 
was ready for hard driving from the first mile on ... no trouble 
from rings scuffing, scoring, or seizing. And your post-war repu- 
tation gets a big boost when he begins to enjoy the gas and oil 
savings that go hand-in-hand with the self-seating, self-lubricating 
non-heating, longer-wearing qualities of ‘““Graf-Flox” treated Burd 
electric-furnace iron. Yes, sir... Burd rings build sound business. 


amples 
6 Time 


BURD PISTON RING CO. « ROCKFORD, ILLINOIS 


Burd's ‘‘Super Hi-Speed’ 
Oil Rings control oil 
with precision. A ficx- 
ible cast iron ring with 
two steel segments, plus 
special spring steel ex- 
pander. 


PISTON RINGS 


Burd *’Graf-Flox"’ Piston 
Rings, available in scicn- 
tifically matchedcombin- 
ation sets, remove gucss- 
work . .. save time and 
trouble. 


AN AUTOMATIC STOP arrangement on the lathes permits them to run un- 
attended until they finish the job. Mandrels for front and rear wheels stay on 
these lathes, trued ready for work at all times. 
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7 Copper Fire Fighters | Aero Tool Announces 


j } ee ae eee ‘Turnbuckle Repair Set 
3 : pre oa ' ale Bacon, general manager . 
oe UU [lof the Fire Extinguisher and In- 
; s|dustrial divisions of the General 
- ™ | Detroit Corp., announces the im- 
me s|mediate manufacture of copper 
¢: f.|finish Red Star soda-acid fire ex- 
Sf G VV f = oe & oe tinguishers, after nearly four 
: | vears’ absence due to war restric- 
th tions on copper. 
" Including: Shop Equipment and ‘Tools, Catalogs, Manitals Main offices of the company are 
and Other Literature of Educational : et E at 2270 E. Jefferson Ave., Detroit. 
ve : : Fg a * * 


Characterized as a tool which 
Thriftmaster Designs 


will save “time, temper and 
New Offset Drillhead 


; Scratched turnbuckles,” a new turn- 
buckle adjustment set has been 
announced by Aero Tool Co., Bur- 
bank, Calif. 

Thrifmaster Products division of 
Thomson Industries, Inc., 29-05 Re- 
view Ave., Long Island City, N. Y., 
announces the augmenting of its 
drillhead production by a two-spin- 
dle offset-type drillhead. 

One spindle is built integral with 
the drive shaft and the other is 








COMPLICATIONS in mirror mount- 
ing have been eliminated by this prac- 
tical new Arrow product. Designed with 
a combination bracket it can be 
mounted either on the body or door 
hinge. The door hinge attachment has 
been made adjustable to accommodate 
hinges varying in size from 2” to 3”. 
Complete with hinge-in, set screws, and 
telescopic shaft, it is ready for use on 
Arrow Saf any type vehicle. Made by 

rrow Safety Device Co., Mount Holly. 


‘ e ‘ PORTABLE METAL cable kits are 
now available in limited numbers to 











offset and adjustable for variable ° dealers and distributors of Electric 
centers This rmits drilli Langevin Transformers Auto-Lite Co. The kits, equipped to 

. permits - mg on Langevin Co., Inc., 37 W. 65th St.,| carry both spark plug and primary 
closer centers than possible with| ‘“JIFFY-LIFT” jack just announced | New York 23, has announced a new| Wire, and cable as well as terminals, 






‘ ¢ : by Motor Jack Corp., Grand Rapids, nipples and necessary installing tools, 
coed — both spindles ” simplifies a time-honored hard group of input transformers known can be obtained by writing to the Mer- 
. job. 


as the 400 series. chandising division, Toledo 1, O. 
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HOWING OPERATION of the new 
dde built-in fire-extinguishing sys- 
tem for the engine compartment of 
buses. ae designed flame detec- 

s, three of which are circled in 
, oto, are spotted at danger points 
around the engine, and an outbreak of 

near any one of them instantly 
hes a warning red light at the dash- 
poard. The operator’s quick pull on a 
fire handle, either near his seat or on 
terior of bus as shown here, releases 
“flood of compressed carbon dioxide 
gas, which chokes out the fire. The gas 
is odorless and non-toxic, and causes 
damage Ww a dl “ engine. 
“alter Kidde & 140 dar 


Co. 
St., New York &N ° —"" 


E 1945 Handbook 


eing Distributed 

he SAE Handbook, 1945 edi- 
tion, is now being distributed. The 
ok presents new SAE standards 
ca electrical equipment and non- 
metallic materials, and revised 
E standards on gasoline en- 
gines, iron and steel, lighting, non- 
ferrous metals and parts and fit- 
gs. 

To the extent of a limited sup- 
: the handbook will be made 
ailable to non-members of the 
SAE at $5 per copy. Orders may 

g placed with Society of Automo- 
..ve Engineers, > W. 39th St., re a P 
New York 18, N. Y. es y) 
= ‘2 * a MOTOR OIL | 

Diesel Oil Concentrate ‘G ), See ee | 


° A ——# GUARANTEED 
dded to Hood Line 

The Hood Refining Co., 130 N. 
amilton Ave., Greensburg, Pa., 
ras announced addition of Gi- 
S: braltar diesel fuel oil concen- 
ate to its line of special oils 
2 “nd greases for industrial and 

commercial uses. 

— Especially prepared as an ad- 
ditive to diesel fuel oils, the 
new concentrate is said to pre- 

= ‘sent the corroding and sticking 
of injector nozzles, while giving 

, op cylinder lubrication where 
. rdinary oil fails. 


Goodrich Booklet OLE LLL LI TLL LO TT 


‘A twenty-two-page booklet on the Lonn 
rubber blow and spray guns and water 
avers has been published by B. F. Good- 


Like paid-up 
insurance... 





Motor Oil 
dealership 
means security! 









w 








‘ =. Sve. ©. Copies are available ‘ 
upon request. . 
IT’S A GRAND FEELING for a man to know know that every quart of Quaker State Motor dl 
that he has a good, fat insurance policy paid Oil is of the same uniform high quality, skill- i 
up, to take care of him and his family in his fully refined to lubricate better and last longer. . 
old age....A grand feeling. It makes a man When you handle Quaker State Motor Oil, B 
feel safe. you know that every effort you put in to get . 
But there’s another kind of insurance that new customers will keep paying you dividends ey 
is helping many a family along the road to ... permanently! > 
security. That’s a Quaker State Motor Oil a 
dealership. TUE ee eae) mee 


For, ina Quaker State Motor Oil dealership, 


there’s assurance that good business will con- ON SEES ata ae eee ‘N 
ted 


tinue. Motorists are firmly sold on the idea a 
that Quaker State Motor Oil is better oil. 7 
These customers will keep coming back. They 





QUAKER STATE OlL REFINING CORPORATION 
Oil City, Pennsylvania 











THIS BATTLE-TESTED Glasfioss 
ttery separator has won the approval 
the armed forces oot a substitute for 
the rubber battery rator. These 
separators, uanaiereuna by the Glas- 
oss Mig. Co., Hicksville, L. I., are 

ing Surmed out at the rate of 10,000,- 
‘060 a@ month 
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July 3—A Day to Kemember... 


Ford Starts Production 
Of First New Cars 


(Continued from Page 1) 


descriptions and photos elsewhere 
in this edition). There are 6,000 
Mercurys, 1,000 Lincolns and 32,900 
Fords scheduled for 1945. 
Materials are “in sight” for all 
Y 39,900 cars the company is sched- 
uled to build in 1945, including the 
“bright work.” They’re hopeful of 
getting WPB to increase quotas by 
fall, but have set production sched- 
ules on the basis of the 39,900 figure. 
Steel for bodies is coming from 
Ford's own steel mill. 
4, After unlimited production is al- 
lowed, Ford’s three lines (Ford, 
Mercury and Lincoln) will become 
distinct entities with separate deal- 
ers and sales staffs (see AUTOMOTIVE 
News, June 18). Present Ford deal- 
er body will remain intact, Davis 
declared, with additional dealers 
being signed for the Mercury and 
Lincoln franchises. All dealers will 
render service on Ford, Mercury 
and Lincoln, however. 
5 Four new assembly plants are 
being established (two already 
set for St. Louis and Atlanta) to 
facilitate deliveries. Mercury pro- 
duction will be separated from 
Ford throughott the nation and 
combined with Lincoln output. 
6 Six branch plants -— Buffalo, 
) Edgewater, Dallas, Louisville, 
Chicago, and Somerville — will be 
ready to start assemblies next 
month. Due to fact the Richmond 
(Calif.) and Long Beach plants will 
be tied up with war work until V-J 
Day, West Coast dealers will be 
supplied by the Dallas and Chicago 
plants although the operation “will 
be costly” and entail some delay be- 
cause of transportation difficulties. 
7 The company’s post postwar 
lines will include: Ford (3—new 
low-priced job; regular and custom, 
both 6 and 8); Mercury (2—regular 
and custom); Lincoln (3—regular, 
custom and Continental). Note: 
The 1946 Super Deluxe and Deluxe 
models will have the same exteri- 
ors, chief difference being in the in- 
terior appointments. Super Deluxes 
are now in production, with Deluxe 
jobs coming a little later. Both the 
6 and 8 models are in production; 
later the ratio will be one-third six- 
cylinder cars and two-thirds V-8s. 
In opening ceremonies at the 
preview, Ford said his company 
was motivated by three primary 
reasons in launching new-car pro- 
duction as quickly as_ possible: 
(1) the need for employment of 
thousands of workers laid off by 
military cutbacks; (2) the need 
for essential transportation which 
the new automobiles will provide, 


ADVERT 


Double Exposure - 





| time, 
|seeking a sizeable increase in quota 
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and (3) as a tonic to the public. 

Pointing out that the company’s 
six-month quota of 39,900 would be 
but two weeks’ assemblies in peace- 
Ford disclosed that he is 


for the rest of this year, because 
of a bettering in the materials situ- 
ation. He reiterated, however, that 
the company doesn’t want an in- 
crease if it would hamper the Jap- 


;anese war. 


Ford revealed that his company 
|has already completed $5,500,000,000 
in war goods and still is making 
tank engines, robot bombs, gliders, 
etc. He made a plea for America’s 
rededication to the free enterprise 





system, praised President Truman 
for his actions thus far, and called 
on industry, government and labor 
“to pitch together.” 

He predicted that, unless the 
company’s car quota is increased, 
about half of Ford’s present 112,000 
workers would be idle by Dec. 1. 
Ford declared his company can't 
use Willow Run bomber plant and 
suggested that Metropolitan Detroit 
use it for a city airport. 

Davis, reiterating that Ford is 
out to regain sales leadership it 
lost to Chevrolet in the prewar 
days, pointed to the company’s 
increased coordination of sales, 
engineering research, styling and 
production departments as an in- 
dication of progress towards that 
end. He said the company’s sales 
department is being expanded 
and streamlined and that a more 
extensive advertising and promo- 
tion coverage is planned. 

The company is establishing for 
the first time a distinct sales pro- 
motion division at the home office, 
Davis revealed. 

Ford has retained more than 93 
percent of its prewar dealer or- 
ganization, Davis declared, the total 
now being in excess of 6,000. Ex- 
pansion of the sales organization 
will begin in the postwar period in 
|the home office, where Lincoln, 
Mercury and Ford car and truck 
sales divisions will be established as 
individual entities. These divisions 
will extend into. the six sales re- 
gions where separate district sales 
offices will be maintained for the 
|three lines of cars. 

Further developments of the 
| dealer organization will follow the 
|general plan of maintaining, where 
| possible, separate dealerships for 
Lincoln, Mercury and Ford. Where 
market conditions make it advis- 
lable, however, dual dealerships will 


| be established, Davis said. 


ISEMENT 
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Berry GraB-E, the G.I.’s favorite pin-up girl, recently guestarred 
for Dick Haymes on the Auto-Lite Tuesday Evening NBC show, 
“Everything for the Boys.” During rehearsal, Betty and Dick 
looked over a cut-out of themselves to be displayed in theatres 
showing their new picture, Billy Rose’s “Diamond Horseshoe.” 
The cut-out is being offered FREE to all Auto-Lite dealers. 


















OLDSMOBILE DEALER service managers from the New York area com- 


pleted a two weeks’ training course in 


service management conducted by the 


General Motors Institute at Flint. Following this course they visited the Olds- 
mobile plant at Lansing, observing the progress being made towards reconvert- 


ing for car production. J. J. 
table, 
Anthony A. 
Miller, wo os ke eee 


Jersey City, N. J.; 


essagno, oe na Jackson Heights, 
H. Bane, Dormont Olds Co., Pittsburgh, Pa.; J. J. Dobbs, 


Dobbs, general service manager, seated at the 
is explaining Oldsmobile’s postwar service program. Left to right, 


N. Y.; George 


Steber, J. R. Holsey Sales Co., 


general service manager, Oldsmobile division; P. N. Spencer, Truro, Nova Scotia, 
Canada; O. S. Heintzelman, Wright Motor Sales, W. Hazleton, Pa.; H. A. Winer, 


Crystal Motors, Brooklyn, N. 


Y.; 
Newark, N. J. 


and W. I. 


Andrews, Mallon Oldsmobile Co., 





More Companies Near 
Auto Starting Line 


(Continued from Page 1) 


steel books of all mills for the third 
quarter. The second step was taken 
to eliminate duplication of orders 
and open up space for reconversion 
needs. Many companies have been 
choking the books of steel mills by 
placing rated war orders at several 
mills, and then cancelling all but 
one when deliveries started. 

All but small users were or- 





Skinner Returns 
As Assistant to 


Ford’s Davis 


DEARBORN. — Return of Tom 
Skinner to the position of assistant 
director of sales and advertising of 
the Ford Motor Co. has been an- 
nounced by J. R. Davis, director 
of sales and advertising. 

Skinner held this position for 
four years prior to the war. For 
the past three years he has been 
vice-president and general man- 
ager of the D-N-X Engine Corp., 
which built engines for the Navy 
in the Ford branch building at 
Buffalo. 

Appointments of Charles L. 
Mason as assistant manager of the 
Charlotte (N. C.) sales branch and 
of Richard S. Boutelle to the same 
post at Richmond, Va., were also 
announced by Davis. 

Mason has been sales manager 
at Washington since 1940. Boutelle 
has served as sales manager at 
Chester, Pa. 

Edmund J. Hern, loaned to the 
Ordnance department shortly after 
Pearl Harbor, has completed his 
government assignment and has 
returned to his post as head of 
Ford’s Export Traffiic division. 
Hern joined Ford in 1923. 


Raisbeck Named 
Business Manager 


Of Packard Sales | 


DETROIT. — Packard last week | 
announced appointment of John W. | 
Raisbeck as manager of the sales 
division’s business management de- 
partment. 

The appointment was announced | 
by L. W. Slack, 
general sales 
manager. Slack 
listed as func- 
tions of the de- 
partment under 
Raisbeck, the an- 
alysis of dealer 
operations 
and field condi- 
tions, compilation 
of comparative 
sales data and 
assistance to the 
dealer in organ- 
izing efficient business procedures. | 

Raisbeck joined Packard in 1930 | 
in a special assignment capacity | 
with the accounting department. In 
that position, he compiled the first | 
factory accounting manual. 

He became chief accountant of 
the Aircraft Engine division in| 
1940. 








oe 


aT? 


J. W. Raisbeck | 


dered to cancel, reduce or defer 
shipments by July 9 in order to 
reduce their inventories of sheet 
and strip to 45 days instead of 60. 

To insure a prompt reflection of 
war cutbacks at the mills, WPB 
assigned a staff to check inven- 
tories of users. 


WPB also moved to increase pro- 
duction through a _labor-recruit- 
ment drive and new rolling facili- 
ties. In addition, WPB will rescreen 
all third-quarter and proposed 
fourth-quarter steel allocations to 
adjust CMP tickets to the needs of 
a one-front war. 


J. A. Krug, WPB chief, said that 
while many materials are tight now, 
most of them will become freer 
month by month. Exceptions in- 
clude textiles, lumber and tin, which 
he said would continue very tight 
for some time to come. 


Krug said that the procurement 
services were in full agreement 
with the steps taken, and that they 
were equally anxious to prevent un- 
employment. 


At the WPB auto meeting Wed- 
nesday, WPB will answer the 
question of whether the industry 
will be able to use decorative 
chrome trim on new models. WPB 
said that nickel is in better sup- 
ply than formerly, but that pres- 
ent stocks are not fully adequate 
for military requirements. It may 
be possible to obtain nickel for 
necessary plating of operating 
parts of hardware but not for 
decorative purposes, WPB said. 

In addition, WPB said that every 
effort will be required to provide 
the 800,000 tires needed for four- 
tire equipment for the cars to be 
produced this year. While this 
would seem to preclude additional 


|new cars this year, it was pointed 


out by some in the industry that 
part of the allotment for cars al- 
ready on the road could be shifted 


|with profit to new cars. 


However, the rubber manufac- 
turers are confident that they can 
produce all the tires needed for new 
cars made this year, whatever the 
number. 
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Ford 


(Continued from Page 2) 
necessity for using cotter pins; ° 









tool bag that is made from arti- 
ficial leather in place of burlara 
and a car jack of ratchet type de- 
sign. The latter replaces the fric- 
tion type formerly used. ‘Gee 

Longer motor life is said to be | 2 

assured by the new tri-alloy .” 4. 
bearings, with which all Ford- ; 
made automobiles will be equip- | FOR 
ped. Their use on military ve- ee 
hicles show they last two and car@ 9 
one-half times longer than pre- ons 
war cadmium bearings, it is said, @ ne’ 

Improved cooling has beet: 7 
achieved by the adoption of a new Mi 
radiator pressure cap that main, Bag |’ 
tains a constant pressure of five 
pounds inside the radiator. Evapo- 
ration is reduced and winter anti 
freeze preserved. 

Aluminum pistons equipped with 
four rings will be standard on a 
models. This, coupled with an im- 
proved rear main bearing sea! 
will effect further eooncenien in oe 
aan and prevent loss, it 
is claimed. / 

A new standard in fuel econom 
has been achieved despite an in- ’ 
crease in horsepower. Higher er ‘ 
gine compression, a change in the 
engine-axle ratio and the adoption 
of a new carburetor has made th 
possible, it is said. 

The fuel pump has been improy, 
ed by adding a sediment bulb 1 & «. 
can be easily removed for cleaning. T 
Longer life for the camshaft time 
ing gear has been obtained b n 

t 
rn 
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changing over to aluminum, it is 
said. : 

A newly designed distributor vir- 
tually eliminates possibility of mo- 
tor interference or stoppage resul 
ing from condensation or water 
seepage. The use of oil repella 
and long-lasting Neoprene cove 
ing for ignition wires has elimin- 
ated another troublesome featu 
of pre-war motoring. 

All Ford models will feature oil 
bath air and oil cleaners as stan 
ard equipment, wartime use o 
these accessories having demon- 
strated their value in prolongin 
engine life, it is said. 

Valves on the new engines ) 
have been moved outward from OO | 
the cylinders, permitting im- 
proved water jacketing and bet- 
ter cooling. Intake and exhaust 
valves have been equipped with 
hardened, heat-resisting alloy 
steel inserts to save the cost of 
adjustments and regrinding. Us- 
ing inserts for both intake anc @ se 
exhaust valves is said to be an 
exclusive Ford feature. 

Cylinder block heads for new v-G-—"®, 
engines have been made inter- 
changeable, requiring a change i 
gasket design. —-e® 

Possibility of over-heating under | 
adverse conditions has been dea! 
another blow by the development gs 
of a new oil pump that circulates 
a greater volume of oil throug’ 
the engine lubrication system at a 
higher pressure. 

Valve springs are _ shot-peene 
and rust proofed for longer life. 
The main leaf on each spring i 
also shot-peened for addei 
strength. 

As in the past, high-torque For 
6-cylinder engines will be available 
for those who prefer the in-line 
type. ‘ = 

General engine performance ot 
the Ford 6 has been stepped up b 
the use of a new, higher lift can 
It develops 90 horsepower at 3300 
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* Feature AMALIE — the siraight-run 
“- "\ Pennsylvenia Motor Oil that is 20% | 
_, ¢ Oiller by actual test. Stands up longer 
. «with minimum carbon, sludge, vor. . 
fish. AMALIE Motor Oils and Lubricants 
_ * re backed by planned, consistent mer- 
... .thandising which means year-round. | 
Sales Gnd profit opportunities for you. — 










Back AMALIE prodycts. 








AN. Ser tas 


Metco 
Re eee 

















AMALIE DIVISION 


L. SONNEBORN SONS, 






nearest AMALIE. Distributor, . a 
























INC. 


88 Lexington Avenue, New York 16, N. Y. 







Refineries: Petrolia and Franklin, Pa., 






Plant 


Nutley, N.J 


In the Southwest: SONNEBORN BROS., Dallas 1, Texas 
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HELP WANTED 
ee __ 
2TS MAN WANTED—Thoroughly expe- 


rs 
Pe 


‘otors, 5901 Bay Parkway, Brooklyn 4, 
aw York. 


\LES promotion and advertising man- 
-er for export department. Age 25-40. 


rox 971, ¢/o Automotive News, Detroit 






















OS 
<ORD PARTS CLERK—Ford Dealer ex- 
serience necessary, good hours, time and 


Gar@ 3:1 for over time. Hal Lynch Motors, 
=24 Hogan Street, Jacksonville, Fla. 


‘ 


* 
’ 








aS 
‘ORD MECHANICS — Thoroughly experi- 
snced Ford Mechanics, can make $100 
»er week—50-50 commission, good hours. 
‘fal Lynch Motors, 724 Hogan Street, 
Jacksonville, Fila. 


WANTED! 


O._ te Wholesale 
f Truck 
{onto Representative 


rich Texas town. Will sell % interest. 
Applicant must be aggressive experienced 
man 30 to 40 years old, capable of taking 
full charge of business. Southerner pre- 
ferred. Splendid opportunity for right 
man. Will require 15 to 20 thousand to 
handle. Write Box 967, c/o Automotive 
News. Detroit 26. 















. ' v 






Syracuse, N. Y. Box 977, c/o Automotive 
News, Detroit 26. 
THREE CAR DEALERSHIPS—3 makes, 
servicé, gas station, recapping business; 
storage, good inventory equipment. Lo- 
cated center Southern city. Grossed $63,- 










t " : 000 1944 without car sales. Ill nealth re- 
For New England Territory quires sale at low price of $32,000 cash. 
5 Real opportunity. Ralph Deninger, Broker, 

y Truck Experience Preferred. 12 East 41st, New York City. 






BUSINESS OPPORTUNITIES 


DEALERS WANTED TO HANDLE ‘‘Con- 
solidated’’ Display Sales Coaches, and 
late model used buses. Profitable. Investi- 
gate. Consolidated Bus & Equipment 
Company, 420 Lexington Avenue, New 
York City. 


NEW CARS FOR SALE 





Have Administrative Ability. 


n Box 976 
Bar «0 Automotive News, Detroit 26 


/ 
s PARTS CLERKS—EXPERIENCED. Large 


4 Must be of Good Character and 
| Qt 
e 























r, Dodge. Plymouth car and Dodge truck 

¢ wholesale parts distributor. Fine pectwar NEW CARS FOR SALE 
osition, best opportunity for advance- 

‘ ment, excellent working conditions. Loca-| op pp Ores, OLUD SEDANS ane 

Ss tion—-Northern Ohio. Box 980, c/o Auto- FOUR-DOOR SEDANS 





Warren Auto Trading Company 
WHEELING, WEST VIRGINIA 
Telephone Wheeling 103 





ey) motive News, Detroit 26. 


4 PRACTICAL AUTOMOBILE MECHAN- 
1c with a large established trade in an 
at ideal location for a sales agency in the 
r heart of a fine industrial city of 50 
thousand 30 miles from Chicago. Would 
like to contact a man of ability familiar 
with the business and for the present 
able to secure the agency of any new 
car put out, on a mutually satisfactory 
basis, business prospects are unlimited, 
and will stand the glosest investigation. 
Address Box 981, c/o Automotive News, 
Detroit 26. 






















USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

I'LL BUY 1 or 1,000 1935 to 1942 cars 
regardless of price or condition. Sam 
Greenfield, 6700 Euclid, Cleveland, Ohio. 
HE 0232. 


WANTED—ANY 1909 model automobile in 
running condition, E.M.F. preferred. Car 
‘to be used to advertise the year we 
started business. Glenn E. Thomas Com- 
pany, 340 East Anaheim, Long Beach 2, 
Calif. 


USED CARS FOR SALE 


USED CARS AVAILABLE at OPA as is 
base price. 100 car stock. 1937 models 
and up, including 1942 models, ready for 
dealers’ inspection. Chrysler Pittsburgh 
Co., Inc., 5625 Baum Boulevard, Pitts- 
burgh 6, Pennsylvania. 


WHOLESALE IS OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 
plenishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 
ley (Automobiles since 1916), c/o Cap- 
itol City Pontiac Co., Phone Lansing 
5-7212—235 S. Grand Avenue, Lansing. 
Michigan. 
























PARTS MANAGER—To assume complete 
charge Chevrolet Parts Department, 
$35.000 inventory. Must know order pad 
procedure, buying, selling, display. Our 
expansion plans affords excellent oppor- 
tunity for advancement. In reply state 
bem age, present salary, experience, refer- 

ences. Peterson Chevrolet Company, Inc., 
Baton Rouge, Louisiana. 




















4-A ADVERTISING 
ea AGENCY 
WANTS COPYWRITER 


One of the nation’s top advertising 

agencies in Detroit has a position 

f permanence and opportunity for 

‘a good copywriter. Accounts are 

varied and interesting, using na- 

Vional consumer magazines, trade 

publications and newspapers. Clear 

thinking and lucid writing are pri- 

“mary requirements. Especially in- 

terested in returning veterans and 

= younger men now employed in the 

agency business who wish to im- 

prove their position. Write Box 979, 

@:/o Automotive News, Detroit 26, 

for an interview, stating age, edu- 
cation, experience. 
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—FOR SALE— 


200 Used Cars 


All 1942’s 


Now Released by OPA 


Studebakers - Plymouths 
Hudsons 














‘ 





All six-cylinder, 4-door sedans. Though ex- 
cabs, these cars are low mileage units and 
are in fine condition. Some are located in 
Philadelphia, and some in South Bend. 
Immediate shipment available. 


BEN MEDOW & CO. 


7151 S. Michigan St. Phone 3-3154 
SOUTH BEND 18, INDIANA 





“MANUFACTURERS REPRESENTATIVE 


SXPERIENECED REPRESENTATIVE 

, with eight years background, southern 

California, calling on truckers, garages, 

automotive parts houses, 33 years old. 

Desire represent one parts or equipment 

| line. Box 982, c/o Automotive News. 
Detroit 26. 


DEALERSHIP WANTED 


WANTED DEALERSHIP—Ford, Chevrolet, 
Pontiac or Buick—preferably in Florida 
or in a Southern city. Will consider other 
sections if the city is satisfactory to all 
concerned. Will buy out a going concern, 
400 cars per year based on 1941 sales. 
a. 978, c/o Automotive News, Detroit 
6. 


VILL BUY CAR OR TRUCK dealership 
preferably with General Motors or Chrys- 
ler franchise. Territory preferred, New 
York, New Jersey or Pennsylvania. In- 
terested in large operation only. All 
replies will be held in strictest con- 
fidence. Box 983, c/o Automotive News, 

, Detroit 26. 


‘BUY BONDS 
and STAMPS 





































TRUCKS FOR SALE 


FOR SALE — New GMC CC302 trucks. 
Heavy duty equipment, 2 speed rear axle. 
825-20 dual rear tires. 236 engine and 
other heavy equipment. Fort Deposit Mo- 
tor Co., Phone 2291, Fort Deposit, Ala. 


een SS 
1940 GMC TRACTOR — Sleeper cab, 500 
ran Dual axle, 900 x 20 tires, 1939 
Mack tractor EQ. Air brakes, 900 x 20 
tires. Excellent. Low ceiling. Wiese Auto 
Sales Co., 1101 N. Main Street, Racine, 


Wis. 


a 

TWO 1939 GMC C.O.E. semi-vans, models 
AF-703, AF-803, 10.50x20 tires, full air, 
guaranteed mileage on each truck, less 
than 34,000 miles, sell below the ‘‘as is’’ 
ceiling. pictures available. McLaughlin 
Bus & Equipment Co., 1224 No. Main, 
Providence, Rhode Island. 





uJ 
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FOR SALE—We carry about one hundred 
reconditioned used trucks and trailers, 
all makes and models. Will sell carload 
lots or single units to dealers. Shearer 
Chevrolet, L. T. Gilliam, 7256 Manchester 
Avenue, St. Louis, Missouri, Phone High- 
land 3400. 





















Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
} TOMOBILE MANUFACTURER WANTS TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials and groups of 






















DEALERSHIP FOR SALE 
350 CAR AND TRUCK DEALERSHIP in 


FOR SALE—Building and used car lot ad- 


AUTOMOTIVE NEWS, JULY 9, 1945 39 
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~ SHOP EQUIPMENT WANTED 




















SHOP EQUIPMENT FOR SALE 
WANTED—Elither Lyons or Berger used 
auto parts bins. Write or wire George H 


numbers as one word, Ads may be signed with your full name and address at regular rates, but if signed “Box No __Welsh_ Motors, Inc.. Kansas City 2, Mo 







, views alee oy reply, state age care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are ‘on cn aan aa ADAPTOR—Enables 
- eri . , : stalling 68 or 7S distributors 2 
nd full details of qualifications. Address Teed -teot tM alt. tat Pt ttt sy day received. Display Ads: $7 per inch, per insertion 15 Ford motors when being cetalied i 


older units. Shipped parcel post. Roy G 





28, WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. Roush, 2502 Sherwood Road, Toledo 9 


Ohio 














FOR SALE All equipment for tire 
oe and repairing plant, $3,900 
’ cated in West. Write Box 968. c/o 
TRUCKS FOR SALE HEARD FROM SI\ Automotive News. Detroit 26. 
7 ae . a « —— 
“San et we ae ae Sa Model oi FOR SALE-—One B115 Barrett Brake Dok- 
on . 5 on ‘mene eo STATES ee tor complete, brand new. Commonwealth 
en 2-spee .R. ear Axle. Cham- Chevrolet, Jefferson City. Mo 
bers Motor Company, New Castle, Pa. ‘Thought you might be interested in the —_— 


sion eet eee a recente 
G20. SIRSEL TRACTORS — Avetabls | ee i ee eee ee eerie aC Cae ae ee ate 


crane for sale which appeared in Auto- Series 2X, with Sump Pump and ‘‘Iron 

a S-Ceees "“Riemade’ Guanes with motive News and which I disposed of Fireman"’ Stoker. This equipment was 
an tales emma aie aad caannan through it. I received letters, special de- new in 1940 and will adequately heat 
valves, etc. Mack Truck Company. 2505 liveries, telegrams and telephone calls 45.000 square feet of floor space. Have 
University Av St. Paul 4 Minn <009 | from Virginia, Maryland, Alabama, Ar-| installed City Heat. Cost over $4,000 
y enue, St. Paul 4, Minnesota. kansas, Ohio and Texas. I was very | Will sell for $1,500. A good buy if you 

TWO 1942 Model AC773 GMC Trucks. much pleased with the results of my adj} Can use it. Capitol City Pontiac Co., 235 











thorouyhly reconditioned. Equipped with and am sending you another advertise- S. Grand Ave., Lansing, Mich 
7-Yard Dump Bodies, 11.00x24 tires. For ment to run for three insertions."’ | steneantaciescee 
sale at the ‘‘as is’’ ceiling. General Truck Blaine (. Watson, Ford Dealer | ACCESSORIES FOR SALE 
Company, 1516 North 3rd Ave., Birming- Linesville, Pa. —_——_————————_—_, 
ham 3, Ala. Automotive News Want Ads give AUTO SEAT COVERS, fibre, leatherette 
advertisers national in-industry ; Sr ee pes 85.95. Sedans $9.95. Im- 
TRUCKS WANTED Sers Stry cov- mediate shipment. Bay Auto Sales, 374 


erage—the largest audience of deal-__Bay Street. Rochester. New York. 
ers who are in position to buy, sell! \UTO SEAT COVERS. fibre. leatherette 


WANTED TO BUY /|° use your service. eis en he, oe 
mediate shipment. Bay Auto Saies. 374 














All Makes and Models of New Bay Street, Rochester. New York 
Trucks, PARTS WANTED ACCESSORIES WANTED 
Also New Bus Chassis. ONE LEFT FRONT FENDER — Buco —————___—__ 
1938-40 series, plain. Parts Number WANTED - WANTED - WANTED 


BEN FISHEL AUTO COMPANY,| 1303685. Minton Chevrolet Incorporated, 


2114 Sy re St t, Cai : Hlinois 438 Stratton Street, Logan, W. Va. NEW AUTO RADIOS & AUTO HEATERS 

















Need unlimited quantity of NEW Auto 
RIGHT FRONT FENDER 1938 Ford | Radios and Heaters (Stewart-Warner gaso 
standard tudor, desperately needed. Will- | line and dash type hot water heaters). Will 
BUSES WANTED ing to pay retail price. Bough Motors. | pay cash. Write for full particulars 
Granite Avenue. Milton. Massachusetts price. quantity. makes. ete 
S , . MANHATTAN AUTO & RADIO CO 
NEW BUS CHASSIS WANTED—Wil! pur- GRILLE—1941 Dodge Radiator Grille. Pol- |; 24 Tth St.. NLW. Washington 1. D.C 


lock-Timblin Company, Sharon. Fenna 
chase any number of new Ford, Chevrolet. a Ue 
International, or other make bus chassis. ee. 1... aaa MISCELLANEOUS 4 
Write M. C. Murrell, Superior Coach Sales Ren kaa "ti 36 oneh ong Ae pg CRANKSHAFT Grinding & Metallizing 
Company, 2335 N.W. 12th Street, Oklahoma Universal fits a oe an "Tenens JOHN P. HUGHES MOTOR CO., INC., 
City, Oklahoma, giving lowest prices f.o.b. painted. 20-gauge_ steel. Thomas D. | a eee S.. Lenciburs. Vieginie. 
chassis factory or other location. Guinan, 407 Hubbell Avenue, Syracuse 4,| PACKARD outdoor Neon signs 30-86-16 
| A |} $150 each. Ridgewood Auto. 6024 Myrtle 
LS * : . oo” . iy : 

USED AUTOMOBILE and TRUCK PARTs. | —A‘enue. Brooklyn 27. New York. 
SCHOOL BUSES WANTED—Any make or Southland Iron and Metal Co., P. O. Box | DODGE.-PLYMOUTH Neon seven foot hori- 
year. Sam Greenfield, 6700 Euclid, Cleve- | 868, Norfolk 1, Va. zontal sign 10 inch letters. R. L. Mon- 

land, Ohio. EERE L RARER LET ILRI TE crief, RD No. 2, Willoughby, Ohio. 


BUSES FOR SALE FORD SIGN—Porcelain enamel. Upright ell 
FOR SALE — New Wayne high head room Ford-Lincoln about 12xS8 feet -Neon il- 


bus mounted on Ford 195 in. W.B. Seats A U C Y é O iy luminated, double faced -perfect -$150 
30 adult passengers. Side emergency door, Wellner Motors Ine... 247 West 12th 


full seat across back. Destination sign, Street. New York City. 




















= emg Sante a Sane BEN FISHEL AUTOMOBILE _ Nr a RCRA AEA RNR SRI Nt NT 
efrosters. For epos otor Co., ‘ort ? = 

Deposit, Ala. Phone 2291. AUCTION COMPANY FREE SAMPLES 
CONSOLIDATED SCORES AGAIN! Just at 10:30 a.m. Used Car nod Track Gelling fan ome 


secured 88 more brand new Wayne bus Ev * 
bodies. Government surplus. List $1600. ee ee Pen eee Se eee 


tomers. Send firm name on postcard for 
Our price $495. Consolidated Bus &|| Every Tuesday — Rain or Shine ||; g 
Equipment Co., 420 Lexington Avenue, a ee ee 





New York City. Used Cars and Trucks On Hand "2. hae an 
BUS FOR SALE—New 40-passenger Wayne, At All Times Kansas City 6, Missouri 


heater, turn signal, school bus color, ply- 
wood flooring, insulated in top and rear 


end, other necessary accessories. Capital FOR DEALERS ONLY 


Motors, Inc., 419 Fuller Avenue, Helena, — 


Montana. = 
USED AIRPLANES, ALL MAKES, in- 
WE BUY WE SWAP WE SELL cluding small trainers; 


also 4-5 and 8- 


COME BUY COME SELL place Beech, Cessna and Waco. Will 
° take cars or other airplanes in trade. Can 
BIG DISCOUNT Phones 127-128-591 





AIRPLANES FOR SALE 








finance, also train and check out. In- 
quiries in. ited. Babe Turner, Chief Pilot, 


2112-14-16 Sycamore St. 3916 East Central, Wichita, Kansas. 
NEW — 25 Passenger Wayne Cairo, Il. Phone 26717. Nordstrom-Mack Motor 
’ Company, Newton, Kansas, Mosby-Mack 


Transit Type Bus Mounted on 
Ford 194” Chassis 


Motor Company, Topeka, Kansas, Mor- 
gan-Mack Motor Company, Lawrence, 
Kansas. 





Headrest type Mohair seats. Desti- 
nation Signs. Chime Signal. Roomy 
Baggage Racks. 2 Oversize Heaters 
and Defrosters. Bendix Booster New England’s Largest Selection 
Brakes. 2-45 gal. Gas Tanks, etc. 


aio — New 2 eh || USED CARS-WHOLESALE 


Ford 194” 100 HP Chassis CHOICE OF 1,000 CARS—ALL MAKES—ALL MODELS—1936-1942 
Destination Signs. Driver’s Signal. 24-HOUR SHIPMENT—CALL—WRITE—PHONE 


Heaters, etc. With or without Seats. 


CALL, WRITE OR WIRE O’MEARA MOTOR CO. 


Boyer & Gilfillan Motor Co. ‘‘New England’s Largest Ford Dealer’ 
1201 Hennepin Minneapolis, Minn. | 653 CONN. BOULEVARD, EAST HARTFORD, CONN.—Tel. 8-2176 











Kindly insert the following ................ word Want Advertisement, under proper heading in the next 
| (1) or (3) editions of Automotive News, for which find enclosed ................ , which is figured at the rate 
| of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 

tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 
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WANTED -NEW OR USED BRAKE RE- 
LINER with drilling and counter-sinking 


‘oneed. Excellent postwar future. Large C a y.Y S S j i J ED WA N a A D DE attachments. State condition and. price 
ew York City Oldsmobile Dealer. Crystal , Boorman & Wilbur. Otisville New York 
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T’S a quaint-looking object now — that 
first Plymouth. But it was a great car by 
those old standards of 1928 — so good that 
it set new standards for the whole low-price 
field. That’s why it caught on with the 
buying public from the word go. 


centagsengianenan at 


And that’s what Plymouth has been doing 
ever since. It’s Plymouth’s policy to set new 
standards in Building Great Cars for own- 
ers, Building Great Business for dealers. 

To dealers that policy has meant more 
than 214 billion dollars’ worth of business 


3 


in Plymouth cars and factory-engineered 
parts in the years since 1928. 

Coming up is the largest car market o 
all time . . . with Plymouth building more 
Great Cars and more Great Business. 
PLYMOUTH Division of CHRYSLER CORPORATION 


PLYMOUTH Chrysler Corporation’s NO. 1 CAR 
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